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A Wird About the 
‘Usluation of [ nventories 


By Harry Lefker* 


HE valuation of inventories has been perhaps the 

most troublesome problem for business men, ac- 

countants, bankers and the Income Tax officials. 
The Commissioner of Internal Revenue has been loath to 
lay down any fixed and definite rulings because the prob- 
lem of valuation brings up so many ramifications that its 
solution is baffling. The entire question of valuations, 
whether the inventory of a small dairy or produce plant 
or the right of way and equipment of a railroad, must take 
into consideration social, economic, historical and political 
factors, among others. Bankers and credit men have been 
studying this problem for years. The Federal Reserve 
Bank and the Robert Morris Associates, an organization 
of bank credit men, have made many surveys and investi- 
gations of this problem. 

We are in this article primarily interested in the ques- 
tion from the viewpoint of the Collector of Internal Reve- 
nue, 

Let me quote the Law and the Regulations. Section 205 
of the Revenue Act of 1926 states as follows: 

“Whenever in the opinion of the Commissioner the use 
of inventories is necessary in order clearly to determine 
the income of any taxpayer, inventories shall be taken by 
such taxpayer, upon such basis as the Commissioner, with 
the approval of the Secretary, may prescribe as conform- 
ing as nearly as may be to the best accounting practice in 
the trade or business and as most clearly reflecting the 
income,” 

Article 1612 of Regulations 69 in explaining the above 
section of the law provides as follows: 

“Valuation of Inventories: Section 205 provides two 
tests to which each inventory must conform. 

“First: It must conform as nearly as may be to the best 
accounting practice in the trade or business; and 

“Second: It must clearly reflect the income. 


T follows, therefore, that inventory rules cannot be 
uniform, but must give effect to trade customs, which 
come within the scope of the best accounting practice in 


—_., 


1 ti *Member of American Society of C.P.A.’s, National Tax Associa- 
x On and National Association of Cost Accountants. 


the particular trade or business. In order to clearly reflect 
income, the inventory practice of a taxpayer should be 
consistent from year to year, and greater weight is to be 
given to consistency than to any particular method of in- 
ventorying or basis of valuation, so long as the method or 
basis used is substantially in accord with these regula- 
tions.” 

From the above quotations it can be seen that no well 
defined rules have been laid down for inventory valuation. 
In all tax questions, the burden of proof rests with the 
taxpayer and if his position cannot be maintained upon 
examination of his books, the Commissioner may disallow 
his figures. The only conditions laid down by the Law and 
the Regulations are that the method used be consistent and 
conform to trade customs. 

“However faulty the taxpayer’s inventory method may 
be, we believe that greater weight be given to consistency 
than to any particular method of inventorying or basis of 
valuation, as long as the method or basis used substantially 
reflects the income.” (Appeal of the Buss Co., 2 B. T. A., 
266.) Yet, in the case of United States v. Kemp (12 F. 
(2d) 7), it was held that a taxpayer “cannot value his 
inventory at market price, if it is higher than cost.” At 
the trial there was the “testimony of several witnesses in 
the records to show that it is the custom of broom manu- 
facturers in Texas to value their inventories at market 
price and it is shown that the corporation here in interest 
had always done so.” Despite proof of consistency and 
trade custom, an inventory at market price was disallowed. 

Two recent cases will now be considered before we ar- 
rive at some definite conclusions. In the case of Wood & 
Ewer Co. v. Ham, Collector of Internal .Revenue (14 F. 
(2d) 995), the question, what is market value, is again 
considered but not decided by the courts. 

“The plaintiff says that it has made its inventory in 
compliance with the above provision. (cost or market, 
whichever is lower) ; that it carried out each item in the 
inventory; that it took its reduction on each item, in some 
cases by applying a reasonable discount; such discount 
being shown by affirmative testimony to have arrived at a 

(Continued on page 51) 
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LN ew Hat Brooches Deheht Paris 


Airplane Earrings Make Their Bow—New Pin to Hold Detachable Train in Place 


portance in the feminine ensemble now that the 

average winter street costume completely envelops 
a woman from her forehead to her knees. With the side- 
flaps of her hat concealing her ears, a huge fur collar 
about her neck and huge fur cuffs, or even a muff, hiding 
her wrists, the brooch on her hat is usually the con- 
spicuous jewel she wears on the street, and hence the 
French designers have recently taken infinite pains with it. 


AT ve: ornaments have assumed extraordinary im- 


HE newest hat brooches now seen in Paris are bril- 

liant with genuine colored stones and clusters of small 
diamonds set in platinum or gold or in colored enamel. 
They are not the sort of thing you wear for one season 
and discard with your hat, but the kind of ornament you 
can wear as a belt buckle or shoulder brooch with a sum- 
mer outfit. 


ANY, executed in sophisticated geometric designs, 

have a decided military look, suggesting military 
orders, especially since the colors used are frequently 
those of the French flag. These tri-color jewels, worked 
out with rubies, diamonds and sapphires, have made a 
tremendous hit with smart Parisiennes, always highly 
susceptible to any appeal glorifying la patrie, and fortu- 
nately for American fashions 
they are equally appropriate 
for the women of this coun- 
try, says a writer for the 
National Jewelers Publicity 
Association. . 


RILLIANT jeweled flow- 

ers, which contribute a 
much-needed dash of color to 
the prevailing somber tones 
of feminine headgear, are 
also prominent among the 
latest hat brooch designs. 
Usually the flower forms a 
central plaque, in a square, 
oblong or circular rim of 
tiny diamonds, standing forth 
from its setting like a still- 
life painting in its frame. 
Although most of the designs 
are of composite flowers, they 
are easily recognizable varie- 
ties—large daisies with yel- 
low topaz petals, black onyx 
centers and green onyx stems; 
coral roses .with green jade 
leaves and orchids of every 
description. Sometimes the 
outline of the flower is carved 
on a large flawed stone; some- 
times it is made up of tiny 
stones of various cuts— 
round, square or oblong—and 
sometimes the two methods 
are adroitly combined in one 
brooch to produce a most 
pleasing effect. 





Note the modernistic hat orna- 
ment 


HE tendency to wear a secret mascot or amulet op 

the hat has also broken out with renewed strength 
this season. Not since the Middle Ages have so many of 
them appeared in Europe, and many interesting ones 
have recently been observed on the hats of fashionable 
American women. One seen at the Ritz the other day 
consisted of a diamond-studded arrow set at the end with 
a small carved coral Buddha. Another which caught the 
eye in Fifth Avenue was apparently a zodiacal sign—a dia- 
mond-studded crescent moon set with a carved emerald 
Venus. 


MONG the new hat brooches are also many which 
are frankly comic. It is no secret that for the past 
two seasons feminine headgear has worn a distinctly 
humorous aspect. Last year the humor took an elfin vein, 
most hats having rougish tilts and angles reminiscent of 
the brownies of our fairy-tale days, while this year it 
has a waggish animal cast, most hats having long pert 
rabbit-like ears or dropping setter dog-like ones. And 
now it is reassuring to know that the humor was deliber- 
ate on the part of the French designers, for they are 
sending over some very funny little bird and animal 
brooches to keep the hats company. One we saw con- 
sisted of the cockiest sort of a robin with a ruby breast, 
supporting himself against 
a diamond-studded lamp-post 
—certainly an _ intoxicated 
bird if ever there was one. 
And another was a diamond 
fox terrier with black onyx 
spots, also in a rather reeling 
attitude. Evidently the 
French have the idea that it 
is the prevailing one in the 
United States. 


” 


HE newest of the air- 
plane fashions has just 
made its bow to Paris—air- 
plane earrings. They are a 
‘ modern interpretation of tiny 
jeweled wings, worn as if the 
wearer were in flight. Short 
hair, worn off the ears, and 
an alert expression are said 
to be requirements for the 
young woman who would wear 
these new Paris novelties. It 
is suggested that each wearer 
adjust them to her own lik- 
ing, with perhaps the wing 
on one ear pointing in a diret- 
tion different than the other. 
Paris stylists agree that 
whether wing or button typ, 
short or reaching to the 
shoulders, earrings are to be 
a ubiquitous fashion. Ear- 
rings are shown in the ma 
jority of fashion houses evel 
with sports clothes—some 0 
them making special button 
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Right—Artistic pin 
for the new detach- 
able train 


earrings in browns and grays, to accompany sports cos- 
tumes of matching color. The earrings pictured were 
designed for a well-known French actress. Two of her 
favorite large diamonds were used, mounted in platinum, 
with the tiny wings, in geometric design, in small 
diamonds. 


‘TYLISTS who claim that we are returning to the 

fashions of 1830, via longer skirts, trains and pic- 
ture hats, are stumped in trying to find any old-fashioned 
equivalent for a new Paris wrinkle in the dance frocks 
of the younger set—the train that is pinned on, that may 
be worn to a dinner party, then taken off for the dance. 
This new detachable train not only has the enthusiastic 
acceptance of young dancers, but the pronounced approval 
of some of the most important dressmakers in Paris. 
“A graceful train is lovely and feminine,” they say, “but 
not during the dance. Therefore, we make our modern 
trains detachable—and why not?” 


He detachable train is cleverly made to be fastened 

to its gown at a single place, just below the back of 
the waistline. What is now known as the “train pin,” a 
large and elaborate bar-pin set with jewels, serves to 
fasten the train to the frock, and later when the train 
is removed, as a buckle. The train pin pictured, designed 
in the modern manner, is of topaz, amethyst and diamonds 
on a background of blue enamel. 


RESSMAKER, milliner and jeweler are all asking 

one question: Whether the short and tight fashions 
will last, whether hair will remain short or be worn long— 
in short, how long the effects of war will be felt in fashions. 
The trade grumbles at the uncertainty and wishes it were 
possible to ensure itself against sudden changes, for large 
sums of money are involved and this especially in the 
Jewelry trade, where, on account of the cost of the ma- 
terials used, more money is required, more capital locked 
Up, with slower returns than in the other two trades. 
There are two important elements to be considered in the 
matter of changing fashions. The first is the economic 
side of the question, the second, woman’s wishes. The 
short and skimpy skirt is the outcome of war. The 
shortage of woolens in the first place and later on of all 
kinds of dress material was the beginning of the com- 


THE JEWELERS’ 





CIRCULAR 39 


Left—New airplane 
earrings the latest 
Paris vogue 








An 

















plete changes in dress fashions. The shortage of mate- 
rial and its cost today renders all attempts to intro- 
duce full fashions abortive; they do not catch on. It wewld 
appear on the face of things that rich women would not 
take into account an increase of price for a few extra yards 
of material that is very small compared with the price of 
a gown cut by a first class hand. In the same way, big 
dressmaking establishments could cheerfully put a few 
extra yards into their models, without considerably raising 
their prices. 

This is the apparent truth, but not the actual truth. The 
Paris modes originate on the race courses, in the opera and 
theater when a premiere is given, for evening gowns, at 
the fashionable cinema, where evening dress is now worn, 
at the casinos, etc. In early spring the latest fashions are 
seen on the Riviera; they are brought out at Monte Carlo, 
at Nice and Cannes, before they see the light of day. in 
Paris. Later on, Deauville, Trouville and a numbex; of 
lesser watering places that are perhaps a trifle more chic 
because more select, see the latest modes. Still later, they 


are first brought out in the watering places that are visited 


after the seaside, or vice versa, and in autumn there is a 
certain pause until in October or November, when new 
fashions for Paris proper appear. After this is the turn 
of the winter sports fashions that are evolved in Paris, 
sometimes shown there but that also make a first appear- 
ance in the show windows of smart shops in mountain 
resorts opened for a couple of months in midwinter or in 
midsummer or both. ‘ 


IDE by side with the tailor or dressmaker proper goes 
the milliner and the jeweler. Sometimes the ress- 
maker of today takes the dressmaking jewelry along with 
her collection of gowns, but the “fine” jeweler always fol- 
lows close on her trail, if indeed the dressmaker does not 
follow the jeweler who is already established in the place. 


7)HEN an entirely new departure has been thought out, 
say hoopskirts for-evening wear with old-fashioned 
jewelry, cameo brooches, “ball” watches, very ornate rings 
set with different color gems, heavy gold watch chains and 
a metal belt with a “housewife” hanging from it, all the 
articles in gold, incrusted with gems, a certain number of 
gowns are designed. Then the gowns and jewelry pre tried 
out on a mannequin. t 


“~ 
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The Jewelry Trade During 1928 


SURVEY of the jewelry trade at the end of 1928 
A shows a condition that is as gratifying as it is 

surprising, because, despite the several months 
of real depression throughout all parts of the indus- 
try, it is the consensus of opinion that the year, as a 
whole, has shown as much, if not, larger business 
than did 1927, with a pick-up and improvement in 
the last few months that indicates an excellent foun- 
dation for business at the beginning of 1929. 

Different conditions have existed in different sec- 
tions of the country and at times the jewelry trade 
was inactive in one section but was active in another; 
but on the whole, a marked improvement was found 
during the latter part of September, October, Novem- 
ber and December, in most cases increasing in ex- 
tent as the time went on. Different articles also 
were in demand in various sections, but the general 
tendency seemed to be an improvement in the sale of 
the very finest of gems and jewelry, on one hand, 
and of the novelties and costume jewelry, on the 
other. During the Christmas season there came a 
demand for intermediate lines that sold slowly dur- 
ing the year. 

Generally throughout the country watches held their 
own and silver continued to enjoy the popular favor 
ithad attained in the last few years. The diamond 

iness, which began to improve in September, con- 
tinued right up until the end of the year, some sec- 
ms showing many more sales than others, but all 

Owing improvement: 

While disappointment may be expressed in inci- 
@@ntal cases, manufacturers and distributors when 

ancing their books for 1928, will, on the average, 
feel pleased at the result, particularly in view of the 
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conditions that existed in the middle of the year that 
seemed to indicate a general depression in our busi- 
ness. A perusal of the reports published in another | 
column from correspondents in various cities will, 
we think, prove clearly that despite the way the dif- 
ferent sections and different jewelry lines have been 
affected, the industry, as a whole, is in good condi- 
tion and starts the New Year under distinctly favor- 
able auspices. 





Cimnine Gun in Fight for Proper Tariff 
Legislation 


HE mass meeting of the jewelry trade which is 
[te be held this (Thursday) afternoon at the 

assembly rooms of the National Jewelers’ Board 
of Trade, 22 W. 48th St., New York, marks the 
opening gun in the trade’s fight for proper tariff 
legislation. It is expected that at this meeting a per- 
manent committee will be chosen to act for the 
jewelry industry at the various tariff hearings that 
are scheduled to be held before the Ways and Means 
Committee of the House of Representatives. 

-As already announced in THE JEWELERS’ CIRCULAR, 
the work on the new tariff law, which is to be taken 
up by the next Congress, has already started and 
the Ways and Means Committee has announced hear- 
ings beginning this month. Of the schedules affect- 
ing the jewelry trade, that relating to watches and 
clocks have been assigned to hearings, Jan. 14, 15 
and 16, while the “Sundries” schedule which includes 
the paragraphs covering jewelry and _ precious 
stones of all kinds, will come up for a hearing Feb. 
15, 18 and 19. 

The mass meeting today has been called under the 
auspices of the American Jewelers’ Protective Asso- 
ciation, whose work has been principally confined to 
matters connected with the diamond and gem tariff, 
and a strong movement is already on foot to have 
the diamond tariff amended so as to reduce the duty 
on cut stones from 20 to 10 per cent and on rough 
from 10 per cent to free in order to combat the ex- 
tensive smuggling that is going on in this merchan- 
dise. It is the unanimous opinion of many customs 
officials and members of the diamond trade, as. well 
as others who are most conversant with the subject, 
that this is about the only effective means of fighting 
the wholesale clandestine importation of gems and 
that unless this is done the legitimate importer or 
the jeweler who buys duty paid gems will be most 
seriously handicapped in doing business against the 
competition of the smuggler and the smuggled article. 

As far as the other schedules coming into our trade 
are concerned, several changes have been suggested 
by the jewelry manufacturers to meet foreign compe- 
tition and by the watch manufacturers and importers 
to clear up some of the ambiguities of.the present 
tariff as well as some of the inequalities that have 
resulted from the interpretation of the paragraphs 
of the. present act.. As yet, we have heard of no 
definite program that is to be advanced as a basis for 
an amendment of these schedules but conclude con- 
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structive suggestions from these parts of the indus- 
try will be ready in plenty of time to present to Con- 
gress. While each part of the industry has its own 
problems to solve in connection with tariff legisla- 
tion and will have its own committees directing the 
fight before Congress, there should, and, no doubt 
will be, cooperation and coordination between them 
all in getting the support of the retailer, wholesaler 
and other elements of the trade behind the program, 
as a whole, for the Con- 
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Government diamond lands is well protected but 
diggers are allowed to prospect on farms outside the 
belt. Inside the belt they may only work as Govern- 
ment employes. According to a wireless dispatch 
to the Times from Pretoria, Dec. 27, a digger was 
recently found inside the reserve belt and was ar- 
rested. His prosecution was made a test case and 
the challenge was immediately taken up by 200 dis- 
contented diggers, the demand for the unconditional 

release of their comrade 





gressional committee will 
look upon the jewelry 
trade as a unit no mat- 
ter how diversified its 
interests may be. 

It is hoped that the 
mass meeting today will 
result in the first step 
for general organization 
of the industry that will 
enable the jewelry trade 
to speak as a unit to the 
Congressional commit- | 
tees, and that a founda- 
tion will be laid for co- 
operation and coordina- 
tion between all elements 
of our industry in hav- 
ing their views consid- 
ered by Congress in the | 
new tariff. | 





FASHIONS 


<<OSESEBo~ 


HE next issue of THE JEWELERS’ 

CIRCULAR will contain an impor- 
tant article on THE LATEST COSTUME 
AND THEIR APPROPRIATE 
JEWELS which will feature the new 
Dance and Dinner Costumes and 
the proper jewelry for the gowns. 





having been rejected by 
the police. The diggers 
held a demonstration on 
Christmas Eve. It is de- 
clared in the T¥mes dis- 
patch, however, that the 
malcontents were dis- 
persed after being 
warned and have since 
remained quiet, but other 
reports were to the ef- 
fect that the diggers 
rushed the state conces- 
sion and occupied some 
of the state diggings 
after the police had 
realized they were out- 
numbered and _resist- 
_ ance was futile. A dis- 
| patch from Capetown, 
| Dec. 27, made light of 
| the report, while admit- 











The Diamond Fields of Namaqualand 


T looks as if the new diamond fields of Namaqua- 
I land will remain in the public eye for some time 

as the subject of newspaper comment because 
the sensational stories that appeared in some London 
and many American papers about the diamond de- 
posits there have touched the imagination of many 
readers and, though the silly stories as to the unlim- 
ited production of diamonds coming from this section 
have been completely refuted both in England and in 
this country, newspaper editors seem to feel that the 
general reader is interested in anything that per- 
tains to Namaqualand, its inhabitants or its diamond 
area. For this reason considerable prominence was 
given last week to dispatches from Capetown, Pre- 
toria and other places telling of a “revolt”? by the 
diamond diggers of Namaqualand at the instance of 
agitators who had persuaded them to refuse employ- 
ment from the Government in the diamond fields at 
the prevailing rate of wage, and that the agitation 
had grown so formidable that the South African 
Government had rushed rifles, machine guns, ammu- 
nition and troops to the Government’s Crownlands 
m that area. 

There is no doubt that the fact that the Govern- 
Ment has closed its rich field to the diggers has 
caused considerable soreness among Namaqualanders 
or that there have been frequent meetings of diggers 
at which their demands for opening these lands have 
been voiced. The rich coastal belt containing the 


ting that the machine 
guns, troops and ammunition had gone to:the Nama- 
qualands. 

Had it not been for the stories previously published, 
conditions in this area, no matter what they may be, 
would have been deemed worthy of only the small- 
est telegraphic report to this country; but Namaqua- 
land and its diamonds are in the public eye and any- 
thing, even rumors about matters connected there- 
with, may be given prominence for some time to 
come. 





The Passing of a Trade Leader 


HERE gathered in the Temple Emanu-El, New 
‘T" York, Monday morning, probably the most 

representative assemblage of the leading dia- 
mond merchants of New York and vicinity as well as 
the leaders of the jewelry trade generally that had 
gathered under one roof in many a year. They 
formed part of a great assemblage of people in all 
walks of life, who had come to pay last tribute to 
the late Leopold Stern, head of the well-known dia- 
mond cutting firm that bears his name, whose sud- 
den death Saturday, is reported more fully in another 
column of this issue. The presence of these men and 
women was a tribute to the deceased even greater 
than that contained in the wonderful eulogy delivered 
by Dr. Schulman at the services, and which empha- 
sized the position as leader, counselor and friend 


that he had held for many years among his associates 
(Continued on page 61) 
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Style 1201—A novelty choker of large uniform Regent Pearls and 
facetted crystal beads. These crystals can be had in the light pastel 
colors of blue, orchid and green. Price...............+.. $4.50 each 


Subject to Standard Trade Discount 


ALSO STONE AND AMBER NECKLACES 


ALBERT LORSCH & CO., Ine. 


FOUNDED 1867 FOUNDED 1867 





MAIN OFFICES AND SALESROOMS: 607 FIFTH AVENUE, NEW YORK, N. Y. 
BRANCH OFFICE: 236 WESTMINSTER STREET, PROVIDENCE, R. I. 
PACIFIC COAST: FRED L. LEE & CO., 704 MARKET STREET. SAN FRANCISCO, CAL. 





be, *> 


anc 
is 

ney 
oth 
dol 
jew 
the 
dia: 
fast 


diay 
stor 


broc 
bine 
bein 
in t 


fash 
hew 


, 





January 3, 1929 


This model is wear- 
ing a long pearl 
necklace and ear- 
rings, a diamond 
studded watch and 


Photo by Henry Miller 


Fume Gems Are 
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a dinner ring with 

a new beige felt hat, 

dainty gown and a 
rich fur stole 


ashion’s “Favorites 


Diamonds, Emeralds and Pearls Seen in Elaborate Jeweled Creations—Period Cos- 
tume Vogue Calls for Appropriate Ornaments—New Bandeaux 


the wonderfully artistic effects obtained with such 
combinations as jade, marcasite, carnelian, onyx, 

and the manufactured colored gems, precious stone jewelry 
is receiving more attention than ever in London, the 
newest sautoirs in diamonds, emeralds and diamonds and 
other alliances being massive affairs costing thousands of 
dollars. Most of the New Bond St. and Old Bond St. 
jewelers specialize in exclusive designs of their own for 
their wealthy customers. Cartier, Ltd., supply a superb 
diamond and emerald necklace which has a huge diamond 
fastening with two big emeralds framed in diamonds, 
pendant, one above the other. Asprey’s have a beautiful 
diamond sautoir composed of hundreds of first water 
stones finishing with a large drop pendant. The sautoir 
tan be converted into four handsome bracelets and a 
brooch. Mauboussin has a necklace of 23 emeralds com- 
bined with baguette, diamonds and enamel, each emerald 
being a size larger than its neighbor. The largest stone 
In the necklace weighs more than 127 carats, the other 
weighing between them 354 carats. Now that it is 
fashionable to wear several pieces of jewelry with the 
new gowns, the beauty of their setting is all the more 
accentuated. The pieces do not necessarily have to be of 


= the vogue for semi-precious ensembles and 


pearls, diamonds or the colored stones. While the new 
short pearl necklaces are fashionable, some society leaders 
here are favoring the fine jade necklace. Bond Street is 
supplying a real Chinese jade necklace, but only the 
wealthy are acquiring this type of ornament. A necklace 
of real jade costs not less than $4,000. Because of the at- 
tention being given first quality emeralds by jewelers who 
design and make their own emerald and diamond sautoirs, 
bracelets and necklaces, this stone is becoming scarce and 
dear. Some fashion leaders here are wearing emerald 
jewelry only with their beautiful gowns. Mostly these 
stones are worn in necklace form. The blue-green vogue 
in dress colors favors the use of the emerald in ensemble. 


ITH the new year the crescendo of fancy dress 

functions proves of some importance to the jeweler, 
and many of the leading frock and jewelry houses this side 
specialize in both draperies and jewelry suited for fancy 
dress. Reville, for instance, offers some original ideas in 
the fancy dress section. The trend of modern fashion, 
the firm says, lends itself to all kinds of period costumes. 
The Russian, Persian, Spanish and Oriental costumes, 
with their essential jewelry, are extremely picturesque. 
A blue georgette embroidered evening gown (the long flow- 
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New Shipments Arriving! 
Purchased Abroad by Mr. Ansen 


FANCY 
DIAMONDS 


A Complete Stock 
of All Shapes and Sizes 
in Matched Pairs and Parcels 
Now on Hand for 1929 


To take care of the requirements of our trade during the 
Spring of 1929, Mr. Edward Ansen has been in the 
Diamond Markets abroad for the past six weeks purchas- 
ing Fancy Diamonds of all shapes and sizes in Matched 
Pairs, Layouts and Parcels. 

We have recently received several large shipments from 
him and we are now in a position to offer you a choice of 
this fine quality merchandise. We respectfully request an 
opportunity to send you a selection package on memoran- 
dum. 

Mr. Ansen is returning to the United States next week 
and he will be here to give your every request his personal 
attention as usual. 


Let us know your needs at once. Address 


ANSEN & CO., Inc., 527 Fifth Ave., New York City 
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ing lines of which are emphasized in multi-colored beads) 
has a godet skirt with vandyked edges. A headdress of 
fine diamante and sapphire stones frames the face. A 
necklace of Russian design, very long earrings, high boots, 
and a long veil of jade-green georgette descending from 
the back of the headdress completes this Russian ensem- 
ble. With the Persian costume of silk and embroideries 
are trousers which fasten at the ankles with small jeweled 
puttons. In this case the headdress of semi-barbaric de- 
sign has a bandeau of pearls, rubies and opalescent stones 
from which descends a shower of silk gauze veiling in 
blue, green, rose, mauve and gold. Heelless slippers and 
three or four necklaces in gold, turquoise, jade and car- 
nelian complete the period dress. 


CCORDING to the Daily Mirror, the newest thing 

in brooches are the “cartoon pins,” which have for 
their motif tiny cartoon figures engaged in the various 
sports, such as golfing, hunting, boxing, fishing, as well as 
dancing. The figures are in single lines of diamonds or 
enamel, with single pearls for heads. Doubtless these 
brooch pins are the outcome of the vogue for sports jewel- 
ry. Their appeal will be mostly to the outdoor woman, 
which means to the majority of modern women. 


O elaborate are some of the modern bracelets that it 

is fashionable nowadays to wear no other jewelry with 
a certain type of frock. The effect would be entirely 
spoiled, the designers say, if even a neck ornament or ear- 
rings were worn. So jewelry must be concentrated at 
the wrists. An evening gown made entirely in filmy lace 
is cut with a low V in the front and it is in two shades 
of sapphire blue. It has the new princess outline, the 
skirt being a mass of flared flounces starting from the 


waist in front and dropping by degrees round to the back, - 


where the lowest flounce touches the back of the shoes. In 
front the frock is almost knee-high. No jewelry is worn 
with the gown with the exception of elaborate bracelets— 
two on one arm and three on the other. The two are large, 
wide, square-linked circlets of diamonds and sapphires. 
Of the other three, two are of diamonds and slender in 
design. The third is much wider and is composed of dia- 
monds and rubies. 


HE change over from the shingle to a sort of half- 

crop in coiffures is bringing into existence some very 
sprightly designs in hair ornaments in which all the 
precious stones and many of the semi-precious are incor- 
porated. A very slender bandeau in rubies and diamonds 
is intriguing the fashionable women of Mayfair who are 
now training their hair so that there is a sufficient growth 
of waves and curls at the neck and temples in which to 
fasten gemmed pieces to gold and platinum. The ruby and 
diamond bandeau encircles the head from the rear, comes 
to a point over each ear and then continues on over the 
top of the head—like the old telephone earphones. In dark 
hair it seems to strike a slender line of fire around. the 
temples. _Another bandeau design, still slender in line, 
crosses the forehead and has a large topaz as central orna- 
ment. The band itself is in small topaz stones. It is worn 
with a lace gown of soft gold. A variant of this design is 
lM coral beads (deep red), three strands of it encircling 
the head and finishing with a forehead ornament in coral 
shaped like a brooch. This bandeau slopes to the rear and 
rests on the nape of the neck, where it is half hidden with 
curls. Some of these bandeau were shown at a recent 
Jewel and dress parade in Mayfair. 


MONG some of the latest jewelry designs for day 
and evening wear are the square brooches of dia- 
monds available in sets of three to match. One is worn 
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Photo by Henry Miller 


Modernistic jewelry has been chosen by this chic youny. 
woman to go with her crepe de Chine dress 


in the plain felt hat, another holds the satin scarf at the 
throat, and the third is worn on the breast of the white 
satin jumper. For the backless evening gown these days 
brooches are used to emphasize the point of the decolletage. 
The double pendant necklace has been designed for use 
with the backless gown. Besides the ordinary pendant 
ornament of diamonds or colored stones on the breast 
there is another, the other end which hangs below shoulder 
level. : 


¢ HE various entertainments are bringing in a fashion 

for silver vases used for one or two blooms that are 
stood on the small tables. These vases make excellent and 
quite uncompromising gifts; they can be given to any one, 
their price remains a mystery. These vases run low, broad 
and ornate. Very often there is a spray of ivy running 
around the stem of such a vase. Virginia creeper will 
be used in the same way, or maybe a sprig of mistletoe. 
The broad, low vase, somewhat like a sugar basin, with a 
sieve-like arrangement, into which flowers are thrust, 
usually in cut glass, mounted with silver bands, is also 
popular. It is a great economy, enabling the mistress of 
the house to make a few choice blooms go a very long way. 
Immense silver bowls, filled with flowers of one kind only, 
an armful being required, are also used, for the country 
where flowers are plentiful or in the town for grasses and 
artificial flowers. Silver salvers of all sizes and makes, 
but usually with a raised edge and embossed, are also 
popular. Some have the turn-over pattern, looking as if 
edged with leaves that are turned half back. Some trays 
are engraved with a deep pattern. 
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NEW 
GEMS 


from the Heller Laboratories 


for 


1929 


ee in their fidelity to nature—in their 

absolute beauty. One of them is a blue stone 
that duplicates the soft tint of the dawning sky. . . 
another matches the delicate rose of a mid-afternoon 
cloud . . . a third catches the duo-tone violet of the 
Eastern sky as the sun sets in the West . . . glorious 
gems... hard... perfect . . . and entirely worthy of 
the Hope Tag. Full details including a strong mer- 


chandizing policy will be announced shortly. 


L. HELLER & SON, INC. 


15 W. 47th ST.. NEW YORK 
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hifth Avenue Styles 





for the New Year 


By Isabelle M. Archer 


an accepted mode when it 

it is used as a_ back- 
ground and foil for colored gems 
and gem-stones. The new way with 
crystal is to have it form the main 
section of brooch or bar pin or the 
entire pendant for earring or neck- 
lace. For finger rings, frosted 
crystal makes an excellent ground 
for the encrustation of a large 
central gem when the ring is a 
pinkie and long and narrow in Y 
form. Bracelets are carved from 7, XY 
crystal, or in the flexible new chains Y 
they make alternate links. The 
latest crystal brooches are shaped 
long and narrow and finished at the | | 
ends either in octagon, square or | 
oval form. Sketched above is one 
of the fashionable long narrow ob- 
longs with the added wing pieces ' 
containing three baguette diamonds i 
to a side, the crystal itself finely /[; . r | 
etched in a flower design and bor- ti yeh 
dered about with an edging of a 
small diamonds. An oval brooch hy) 
has groups of pearls at either end 
and box-set sapphires for the bor- 
der. A square shaped brooch to be used as either a 
shoulder brooch or a hat ornament is edged about with 
smooth-cut sections of jade and finished beside with an 
outer border of small diamonds. This brooch has also an 
encrusted plaque at the center of the square piece of 
crystal. This is a cluster of the small diamonds with a 
high-rounded button of the jade for the center. 


OCK CRYSTAL, smooth pol- 
Rise: faceted or frosted, is Y 








ENGTH in the dress has added length to the necklace, 
but with restraint, for the new long necklace designs 
keep all very closely to one important pattern. This new 
necklace has for its neck chain a handsome band of gems 
made on a wide band. It is not merely a pendant hang- 
ing from a neck chain, but the chain itself appears to be 
an elaboration of the pendant design. Many of these new 
jewels are on the sautoir form, with the pendant hanging 
from a ribbon-like band of gems that has at its top a 
Plaque section to which the next chain is fastened. All 
diamonds or combinations of diamonds and pearls, pearls, 
diamonds and emeralds or in colorful blends of amethysts, 
sapphires or of zircons, topazes and peridots, make these 
new long necklaces exceedingly handsome jewels. Where 
emeralds appear in these necklace pendants they are carved 
Into all manner of shapes. With sapphires in these neck- 
laces, the pattern changes and the sapphires are cut in 
guette shapes and mounted as borders or emphasizing 
lines of deep blue. The necklace chain given in the illus- 
tration is one where the carved emeralds are used to make 





the central gem in a row of alternating diamond sections 
and emeralds, and holding a pendant repeating this form 
with wing-like groupings of the small diamonds used to 
contrast and enhance the beautiful emeralds. Some of 
these beautiful jewels repeats the idea exhibited in the 
all-diamond necklace, but keeping to one color the gem- 
stones or colored gems. 
They are designed with 
sapphires alone in their 
making. An exquisite ar- 
rangement, but one that 
means relief in the other 
jewels. Diamonds for the 
finger rings and corsage or 
shoulder brooch and pearls 
for the earrings would be 
used with this sapphire 
chain when sapphires make 
only a small portion of the 
gems set in the other 
jewels. 


HE ensemble in both 

jewelry and costume 
have taken Fifth Avenue 
by storm. Every type of 
outdoor costume, whether 
it be the most strictly tai- 
lored affair for the morn- 
ing or an elaborate formal 
afternoon costume, has for 
its jewels a blending parure chosen particularly for wear 
with that particular costume. Color has much to do with 
this choice of appropriate jewels. Many a costume, in 
fact, leaves em- 
phasis to its jewel- 
ry alone. An all- 
gray costume, for 
instance, may have 
jade or emeralds 
for its only color 
note. Red is used 
in this way through 
coral or jasper, 
with costumes of 
blue, while beige 
and brown is com-. 
plemented with 
peridots, sapphires 
or amethysts. The 
hat ornament, 
shoulder watch and 
choker necklace 
shown in the illus- 
tration are typical: 
of the new day- 
time jewelry en- 
See page 51 
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Co announce 





Jan. 1, 1929 


The undersigned have this day formed the corporation of 


HUGO OPPENHEIM & CO.), INc. 


HUGO OPPENHEIM 
IRWIN A. LEVIS 
HERBERT V. OPPENHEIM 


It is also with pleasure that we announce the connection 
with this organization of Messrs. Josh Crohn and Albert Shire. 


HUGO OPPENHEIM & CoO.. Inc. 
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Fifth Avenue Styles for the New Year 


Continued from page 49 


sembles seen on Fifth Avenue. The costume was-one of 
the new dull greens on the olive tone. The furs were 
pointed fox, the hat was a deeper green felt with a feather 
of the latest form in iridescent colors ranging from black 
to light green. For the jewels, olivines were chosen, set 
with topazes in a blending corn color and contrasted with 
small diamonds and pearls. This is an ensemble elaborate 
enough for afternoon wear, yet simple in its design. 


OCKET pieces for men are gaining in interest with 
every new consignment of designs. The Fifth Ave- 
nue windows are carrying now any number of attractive 


designs in cigarette cases, bill-folds, pocket-knives, card- 
cases and automatic lighters which would do credit in the 
beauty of their gem-studding and fine construction to the 
best among platinum jewels. Gold makes the finest of 
lines on two of these pocket pieces. For one there is a 
border of inlaid gold on a case of smooth polished black 
onyx. On the second the ground material is a soft kid- 
skin and the gold is used in tiny sections to make a triple 
line across either end of an oblong cigarette case. In the 
illustration, there is one cigarette case shown where gem- 
stones are imbedded in a silver case to outline a patchwork 
pattern across one corner. 





A Word About the Valuation of Inventories 


Continued from page 37 


fair market value; that it applied its basis of valuation to 
each item, and not to total; that it was pursuing the 
method which the Government had allowed the company to 
pursue for several years; .. .” 


HE Government contended that a flat discount of 25 

per cent had been taken off the cost to determine mar- 
ket value, which was not allowable under the regulations. 
Even though the result was nearly correct, it could not be 
allowed and the Commissioner properly restored the in- 
ventory to cost—“The learned counsel for the defendant 
urges that, while the actual inventory returned by the 
taxpayer may have been close to the market value, it was 
not a ‘market inventory’ and must be disallowed. 

“The plaintiff introduced the testimony of the buyers 
for the company. They testified that they knew the mar- 
ket; that they were familiar with the cost prices and sale 
prices, and that the figures in the inventory, according to 
their best judgment, were a fair market value of the arti- 
cles on hand; that they conferred together and placed a 
fair market value upon the stock, in some instances article 
by article, and in others, department by department, and 
that the discount which they took upon some of the items 
was such as, to the best of their ability, represented a fair 
market value of the goods.” 

It was shown by testimony of competitors that the valu- 
ation was correct and “that fixing a local market value is 
difficult and at best a matter of judgment; that while the 
market value is said by some witnesses to have been ar- 
rived at ‘by guess,’ it appears that such ‘guess’ represented 
the fair estimation of the witnesses.” 

The Government Tax Inspector said that “it is impossi- 
ble to ascertain the exact market value of the goods in 
this inventory, which consists of thousands of articles, 
varying in quality, particularly at a time when prices were 
dropping rapidly.” 


HE judge in the case held: “I am constrained to find 
that the plaintiff (the taxpayer) made a substantial 
compliance with the law and with the regulation under 
which the inventory in question was made, and that the 
market value arrived at by the plaintiff represented the 
fair market value of the article in question.” 
There has been just reported a case of especial interest, 
namely, that of Harry P. True, Petitioner, v. Commis- 
Sloner of Internal Revenue, Respondent, as reported in 6 





U. S. Board of Tax Appeals Reports, page 1042. In this 
case the taxpayers, who conducted a retail store in Spring- 
field, Mass., took inventory at “cost or market, whichever 
is lower.” The record in the case as quoted below states 
the facts and conclusions clearly: 

“The petitioners have undertaken to prove that the fig- 
ures used by them correctly represent market value. To 
do this they introduced the testimony of three witnesses. 
Two of these witnesses were members of the partnership, 
and the third was a retailer in Washington, D. C. The 
substance of the testimony of the two partners was that 
their valuation represented what in their judgment was 
market value; and the Washington dealer said that this 
was the method used generally in this business. 


af or behalf of the American National Retail Jewelers’ 
Association a brief has been filed by amici curiz 
urging that the Board refrain from any general approval 
of the cost method of taking inventories in retail business. 
It need only be said that the evidence of true market value 
is in the present case so inadequate that it is unnecessary 
to consider whether in any case market value is suscepti- 
ble to proof. Conceivably, market value can be established 
in this business as in many others; and if in a given case 
the evidence supports the value claimed, the question will 
arise as to whether such value may properly be used in- 
stead of cost. The door is still open for him who shows 
his right to enter. But such right is not proved by its 
mere assertion. In the present case we are asked to accept 
the judgment of the petitioners as our own, with nothing 
to show that such judgment is well founded, and under 
these circumstances the determination of the respondent 
must be sustained.” 
CONCLUSION 


All that the taxpayer has as a guide must come from 


1. The Law. 

2. The Regulations. 

3. Rulings by the Commissioner, the Board of Tax Ap- 
peals and the courts. 

From their decisions, we must conclude that in order to 
maintain the accuracy of an inventory taken at “market,” 
the following facts must be clearly established: 

1. That the inventory policy of the taxpayer is consis- 
tent. , 

2. That it adheres to trade customs, _ = 
3. That it is subject to definite and accurate proof. 
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Customs Rulings Cover Many Jewelry Lines 


U. S. Collectors Advised That Imported Wrist-Watch Straps Must Be Marked—Court Rulings 
Fix Rates on Onyx, Chain, Jewelry Boxes, Beads, Precious Stones and Kindred Lines 


Collectors of customs have been ad- 
vised by E. W. Camp, Commissioner of 
Customs, that wrist-watch straps, im- 
ported from foreign countries must be 
plainly and conspicuously stamped to_in- 
dicate the country of origin on the 
straps where the mark will remain per- 
manently. 

The Bureau of Customs, collectors are 
informed, was recently advised that 
leather straps for wrist watches, im- 
ported into the United States, are pro- 
vided, in some cases, with three loops 
(one fixed and two movable), the mark 
indicating the country of origin being 
stamped on one of the movable loops, 
apparently with the intention that the 
marked loop shall be slipped off the strap 
and thrown away after the straps have 
been passed through the customs, thus 
leaving the straps without any mark of 
origin and making it possible to mis- 
represent them as American manufac- 
tures. 

This practice, it is stated, must cease 
and collectors are instructed to see that 
ell straps are plainly, conspicuously and 
permanently marked. 

ROUGH ONYX 


Overruling a claim of the California 





Agate Co. of Los Angeles, the United 
States Customs Court, at New York, 
finds that merchandise, invoiced as rough 
onyx, was correctly assessed at the rate 
of 65 cents per cubic foot under Par. 232, 
Tariff Act of 1922. Free entry is denied 
in an opinion written by Judge Mc- 
Clelland. 


WATCH CHARMS 


Certain miniature razors, used as 
watch charms, ornaments, etc., are held 
by the United States Customs Court to 
be duitable at 80 per cent. ad valorem, 
under Par. 1428, as “articles * * * de- 
signed to be worn on apparel or carried 
on or about or attached to the person,” 
in a decision granting a manufacturers’ 
claim filed by Endlein & Schmidt. The 
collector’s assessment, challenged by the 
plaintiffs, is set aside by Chief Justice 
Fischer. The collector’s rate was 11 cents 
each and 55 per cent ad valorem, under 
Par. 354, Tariff Act of 1922. 


BRONZE STATUARY 


Sustaining a protest of L. S. Wood, 
San Francisco, the Customs Court finds 
that a bronze figure, imported from En- 
gland, taxed by the collector at the rate 
of 20 per cent ad valorem, under Par. 


167, Tariff Act of 1913, should have 
been permitted free entry as an original 
work of a professional sculpturer, under 
Par. 652 Tariff Act of 1913. 


SILK LINED JEWELRY BOXES 


The collector’s rate on certain silk 
lined jewelry boxes is affirmed in a de- 
cision by the Customs Court overruling 
unsupported protests of the I. Ollendorf 
Co., Ine. 


IMITATION PRECIOUS STONES 


Numerous protests of the Brier Mfg. 
Co., New York, against the collector’s 
assessment at 60 per cent. ad valorem, 
under Par. 1429, Act of 1922, on cer- 
tain imported imitation precious stones, 
are sustained in a decision by Judge Sul- 
livan of the United States Customs 
Court. Duty is fixed at 20 per cent ad 
valorem, under said Par. 1429. 


LOOSE AMBER BEADS 


Marshall Field & Co. of Chicago, have 
obtained a ruling from the Customs 
Court on the tariff status of loose amber 
beads. These beads were taxed at 35 
per cent ad valorem, under Par. 1403, 
Tariff Act of 1922. The court fixes duty 
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Some of the pure gold pieces found when British and American archeologists excavated 


the tomb of Prince Mes Kalum in Samaria. 


The Prince ruled in 3500 B. C. 
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at 20 per cent ad valorem, under said 
Par. 1429. 
BONE CHARMS 


charms, the Customs Court 


Bone 


| points out, in granting a contention of 


the International Forwarding Co. of 
Chicago, are not classifiable as jewelry, 
under Par. 1428, Tariff Act of 1922, 


with duty at the rate of 80 per cent ad~ 


yalorem, but rather at the rate of 25 
per cent ad valorem, under Par. 1439, 
Act of 1922, as manufacturers of bone. 
Judge Sullivan writes: 
“We cannot believe that under any 
acceptance of definition of the term 
jewelry that these. alleged good luck 
tokens or charms would fall within. 
. They are not artistic or beautiful. 
Their commercial use as jewelry has not 
been established. Certainly, within our 
common knowledge they are not jewelry, 
and we so hold.” 


NECKLACES 


Complete necklaces composed of imi- 
tation pearl beads, with metal clasps, are 
held to have been properly assessed at 
80 per cent ad valorem, as jewelry, un- 
der. Par. 1428, Tariff Act of 1922, in a 
decision by the Customs Court overruling 
protests of Ben Felsenthal & Co., the 
Globe Bead Co., and Hattie Carnegie. 
The importers contended for duty at 60 
per cent ad valorem, under Par. 1403. 

Judge Sullivan cites a recent ruling 
by the Court of Customs Appeals in 
Washington (T.D. 42486), in finding in 
favor of the eighty per cent ad valorem 


rate. 








Discovery of Platinum in Sierra 
Leone, Africa 


A recent dispatch from London states 
that tracts of land in the Colony and 
Protectorate of Sierra Leone in Africa 
in which platinum has been found have 
now been divided up into areas in 
respect of which exclusive prospecting 
licenses may be granted by the Gov- 
ernor. Those who desire to exploit the 
discoveries are invited to state what 
premium they are prepared to pay to 
the Government in consideration of a 
grant. 

Neither mining rights, nor, in the first 
instance, mining leases, will be granted 
in respect of these areas. Tenders, how- 
ever, may be made in respect of more 
than one area, but the applicant should 
state the order of his preference. No 
tender will be considered unless the per- 
son tendering has actually prospected 
over the area applied for. 

Persons desiring to tender should 
apply for the necessary forms to the 
Director of Surveys, Freetown, Sierra 
Leone, or to the Crown Agent for the 
Colonies, 4, Millbank, London, S.W.1. 








The establishment of the Peoples’ 
Jewelry Co., 209 Commerce Guardian 
building, Toledo, Ohio, was broken into 
one night recently by thieves who ob- 
tained loot valued at about $500. A door 
Was smashed by the thieves, and an at- 
tempt was also made to open the safe. 
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Queen of Spain Visits London Jewelers 


Bond Street Shops Attract Her Attention—King’s Illness Re- 
flected in Trade Circles, but Diamond Market Is Active 
—Sale of Old Silver and Jewelry at Christie’ s 


LONDON, Dec. 15.—The King’s illness 
is not without its effect on trade. Busi- 
ness in diamonds, however, continues 
active, although in the polished market 
things have been a little quieter the past 
two weeks. Diamond merchants com- 
ment optimistically on the prognostica- 
tions of Sol Joel in connection with the 
future of the diamond industry. Backes 
& Strauss, the diamond firm of Holborn 
Viaduct, says with Christmas here it is 
not surprising that things have become 
quieter in the last fortnight. “The seri- 
ous illness of the king,” said a member 
of the firm this week, “has, of course, 
had a depressing effect on trade in this 
country. Conditions in the diamond in- 
dustry continue, however, to be satisfac- 
tory. The outlook is more promising at 
present than it has been for some time. 
S. B. Joel’s address at the meeting of 


the Johannesburg Consolidated Invest- 
ment Co.; as reported in the Times of 
Dec. 5, is a very clear exposition of the 
present state of the rough trade, and the 
best answer to the pessimistic assertions 
that were published some few weeks ago. 
It goes to show how well the output is 
now controlled by the London Diamond 
Syndicate in conjunction with the gov- 
ernment of South Africa. This combi- 
nation will certainly be able to keep 
prices stable and prevent any violent 
fluctuations in the future. Reports to 
hand from Amsterdam and Antwerp 
speak of lively conditions reigning in 
both markets, with a large influx of 
buyers from all parts, but principally 
from the United States.” 
* * * 

A cup and cover, chased with cock- 
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mounted by a figure of a fighting cock, 
which stands aver 20 inches high. 
Around the base of the cup is seen the 
frst collection of cock-fighting spurs 
ever to be sold at Christie’s. This cup 
and cover were offered last week during 
the sale of English silver. 
*» * * 


Most of the famous jewelers of Lon- 
don, including Cartier, Carrington, S. 
J. Phillips, Garrard, Ogden, and so on, 
are receiving daily gifts of jewelry 
from society women in aid of the Eliz- 
abeth Garrett Anderson Hospital fund. 
Diamond bracelets, brooches, cuff links, 
pendants, tiara settings, gem-set gold 
earrings, crystal, diamond and _ pearl 
necklaces, diamond rings, and a host of 
sapphire and emerald, ruby and diamond 
and gold and turquoise ornaments are 
being sent to the various jewelers who 
have agreed to receive the pieces which 
will be placed in a jewel casket and pre- 
sented to the queen when she opens the 
new hospital next March. The jewelry 
will then be sold. 


* * &* 


The Queen of Spain, who was a visi- 
tor in England recently, spent some 
time in the Bond St. jewelry shops and 
the fashion photographers. Pearls are 
her favorite gem and she wore more 
than one fine rope while in London. Her 
pearl button earrings each weigh be- 
tween 100 and 150 grains. 

* * * 


The Daily Mail has been interviewing 
the National Jewelers’ Association in 
connection with the remarkable prices 
paid for jewelry pieces at Christie’s 
last week. A member of the associ- 
ation is reported to have said that 
there. is a great shortage of speci- 
men gems, especially emeralds and 
rubies. A great many of the finest 
stones have gone to the United States, 
and Americans will pay any price for a 
perfect stone. At an exhibition in Bond 
St. recently three chain necklaces were 
sold at $325,000 each. Two of them 
were copies. The original necklace, of 
diamonds and rubies, was so beautiful 
that two people ordered exact copies at 
the same price. People are trying to 
match their precious stones, as they find 
that pairs are more valuable than single 
stones. An emerald may be worth 
$15,000, but a pair will fetch not $30,000, 
but more likely $50,000. According to 
Bond St., the center for really high- 
class gemmed pieces here, $10,000 is not 
an extravagant price for an emerald 
necklace, and more than $50,000 is 
sometimes paid. Sapphires come next 
m popularity. A scarcity in splendid 
jewels has been created, Bond St. 
jewelers think, as a result of the enor- 
mous number of wealthy women coming 
from the United States who have a craze 
for acquiring beautiful gems, regardless 
of cost. 








The jewelry store of Paul O. Barre, 
1503 Pleasant St., Fall River, Mass., 
was damaged by fire to the extent of 
$1,000 one morning recently. 
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Omaha Police Round Up Gang Believed 
to Have Carried Out Jewelry 
Robberies 

OMAHA, NEB., Dec. 28.—At last the 
police and State Sheriff Condit have 
run to earth a gang, whose leader is 
said by Chief of Detectives Ben Dan- 
baum of Omaha, to have admitted his 
participation in the kidnapping and 
robbery of the New York jewelry sales- 
man, Samuel B. Schwartz, near North 
Bend, Neb., last August. 

The chief character taken in the raid 
a few days ago here in Omaha was Roy 
Kelly. Chief of Detectives Danbaum 
and the other police who had a part 
in his arrest here, says he admitted the 
Schwartz kidnapping, which attracted 
nationwide attention last August. 

Kelly is a notorious police character 
aside from the alleged kidnapping of the 
jewelry salesman, and the taking of 
$20,000 worth of gem samples from him 
in August, when the gang, drove the 
salesman 100 miles on the road, and 
dumped him into a lonely ravine bound 
and gagged on the Nebraska side of the 
river near Sioux City, Iowa. 

Kelly has been wanted in Kansas City 
since July, where he jumped a $10,000 
bond in a $79,000 Kansas City holdup. 
Therefore the capture of Kelly and his 
crowd may possibly clear up a lot of 
crimes committed in the Middle West in 
the past few years. Five other men 
and two women were arrested with 
Kelly, or at approximately the same 
time, all thought by police to be im- 
plicated with Kelly in some of these 
notorious raids. 

Roy Kelly was alleged by police to 
have admitted not only his participation 
in the Schwartz kidnapping and robbery 
of $20,000, but also the robbery of the 
Charles Dixon jewelry store at North 
Platte, Neb., where $2,400 worth of 
diamonds were taken. Pinkerton detec- 
tives have been working for months 
with State Sheriff Condit, to unravel 
the mystery, and only a week or 10 
days ago, the sheriff on a very sound 
clue sent deputies to Carroll, Iowa, and 
other Iowa towns where they found and 
recovered $8,000 worth of the gems 
stolen from the jewelry salesman and 
from the jewelry store at North Platte. 
The arrests followed within a week after 
the goods were recovered. 

Kelly talked freely when arrested in 
Omaha. In fact he talked to police for 
several hours at police headquarters, 
and expressed the preference for re- 
maining in Nebraska to face the charges 
here rather than being sent back to 
Kansas City to face the charge of the 
$79,000 robbery on which he jumped his 
bond. He was hidden in the attic of a 
house at 4202 N. 45th Ave., Omaha, 
when a squad of Omaha detectives 
under Detective Paul Sutton,  sur- 
rounded the place. He refused to come 
out until Sutton sent for tear bombs 
and threatened to bomb the house in 
which he was hiding. 
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Biennial Census of Manufacturers of 
Jewelry, Instrument Cases, Etce., 
Taken in 1928 Shows Decrease 


WASHINGTON, D. C., Dec. 28.—The De- 
partment of Commerce announces that, 
according to data collected at the bien- 
nial census of manufactures taken in 
1928, the establishments engaged pri- 
marily in the manufacture of cases for 
jewelry instruments, and other small ar- 
ticles reported such products to the 
value of $8,547,537, together with mis- 
cellaneous products valued at $262,531, 
making a total of $8,810,068. The value 
of jewelry, instrument, and other cases 
shows a decrease of 12.2 per cent as 
compared with $9,640,680 for 1925, the 
last preceding census year. 

In addition, jewelry, instrument, and 
other cases are manufactured to some 
extent as secondary products by estab- 
lishments engaged primarily in other 
lines of manufacture. The value of such 
cases thus produced outside the indus- 
try proper in 1925 was $1,368,189, an 
amount equal to 14 per cent of the value 
of cases made in the industry as classi- 
fied. The corresponding value for 1927 
has not yet been ascertained but will be 
shown in the final report of the present 
census. 

This classification covers establish- 
ments engaged primarily in the manu- 
facture, from whatever material, of 
cases, trays, fancy boxes, etc., for jewel- 
ry, instruments, eyeglasses, combs, com- 
passes, cigarettes, pipes, toilet sets, and 
similar articles. 

Of the 107 establishments reporting 
for 1927, 51 were located in New York, 
12 in Massachusetts, nine in New Jer- 
sey, eight in Rhode Island, seven in 
Pennsylvania, six in Illinois, four in 
California, three in Connecticut, two in 
Missouri, and one each in Indiana, Ken- 
tucky, Maryland, Michigan, and Ohio. 
In 1925 the industry was represented by 
125 establishments, the decrease to 107 
being the net result of a loss of 28 estab- 
lishments and a gain of 10. Of the 28 es- 
tablishments lost to the industry, 15 went 
out of business prior to the beginning 
of 1927, one was idle throughout the 
year, seven reported commodities other 
than jewelry and instrument cases as . 
their principal products and were there- 
fore transferred to the appropriate in- 
dustries, and five reported products val- 
ued at less than $5,000.. (No data are 
tabulated at the biennial censuses for 
establishments with products under 
$5,000 in value.) 








The stock of jewelry belonging to C. 
G. Nelson, Lake Wales, Fla., was sold 
recently to H. A. Leslie of Hesperides, 
Fla. E. E. Baird, who has been con- 
nected with the Nelson store for a num- 
ber of years will still continue, and the 
new firm will do business under the 
style of the Leslie-Baird Co., Inc. Mr. 
Leslie will serve as president and treas- 
urer, while Mr.-Baird will occupy the 
office of secretary. 
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Bankruptcy Proceedings 


Creditors of Joseph J. Matz and the Phila- 
delphia Jobbing House Start Actions 
in United States District Court 


PHILADELPHIA, Jan. 3.—Two_ bank- 
ruptey proceedings, one of which may 
have an interesting aftermath, and both 
involving more than $400,000 stirred the 
wholesale jewelry district this week. 
Following several attempts at a com- 
position, three creditors of Joseph J. 
Matz, 735 Sansom St., filed an invol- 
untary petition against him. The 
creditors who acted and their claims are: 
Joseph Goodman, diamond dealer, $1700; 
Hyman Burdman, $1,282; Hoffman & 
Co., $720. All the claims are for mer- 
chandise. It is stated by several credi- 
tors who have estimated their claims 
and those of others that the liabilities 
will total at least $250,000, with assets 
problematical. Joseph Goodman was ap- 
pointed as temporary receiver by federal 
court here, but other creditors repre- 
senting a large percentage of the claims 
are to move for appointment of another 
man as permanent receiver. 


A composition offer of 25 cents on 
the dollar, with a small proportion in 
cash, was made, but was rejected by a 
majority of the creditors as being too 
small. While the creditors active in the 
initial proceedings are all from this city, 
it is stated that a large proportion of 
the liabilities are owed to New York 
diamond houses and that these will take 
an active part in the coming proceedings 
against the alleged bankrupt. 

Joseph J. Matz has been a familiar 
figure on Sansom St. for many years. 
At one time he was associated with his 
brother, John Matz, now a manufactur- 
ing jeweler on South Eighth street, but 
has been in business for himself for 
about seven vears. 

The bond of the temporary receiver 
was placed at $25,000. 


Involuntary Petition in Bankruptcy Filed 
Against Philadelphia Jobbing House 


The other case is that of Rosen- 
blum Brothers, trading at 715 San- 
sm St. as the Philadelphia Jobbing 
House. Creditors who filed the 
petition in this case and their claims 
are: Davis Englebach, $1,000; Harry 
Spivack, $880; Abraham Reiff, $200. All 
are for merchandise. 

An offer of a composition in this case 
also was rejected by the creditors. Lia- 
bilities are estimated at $150,000 or more, 
and it is stated by several of the cred- 
iors that a majority of the claims are 
held by New York houses. A meeting of 
creditors will be called here within a few 
days, it is stated, at which all the New 
York and other creditors involved will 

asked to be present and decide upon 
action to be taken. 

The firm is composed of David and 
Morris Rosenblum, both well known for 
several years in “The Street.” Several 
years ago they purchased the building 
in which they conducted their business, 
and recently spent considerable money 
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in altering and renovating it both inside 
and out, 








Annual Meeting of National Jewelers 


Board of Trade to Be Held in 
New York, Jan. 17, Follow- 
ing District Gatherings 


Members of the National Jewelers 
Board of Trade were notified last week 
that the annual meeting of this organ- 
ization will be held at the executive 
offices, 22 W 48th St., New York, at 
2:30 p. m. on Thursday, Jan. 17. Just 
prior to this meeting the members con- 
stituting the New York District will 
convene at the same place, at which 
time four directors will be elected. 

The nominating committee for the 
New York District has named the fol- 
lowing candidates to serve as directors 
for a term of four years: Louis Allsopp, 
of the Lassner Co., Inc.; David Belais, 
of David Belais & Co.; John W. Sher- 
wood, of Solidarity Watch Case Co., and 
Otto D. Wormser. Following the elec- 
tion of directors the members will select 
a nominating committee of five for 1929. 

Members included in the New York 
district are those located in the States of 
New York, New Jersey, Pennsylvania, 
Maryland, Delaware and the District of 
Columbia. 

At. the annual meeting of the general 
membership the following amendment, 
recommended by the National Board of 
Directors, will be voted upon: 


Sec. 11. ***At each subsequent District 
Annual Meeting of the above four districts, 
Directors shall be elected for a term of not 
less than two years nor more than four years 
(as may be determined by the Directors of 
each of the said four districts) beginning 
bie athe election of Directors in January. 


This is an amendment to the second 
paragraph of Section II, Article VII, 
of the By-laws. Other. important busi- 
ness will also be transacted and some 
interesting reports are to be submitted 
at the meeting. 

The annual district meetings of the 
Board’s membership will be held the 
early part of this month. The first one 
will be that of the Cincinnati District 
members, which will take place at the 
Board’s rooms, 935 Enquirer building, 
that city, 2:30 p. m. Friday, Jan. 4. 
The nominating committee has nom- 
inated Victor A. Gebhardt, of the Geb- 
hardt Bros. Co., Inc., as candidate for 
director to serve for four years. Fol- 
lowing the election the members will 
select a nominating committee of three 
for the Cincinnati district. 

Four days after the Cincinnati meet- 
ing, the members constituting the Chi- 
cago district will gather at 12 o’clock 
noon, Jan. 8, in the Palmer House for 
the regular annual session. Two direc- 
tors, each to serve for a period of four 
years, will be chosen after which nom- 
inating committee will’ be chosen for 
1929. The nominating committee has 
named the following as candidates for 
directors: Joseph M. Kucera of the 
Norris, Allister-Ball-Bridges Co., Inc., 
and John G. Leiner of Benj. Allen & 
Co., Ine. 

On Jan. 9, the Pacific Coast district 
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members will convene at 12 o’clock noon 
at the Sir Francis Drake Hotel in San 
Francisco to choose a director and then 
select a nominating committee for the 
ensuing year. E. V. Saunders, of the 
International Silver Co., has been nom- 
inated for director to serve for four 
years. 

The last district meeting before the 
New York members, and the general 
membership gather on Jan. 17, will be 
held by the members of the New Eng- 
land district on Jan. 10. This session 
will take place at 6:15 p. m. in the 
Narragansett Hotel, Providence, R. I. 
The nominating committee for this dis- 
trict has named Aldro A. French of the 
D. E. Makepeace Co., Inc., and Raymond 
iM. Horton, of the W. E. Richards Co., 
Inc., for directors, each to serve for — 
four years. Following this election a 
nominating committee of three will be 
chosen for 1929. 








Russian Soviet Government May 
Build Watch Factory 


WASHINGTON, Dec. 28.—A report that 
the Russian Soviet government is plan- 
ning to build a watch factory with a 
capacity of 1,000,000 watches a year 
is given some support by the fact that 
a Soviet mission now is visiting Switzer- 
land for the purpose of surveying the 
clock and watch industry there. The dele- 
gation comprises seven members, five of 
whom have returned to Russia, leaving 
two experts still there to make detailed 
studies of Swiss methods of manufac- 
turing and of conditions affecting the 
industry. 

While certain Berne papers criticize 
the Swiss watchmakers for permitting 
such a mission to visit their factories, 
a correspondent of the Federation Hor- 
logere Suisse writes, according to ad- 
vices received by the Department of 
Commerce from its Berne office, that 
Switzerland need not fear the establish- 
ment of a watch factory in Russia, as 
Switzerland will always be able to pro- 
duce better watches at lower prices. 

Generally speaking, he says, Swiss 
manufacturers should be advised to open 
their doors to Soviet mission and en- 
deavor to enter into commercial rela- 
tions with the Union of Russian Soviet 
Republics, thus following the example of 
several German firms which have been 
doing so for some time past. He de- 
clares that if Soviet terms are accept- 
able to firms in other countries, they 
should be equally acceptable to Swiss 
manufacturers. 








Death of William T. Kellogg 


ITHaca, N. Y., Dec. 26.—William T. 
Kellogg, 66, for more than 20 years a 
jeweler and optometrist at 522 W. State 
St., died at his home Monday evening. 

- He was prominent in the west end 
business section and was a member of 
King Hiram Masonic Lodge of Newfield. 

He is survived by his widow and two 
sons, Irvin D. Kellogg and Harold A. 
Kellogg, both of Ithaca. 
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Death of J. L. Herbert 





Pioneer Watchmaker of Memphis Dies 
After Being Struck by an Automobile 


MemPHis, TENN., Dec. 28.—John L. 
Herbert, 84, and for many years in the 
watch repair business in Memphis, died 
at the Methodist Hospital last Monday, 
after being struck by an automobile, 
sustaining a fracture of the leg and in- 
jury in the neck. 

He came to Memphis 61 years ago 
from Mecklenburg, Germany, worked for 
¢. L. Byrd, who conducted a jewelry 
business in the city. He later had a 
shop of his own. Mr. Herbert was buried 
in Memorial Park, Rev. H. E. Duecker 
conducting the service. Deceased is sur- 
vived by his widow, Mrs. Anna Herbert, 
and one son, J. Fred Herbert. 








Pennsylvania. Jewelers Interested in 
Having Modified Baumes Law 
Bill Enacted 


PHILADELPHIA, Jan 3.—Jewelers of 
this city and generally throughout the 
state are showing considerable interest 
in the work of the Pennsylvania State 
Crimes Commission, which is drafting 
a modified Baumes law bill for presen- 
tation to the Legislature now in biennial 
session at Harrisburg. While neither 
Fred J. Cooper of this city, president 
of the Pennsylvania Retail Jewelers 
association nor other officials of that 
body, will comment on the suggested 
bill, preferring to wait until the report 
has been formally made, they do not 
hesitate to commend the general pur- 
port of the measure and look upon its 
enactment as a crime deterrent and a 
protection to the jeweler against gun- 
men and murderous bandits. 

When the bill comes before the Legis- 
lature there is no doubt that it will be 
supported by the retail jewelers’ organ- 
ization and by individual jewelers both 
in the manufacturing, wholesale and re- 
tail lines. 

The bills which are being drafted have 
received approval of 108 judges of the 
state. The one modelled on the cele- 
brated Baumes act in New York has 
been modified to give the court dis- 
cretion in imposing a life sentence for 
fourth conviction on a felony charge. 
In New York the life term is manda- 
tory on a fourth conviction. The group 
of bills includes the following drastic 
changes in the Pennsylvania code: 

A law to waive trial by jury in cer- 
tain cases, 

One to give the right to the District 
Attorney to comment on. a defendant’s 
= to take the stand in his own 


Another to permit two or more de- 
ndants in a murder case to be tried 
_ trial instead of separately 

der the present code. 

Several measures to speed trial of 
‘minal cases by cutting down the num- 

f dilatory motions and reducing 
the appeal time. One allows the trial 
Mdge to admit records of professional 
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criminals during the trial instead of 
after conviction as now. 

One of the bills most important to 
jewelers, always possible victims of 
armed thugs, is the firearms law, which 
provides for registry by dealers and 
purchasers of every firearm sold in the 
state. A permit would be required to 
carry a firearm. The bill was defeated 
in the 1927 Legislature although backed 
by State Senator Salus of this city. 








Death of L. W. Otto 





Crawfordsville, Ind., Jeweler, Passes on at 
His Home After a Year’s Illness 


CRAWFORDSVILLE, IND., Dec. 27.—Louis 
W. Otto, 64 years old, Crawfordsville 
postmaster and a leader in the Repub- 
lican party in the Ninth district for 
many years, died at his home here to- 
day after a year’s illness. For years 





LATE L. W. OTTO 


THE 


Mr. Otto was very active in the Indiana 
Retail Jewelers’ Association and was of 
great help in the fight to get rid of the 
tax on jewelry. He was popular in 
jewelry trade and other circles. 

For 40 years Mr. Otto had conducted 
a jewelry business in this city, being 
president of the L. W. Otto Jewelry Co. 
From 1920 until 1924 he served as Re- 
publican chairman for, Montgomery 
County and had been a delegate to a 
number of State -conventions. 

In 1924 he was appointed postmaster 
and recently his reappointment was con- 
firmed by President Coolidge. Mr. Otto 
had a wide acquaintance among Repub- 
lican leaders throughout the State. He 
was also prominent in State fraternal 
circles and in the Methodist Church. 

Surviving are one son, Frederick K. 
Otto; two daughters, Marie Otto and 
Mrs. George Springsteen; one brother, 
Edward Otto of Kansas City, Mo., and 
four grandchildren. Funeral services 
will be held at the home Saturday after- 
noon. 
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Death of A. L. Fuhrman 


Proprietor of Jewelry Store in Kansas City, 
Kan., Succumbs at His Home in 
That City 


KANSAS City, KAN., Dec. 27.—Arthur 
L. Fuhrman, 44 years old, proprietor of a 
jewelry store in the Huron building, died 
last Monday at his home, .2917 N. Balti- 
more St., in this city. He had spent vir- 
tually all of his life in Kansas City, 
Kan., and had been associated with his 
father, the late Alex Fuhrman, in the 
jewelry business since he was 14 years 
old. The funeral was held this after- 
noon. 

He leaves his widow, Mrs. May J. 
Fuhrman, a daughter, Virginia May 
Fuhrman, and two sons, Robert B. Fuhr- 
man and William A. Fuhrman; three 
sisters, Mrs. George E. Funk, Mrs. Elmo 
J. Nelson and Mrs. Luther F. Duby; 
three bothers, George A. Fuhrman, Sam- 
uel H. Fuhrman and Ralph W. Fuhrman. 











- EDITORIALS 


(Continued from page 43) 











in business, in social life and in relig- 
ious and charitable work. 

In the passing of Leopold Stern the 
jewelry trade has not only lost one of its 
most prominent diamond men, but a 
leader whose work, whose activities, 
whose force and whose character had left 
a strong impress upon the industry and 
the associations connected therewith. He 
is one of the last of that generation of 
merchants of German extraction who, 
during the latter part of the last cen- 
tury and the early part of this, helped 
to mold and develop the jewelry and 
diamond trades to large proportions. 

To Mr. Stern, in particular, the dia- 
mond cutting industry is greatly in- 
debted for, as one of its pioneers, he 
placed it for the first time in this coun- 
try on a commercial scale at a time be- 
fore a change in the tariff had made the 
cutting industry both possible and neces- 
sary. An organizer of many of our pro- 
tective and commercial organizations, 
Mr. Stern had held many offices and 
given much time and thought to their 
development and welfare. In the indus- 
try’s work and in its support of hospital 
and charitable organizations, he had ever 
been a leading spirit. 

Mr. Stern lived to see the full results 
of his career of achievement and to en- 
joy the honors he had justly earned in 
his work in, and for the industry. His 
was a life of accomplishment practically 
up to his 81st year and his name will 
long be listed in the annals of the indus- 
try among those of its great and promi- 
nent leaders. 








It was announced recently that the 
stock of J. O.-Bailey, jeweler at Marl- 
boro, Mass., will be sold by Messrs. 
Bowman and White, purchasers of the 
stock, who plan to open a new store in 
the same location. 
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Last Friday the Jewelers 24 Karat 
Club of New York held one of the best 
attended annual meetings in the history 
of the organization. The meeting started 
promptly at 3 p. m. at the headquarters, 
16 Maiden Lane. President T. Edgar 
Willson was unable to attend, and P. J. 
Coffey, vice-president, presided. His first 
oficial act was to call for the reading 
of the minutes by Secretary William J. 
Ward. Presiding Officer Coffey next 
asked for reports of officers. In the ab- 























P. J. COFFEY, PRESIDENT-ELECT 


sence of President Willson, his report was 
read by Harry C. Larter. This report 
was in large part a tribute to Mr. Will- 
son’s co-workers, in which the retiring 
president expressed his appreciation for 
on untiring efforts on behalf of the 
club. 

An excellent financial report was sub- 
mitted by Lee Reichman, treasurer. Next 
tame the report of the secretary, in which 
Mr. Ward pointed out that during the 
year the club had lost five members by 
death, seven had resigned, and one was 
dropped. Nine new members were elec- 
ted in 1928, previous to this meeting. 

As chairman of the banquet commit- 
te, G. H. Niemeyer reported progress 
on the annual affair which will be staged 
this year at the Waldorf-Astoria on Sat- 
urday evening, Jan. 19. Mr. Niemeyer 
Pointed out that the members of the 
‘lub had taken up every reservation 
available, and for this reason he and his 
tommittee would be unable to supply 
tickets to those on the waiting list. In 

tking Mr. Niemeyer, the members ad- 
Ppted a resolution reading: “In view of 

demand for tickets from the mem- 
» the banquet committee cannot 
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19 at the Waldorf-Astoria 


supply those now on the waiting list.” 

Mr. Larter suggested that the club 
send a telegram to President Willson ex- 
pressing the members’ regret at his in- 
ability to attend. This suggestion met 
with a unanimous response, and the tele- 










DE WITT A. DAVIDSON. 
VICE-PRESIDENT-ELECT 


gram was sent to Mr. Willson at his 
home. 

Secretary Ward reported that the club 
had recently lost by death Frank Schal- 





TREASURER 


LEE REICHMAN, 


ler and George A. Street. The following 
resigned: W. G. Knapp and Fred C. 
Geieger. These deaths and resignations 
left four vacancies, which were filled by 
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Officers Elected at Annual Meeting 


Members of Jewelers Twenty-four Karat Club Select New Leaders—Banquet to Be Held January 


electing to membership Frank J. Keller, 
Lawrence G. Frank, E. Dean*Stowe and 
Norman L. Strauss. 

Officers were next elected as follows: 
President, P. J. Coffey; vice-president, 
De Witt A. Davidson; secretary, William 


J. Ward. (re-elected); treasurer, Lee 
Reichman (re-elected); and assistant 
treasurer, Robert Loch (re-elected). 


The following were chosen as direc- 
tors: Harry C. Larter, A. L. Brown, G. 
H. Niemeyer, Frank T. Sloan, John W. 
Sherwood, Melville Untermeyer, and Leo 









WILLIAM J. WARD, SECRETARY 


Wormser. Retiring president Willson be- 
comes an ex officio member of the board. 





Standing Room Only for the 
24 Karat Club Banquet 


G. H. Niemeyer, chairman of the 
banquet committee of the Jewelers 24 
Karat Club of New York, has announced 
to the members that every seat has been 
taken for the banquet to be held on 
Saturday, Jan. 19. He requests that 
members please do not ask for any 
more invitations as there are none for 
him to give. 

This will be the last banquet to be 
held at the Waldorf-Astoria, which has 
been the scene of most all of the annual 
dinners of the club, as this famous hotel 
will be torn down to make room for a 
modern skyscraper. The members of 
the 24 Karat Club will miss the old 
surroundings and above all, the genial 
host, “Oscar” Tschirky, who has always 
taken such an interest in their affairs 
and whose capable management has 
helped to make the 24 Karat Club.dinner 
famous all over the world. 
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LEO R. STRAUS & CO. 
Manufacturers of 
*Platinum Diamond Jewelry 
20 WEST 47th ST. New York 
Announce 
that Mr. JAMES J. DOLL is now connected with 
them and will represent them exclusively in the south. 
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Death Claims Leopold Stern 
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Dean of the Diamond Trade and Leader in Industrial, Civic and 
Charitable Work Succumbs at Four Score Years 


At the ripe age of four score years, 
Leopold Stern, who, for some time has 
been held as the dean of the diamond 
trade of this country, passed away Sat- 
urday morning, at his home, 956 Park 
Ave.. New York. Death was due to heart 
disease and came after a brief illness. 
Mr. Stern had been active in business 
until nearly a week ago. 

In his career in the jewelry trade of 
65 years, Mr. Stern had risen to the po- 
sition of a great leader of industries, as 
well as one of the great merchants of 
New York but his loss is felt not only as 
a merchant but as a philanthropist and 
a leader in social, political and civic life. 

Mr. Stern’s career emphasizes not 
only the opportunities afforded by this 
country to a man of real character but 
also brings out prominently the impor- 
tant part that was played in our in- 
dustry by men of German extraction in 
that period between the Civil War and 
the early part of this century. Coming 
to this country, a boy of 14, he rose to 
the top in every line of endeavor and at 
four score, passed on, honored and ad- 
mired by people in every walk of life. 

A native of Monzingen, Germany, Mr. 
Stern was born April 19, 1848, was the 
sn of Nathan and Regina Ullman 
Stern of that place. His father was a 
jeweler before him and as a youth he 
learned the trade in all its branches. 
Coming to the United States with his 
parents in March, 1863, Mr. Stern 
joined in the jewelry business of his 
father, started in Philadelphia at that 
time. The business prospered and on 
July 12, 1871, it was brought to New 
York, an office being opened at 61 Nas- 
sau St. at this time. 

Leopold Stern and his brother Isidor 
joined their father in partnership, and 
the firm became Stern Bros. & Co., a 
name that has continued until this day. 

On arriving in the metropolis the 
house started in to manufacture in a 
small way, but soon developed this line 
of the business and opened a factory at 
I7 and 19 John St., about which time the 
office was moved to 38 John St., where 
it remained for three years, and then 
was removed to 30 Maiden Lane where 
it remained until about 1893. 

During these years the house devel- 
oped in all its lines and particularly the 
diamond line which it has gone into ex- 
tensively. Nathan Stern, the father, 
died in August, 1883, and several years 
afterward August Goldsmith was ad- 
mitted to the firm. In the meantime 
the manufacturing business had become 
an entity and occupied factories first at 
Gold St. and Fulton, then at 31-33 Gold 
St, in which building it had been for 35 
years, 

About 1892 the house started a dia- 
bs cutting factory in connection with 


diamond importing business and 


about this time opened handsome offices 
at 68 Nassau St., opposite the original 
location, and at the same time started 
a diamond cutting factory at 31 Gold 
St. In the meantime the concern had 
given up the wholesale jewelry business 
and confined itself to its two depart- 





THE LATE LEOPOLD STERN 


ments, manufacturing jewelry and cut- 
ting of diamonds, each with a separate 
factory. 

Isidor Stern died in 1898 and both 
businesses were continued by the part- 
ners without other change until 1912, 
when the business was divided, Leopold 
Stern continuing at the head of the dia- 
mond business under the old firm name 
and a new partnership known as Gold- 
smith, Stern & Co., headed by August 
Goldsmith, took over the jewelry manu- 
facturing plant. Since that time the 
businesses have been separate. In 1900 
Leopold Oettinger was admitted to the 
firm. Mr. Stern’s two sons, Nathan J., 
and J. Ernest Stern, were admitted to 
the firm in 1908. 

The diamond cutting business of 
Stern Bros. & Co., has been developed 
until it is one of the greatest in the 
world and its factory, first at Gold St., 
was moved to larger quarters at 14th 
St., and finally moved to its present 
quarters in 52nd St., where it occupies a 
leading position in the diamond cutting 
industry of America. Another factory 
was also started in Long Island City. 

The office continued at 68 Nassau St. 
until 1923 when it was moved to 2 W. 
46th St., where it still remains. The 
business will be continued without 
change as heretofore. 

Mr. Stern was a prime mover in sev- 
eral organizations in the trade and was 
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also active in political and civic circles. 
He was one of the organizers of the old 
Jewelers Board of Trade and in 1889 
was elected president, holding office for 
several years. He was likewise affili- 
ated with the Jewelers Security Alli- 
ance, which organization honored him 
in February, 1927, at a testimonial din- 
ner as a mark of appreciation for his 
25 years of service in the organization. 
In 1901 and 1902 Mr. Stern was first 
vice-president of the Alliance and in 
January, 1902, became a member of the 
executive committee. This latter posi- 
tion he held until 1927, when he retired 
to be succeeded by his son, Nathan 
J. Stern. 

In February, 1902, Mr. Stern was one 
of the organizers of the Maiden Lane 
Safe Deposit Vaults, and was a director 
in the Maiden Lane Savings Bank and 
the Market and Fulton Bank. 

For 33 years he was a director of the 
Montefiore Hospital. He also had been 
a vice-president and an honorary vice- 
president. For 23 years he was on the 
board of Bellevue and Allied hospitals. 
He also was a director of the United 
Hospital Fund and for many years 
headed the committee soliciting contri- 
butions in the jewelry trade. 

Mr. Stern was trustee for many years 
of Temple Beth-El, now consolidated 
with Temple Emanu-El, and was a large 
contributor to its work. His fraternal 
distinctions included the past master- 
ship of Mount Nebo Masonic Lodge and 
the presidency of Manhattan Lodge, In- 
dependent Order of B’nai B’rith and 
trustee of the Betty and Solomon Loeb 
Home for convalescents. 

Mr. Stern was active in Republican 
politics and voted as a Republican 
elector for President McKinley and 
again for President Taft. At one time 
he was appointed as a member of the 
commission for the revision of the bank- 
ing laws of the State of New York. He 
was a member of the Republican Club 
of New York for many years. 

In addition Mr. Stern was affiliated 
with the Board of Trade and Transpor- 
tation, Bankers Club, Merchants As- 
sociation and the Fifth Avenue Mer- 
chants Association. 

He was married in 1882 at Jefferson, 
Tex., to Miss Eva Sterne. She died on 
April 29, 1927. Deceased is survived by 
two sons, Nathan J. Stern and J. Ernest 


Stern. 


The Funeral Services 


The funeral services which were held 
at the Temple Emanu-El, 76th St. and 
Fifth Ave., New York, were largely at- 
tended not only by representatives of the 
jewelry and diamond trade, but by large 
delegations from the various organiza- 
tions in the philanthropic, financial, civic 
and religious worlds with which the de- 
ceased had long been connected. The 
New York diamond trade was _ repre- 
sented by one of the greatest gatherings 
of the leaders of the industry that has 
been brought together in many years and 
a tribute not only to the prominence of 
the deceased but to the respect and es- 
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teem in which he was universally held 
as a trade leader. 

The services, while simple, were beau- 
tiful and were conducted by the Rev. Dr. 
Samuel Schulman, who was a close per- 
sonal friend of Mr. Stern. The remains 
were brought into the Temple to the 
strains of Handel’s “Largo” played on 
the organ by the organist, Gottfried H. 
Federlein, and the musical program, in 
addition to the soloists, included the full 
choir rendition of Gruenzweig’s “O Lord 
What Is Man” and Mendelssohn’s “O, 
for the Wings of a Dove.” The reces- 
sional was Chopin’s “Funeral March,” 
and during the services Dr. Schulman 
read the 90th Psalm. 

Dr. Schulman’s tribute to the departed 
was a remarkable one and in it he 
stressed on Mr. Stern’s character as a 
philanthropist, a leader and a man, say- 
ing “his industry, personality and re- 
ligion stand as an example to us all,” 
and that “it is fitting that we pay honor 
to his business sagacity as well as his 
benevolence.” His benefactions, said Dr. 
Schulman, were achieved with self- 
effacement which was unusual, and as his 
business prospered, so his philanthro- 
pies extended. “His was a life of broad 
service to others.” 

The honorary pall-bearers included 
many of Mr. Stern’s associates in busi- 
ness, among them August Oppenheimer 
of Oppenheimer Bros. & Veith; Otto D. 
Wormser, president of the National 
Jewelers Board of Trade; Harry Larter, 
president of the Jewelers’ Security Alli- 
ance, and Leo Oettinger, as well as Wil- 
liam M. Rosendale, Charles Strauss, S. G. 
Rosenbaum, Samuel Sachs, Samuel Kri- 
del, William Goldman, and Ben Alt- 
heimer. 

The remains were later brought to the 
family mausoleum in Beth-El Cemetery. 





















































Death of J. Sadovsky 


Kansas City, Mo., Jeweler, Passes Away at 
the Age of Forty-six Years 


Kansas City, Mo., Dec. 27—Jacob 
Sadovsky, 46 years old, died last Satur- 
tay at his home, 2502 E. 24th St. He 
had lived in Kansas City for the last 25 
years and for a great-part of that time 
had been in the jewelry business on 15th 
St. near Troost Ave. Funeral services 
were held on Sunday at the home and 
burial was in Sheffield Cemetery. 

Deceased is survived by his widow, 
Mrs, Mollie Sadovsky, and three daugh- 
ters; Miss Dosah Sadovsky, Miss Miriam 
Sadovsky, and Mrs. Benjamin Bratman, 
his father, Rabbi Morris Sadovsky, two 

rs, Barney Sadovsky, and Nathan 
idevsky, and two sisters, Mrs. Morris 
Wittels and Mrs. Jay Jacobs. 


Death of Charles A. Kern 


PHILADELPHIA, Dec. 29.—Charles A. 
Kern, one of the best known retail jewel- 
ts in the northern section of the city, 
diel suddenly in his home at 2522 Le- 
igh Ave., last Sunday from a_ heart 
Wack. He was found dead in bed by 
members of the family with which he 
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had made his home for several years. 
He was unmarried. 

Mr. Kern had been in the retail busi- 
ness for a number of years on West Le- 
high Ave., and was widely known in 
the trade. He was a member of several 
Masonic organizations, all of which were 
largely represented at his funeral. 

He was only 50 years old and had been 
in apparent good health on the evening 
before his death. 








A. N. R. J. A. To Open Office 


Secretary Evans to Establish Headquarters 
in New York After Jan. 1 


Shortly after Jan. 1, Charles T. Evans, 
secretary of the American National Re- 
tail Jewelers Association, will open an 
office in the Jewelers Board of Trade 
building at 22 W. 48th St., New York. The 
organization will endeavor to make this 
office familiar to every retail jeweler in 
the country, and will provide him with 
a ‘headquarters toward which he wil! 
naturally turn for information and ser- 
vice. The other branches of the trade 
will be invited and urged to use the as- 
sociation’s facilities in connection with 
any matters involving the retail jeweler. 

It is planned to formally open the 
New York headquarters, Jan. 22, which 
will be the day the executive committee 
of the A. N. R. J. A., will start its mid- 
winter conference. 

It is understood that for the 1929 
convention the National Association has 
received offers from 10 important cities 
in the Central West. The State associa- 
tions are planning to open their cam- 
paigns early in the year with a series of 
district conferences. 











Tariff Discussions 





Congressman Martin Confers with New 
England Manufacturers in Preparation 
for Washington Hearings 


ATTLEBORO, MASS., Dec. 31.—Congress- 
man Joseph W. Martin, Jr., who is 
spending the holiday recess at his home 
in North Attleboro, is devoting consider- 
able attention to the manufacturing 
jewelry industry from the standpoint of 
its necessities as to tariff protection. 
Congressman Martin is thoroughly fa- 
miliar with the jewelry industry of New 
England, having for a number of years 
represented the Attleboros as correspon- 
dent to THE JEWELERS’ CIRCULAR. 

In commenting upon the results of 
several conferences, Congressman Martin 
stated that his investigations thus far 
indicated that the jewelry industry was 
suffering badly from the inroads made 
by the imported jewelry products which 
are manufactured under the low labor 
costs in foreign countries. He said he 
was confident that the facts would win 
the favorable attention of Congress if 
they are presented with full detail. 





PROVIDENCE, R. I., Dec. 31.—The stand- 
ing committee on tariff of the New Eng- 
land Manufacturing Jewelers’ and 
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Silversmiths’ Association has held sev- 
eral meetings recently to prepare data 
for presentation at the hearings to be 
held at Washington, and the association 
will be represented by members of the 
committee and legal assistants at these 
hearings. While the committee declines 
to discuss what its line of action will be 
or what its proposals will include, they 
admit that they will be prepared to pre- 
sent a strong argument in favor of as 
high a protective tariff as it is possible 
to obtain for the industry. The mem- 
bers of Congress from both Rhode Island 
and Massachusetts have been conferred 
with, and are believed to be favorable 
to the requests of the New England 
jewelry industry. 








Bankruptcy Schedules Filed by 
Raphiel Bros., New York, Show 
Liabilities of $315,412 and 
Assets of $62,000 


Henry and Samuel Raphiel, trading as 
Raphiel Bros., 1026 Third Ave. and 
1137 Second Ave., retail jewelers and 
pawnbrokers, New York, against whom 
a petition in bankruptcy was filed Nov. 
14 filed schedules in bankruptcy in the 
United States District Court, last week. 
The assets are listed at $62,000, includ- 
ing stock in trade, $50,000; and bills, 
promissory notes and securities, $12,000. 
Liabilities amount to $315,412, of which 
$311,710 are unsecured claims and the 
balance of $3,500, in notes and bills. 

Among the largest unsecured credi- 
tors are: Benrus Watch Co., $879; Bern- 
stein & Sons, $383; Bulova Watch Co., 
$2,696; Dattelbaum & Friedman, $614; 
S. Jollofsky & Sons, $2,258; Meyer, 
Koulish Co., $862; Kovitz & Pashutsky, 
$778; J. Macher, $4,485; Norman N. 
Morris, $1,211; Morris Rosenfeld, 
$4,419; Schein & Engel Co., $378; Ros- 
enberg-Kolbe Corp., $732; Seltzer Bros., 
$1,061; John Weiss, $3,067; J. R. Wood 
& Sons, $451; A. E. Fisher, $4,688;- 
Braunstein-Schoneite & Morse, Ince., 
$2,700; O. Shapiro, $1,244; Jos. Schul- 
man, $6,000; Martin Klein, $4,808; 
Aisenstein-Woronock & Sons, Inc., $12,- 
908; Morris Katz, $4,308; Adams Watch, 
Inc., $5,165; Jos. Altschul, $1,529; Bul- 
wark Watch Corp., $509; Henry Brady, 
$1,122; Chalson, Osborne Co., Inc., $2,- 
364; H. Davidson, $691; Famous Jewel- 
ry Mfg. Co., $979; Altschul & Co., $1,- 
995; Hochberg & Letzter, $5,704; K. P. 
Watch Co., $778; Klass & Co., $604; I. 
Ollendorf Co., $2,670; Alice Seaburn, 
$1,800; Mildred Raphiel, $8,500; Alice 
Raphiel, $12,000; Morris Raphiel, $11,- 


250; R. Phillips, $25,000; Sol Cohen, 


$1,000; Mark Friedner, $2,000; Chas. 
Epstein, $1,200; H. Pomeranz, $1,111; 
Schneider & London, $1,392; L. Schus- 
terman, $702; Morris Rinder, $6,332; 
Chatham-Phenix National Bank & Trust 
Co., $26,000; American Exchange Irving 
Trust Co., $30,000; Adolph Oppen- 
heimer, $5,500; Al Messinger, $42,000; 
Rose Messinger, $4,000; Cora Nathan, 
$2,000; Minnie Davidson, $2,500; Sol 
Horowitz, $1,285; Ansorge Bros., $1,496, 
and Abe Gluck, $1,000. 
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Midwinter Conference 





President Leininger of New York State 
Association Summons Executive Com- 
mittee to Poughkeepsie on Jan. 13 


BUFFALO, Dec. 29.—President Edward 
Leininger, of this city, today instructed 
Secretary Charles E. Sunderlin of Roch- 
ester to send out notices for the Midwin- 
ter meeting of the executive committee 
of the New York State Retail Jewelers 
Association to be held in the Nelson 
House, Poughkeepsie, at 5 p. m., Jan. 13. 

Selection of Poughkeepsie is in line 
with the custom of other years in hold- 
ing the semi-annual meeting in the city 
in which it is intended to hold the next 
annual convention. Details for the con- 
vention, which in all probability will be 
held during the last week in April, will 
be arranged at this executive session. 

Because of its proximity to the 
Metropolis it is doubtful whether an ex- 
position will be held in connection with 
the forthcoming convention. While the 
expositions have proved satisfactory 
during the past two years, it was not 
the intention of the officers of the asso- 
ciation to hold them annually, but 
rather to confine them to up-State cities. 

Therefore the 1929 convention will be 
devoted almost exclusively to business, 
and be of much the same character as 
that held in Cooperstown in 1926. It 
may thus be possible to crowd the pro- 
gram into two days, rather than three. 

Plans for the holding of district meet- 
ings in cooperation with the American 
National Retail Jewelers’ Association 
throughout the State during the next 
few months, will be discussed at the 
midwinter gathering at Poughkeepsie, 
with the view of strengthening both the 
State and national organizations. 








Vanguard of Buyers Reaches Provi- 
dence to Make Annual Spring 
Purchases 


PROVIDENCE, R. I., Dec. 31.—The ad- 
vance guard of the buyers representing 
the wholesale and retail houses through- 
out the country arrived in this city the 
past week to look over new lines for the 
spring trade. This invasion which al- 
ways begins the week following Christ- 
mas, has been unusually active this sea- 
son, and the number of buyers for the 
initial week of the period unusually 
large. That retail business has been 
generally good throughout the country 
8s attested by the number of buyers and 
by the larger orders that are being 
Placed. 

While business the past fall among the 
Manufacturing jewelers has been, as a 
rule, far better than for several years, 
€ indications for the spring opening 
ate that the jewelers have entered an 
actual season of activity. For whereas, 
me business activities of the past few 
ats has been spotty, there now seems 

@ more general distribution of de- 
mand. Style goods, costume jewelry and 
Novelties still take the lead, but there is 
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a disposition toward the old line staple 
goods that is encouraging. 

The spring buying season will last 
about three weeks in this city, after 
which the representatives of the various 
manufacturing concerns of this city and 
the Attleboros will take the road. A 
number have already started out. 

Among the buyers reported in this 
city and vicinity during the past week 
were the following: G. Freundlich, the 
American Wholesale Corp., Baltimore, 
Md.; Mr. Rubin, the Millard Novelty Co., 
Philadelphia; Messrs. Cohen and Shiff- 
man, Cohen-Shiffman & Co., Baltimore, 
Md.; Mr. Jacobs, R. Jacobs & Co., Cin- 
cinnati; Mr. Safran, M. A. Safran & Co., 
Philadelphia; Mr. Kaskel, D. Lisner & 
Co., New York City; Mr. Silverstein, the 
President Jewelry Co., New York City; 
Mr. Wolther, the Enterprise Novelty 
Jewelry Co., New York City; Mr. Rit- 
ter, Ritter, Greenberg Co., Philadelphia; 
Mr. Levy, Jesse Levy & Co., Philadel- 
phia; Messrs. Kind and Block, S. Kind 
& Sons, Philadelphia; Mr. Goldberg, the 
Vogue Jewelry Co., New York City; Mr. 
Weinrich, Weinrich Bros., New York 
City; Mr. Bard, G. W. Bard & Co., Lan- 
caster, Pa.; Mr. Moses, Thomas Long & 
Co., Boston; J. Hoffheimer, Mr. and Mrs. 
M. B. Read, Mr. Schimpf and Miss 
Doughty, all of Gimbel Bros., Philadel- 
phia; Charles Brown, Stein & Ellbogen, 
Chicago; Mr. Foster, Samstag & Hilder 
Bros., New York City; J. F. Wood, To- 
ronto, Ont., and Mr. Waller, Waller 
Bros., St. Louis, Mo. 








Diamonds Are Forfeited 





United States Court Declares Antwerp Firm 
Has No Right to Gems Worth $75,000 
—Smugglers Sent to Atlanta Prison 


Utica, N. Y., Jan. 2.—Daniel F. 
Breitenstein, as United States Marshal, 
retains possession of about $75,000 
worth of diamonds, according to a decis- 
ion just made by Federal Judge Fred- 
erick H. Bryant. The diamonds stand 
forfeited to the United States Govern- 
ment. ‘They will be sold at auction. 

The diamonds are the ones smuggled 
into the country at Rouses Point by 
Henry Margulies and Abraham Treeple, 
both of New York, at the instance of 
Conrad Levin, also of New York. Mar- 
gulies pleaded guilty in this city before 
Federal Judge Frank Cooper, and was 
sent to Atlanta Prison. Levin was con- 
victed at Auburn, and was also sent to 
Atlanta. 

Wolfgang & Smeidler, of Antwerp, 
Belgium, claimed that the diamonds were 
sold by them on credit, and only about 
half the price had ever been paid. Le- 
vin’s note was taken for the other half. 
On that ground and the claim of false 
representations, they sought possession 
as the real owners. 

Sale of the diamonds has been held 
up to give the Belgian claimants an op- 
portunity to be heard. Their answer to 
libel proceedings is dismissed by the 
court. The diamond merchants of Bel- 
gium started their proceedings some 
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time ago, and their claim was backed 
by the Belgian government, acting 
through the Belgian embassy at Wash- 
ington. 

The two smugglers were caught on a 
tip, and about $20,000 worth of gems 
were found on them. Several days later 
when Levin came to Rouses Point to ar- 
range bail, the authorities overheard a 
remark about a shoe brush. The bag- 
gage was searched again. A well used 
shoe brush was broken apart and $50,- 
000 worth of the unmounted diamonds 
were found in the back. 








A Golden Wedding 


and Mrs. Herman M. Heymann, 
Chicago, Receive Congratulations 
of Many Friends 


CHICAGO, Jan. 2.—Mr. and Mrs. 
Herman M. Heymann, of the firm of H. 
M. Heymann & Son, manufacturers’ rep- 
resentatives, with offices on the eighth 
floor of the Pittsfield building, celebrated 
their golden wedding anniversary, last 
Saturday, Dec. 29. 

Relatives and a few close friends 
gathered in one of the private dining 
rooms at the Palmer House at 7.30 p. m., 
to be entertained with dinner and music. 
All during the day telegrams and per- 
sonal greetings were received by the 
happy couple. 

This couple are blessed with the love 
of one son, Louis, who is engaged in 
business with his father. 





Mr. 








Get Loot Worth $3,500 


Burglars Visit Store of Allen & Co., 
Philadelphia, but Leave Few Clues 


PHILADELPHIA, Jan. 3.—Rings, watches 
and other jewelry, all valued at about 
$3,500, were stolen from the jewelry 
store of Allen & Co., at 242 Market St., 
sometime after the store closed late last 
Saturday night after the pre-holiday 
rush. A member of the firm, who went 
to the place on Sunday to check up sales 
during the day previous, discovered the 
theft. 

From fingerprints and other clues, de- 
tectives stated that the burglars had 
forced an entrance to the store through 
a rear door but were balked from access 
to the front of the store where the more 
valuable jewelry was kept, by a strongly 
barred door separating the front portion 
of the store from the rear, used mostly 
as a repair shop. They then climbed to 
the roof of the building and forced a 
skylight over the store through which 
they dropped. Here they were again 
confronted by an obstacle in the form of 
a wooden partition, but they cut a hole 
through the partition and gained access 
to the show cases. 

Because of the holiday rush much of 
the jewelry had not been placed in the 
safe as customary and was easy prey for 
the thieves. They made no attempt to 
open the safe in which diamond mounted 
jewelry and loose stones had been placed. 

















70 THE JEWELERS’ CIRCULAR January 3, 1929 





a POP OOO MOGs THE Toei 
for EAR STUDS—SCARF PINS, ote, 





Now Made in 
18K. WHITE GOLD 
Platinum—18K—14K—14K R.P.—Sterling 


a SAFETY CATCH 


Open For Brooches, etc. Closed 
ae Note ool 18K., 14K., Large and Small Sten, 
Application 


a, 


C. IRVING WASHBURN an 


Sia 
Ss ee, ye M 
“SG Dae SE ODM OS _ > Be’ * 


CHINESE JADE | 


IN GEM AND COMMERCIAL 
QUALITIES 








Pieces Suitable For Rings, 
Pendants, Brooches, Bracelets, 
Charms, Hat Ornaments, 
Necklaces and Choker 
Combinations 


| AMERICAN GEM & PEARL CO. 


SIX WEST FORTY-EIGHTH STREET 
NEW YORK CITY 


Dealers - Cutters - Importers 


Gems of Every Description 


a 


The Buyers’ Directory 


& 
e 
& 
€ 
& 
¢ 
& 
* 
* 
a 
a 
bs ad 
te 
“« 
cm 
& 
, & 
‘ ~~ 
5 > 
% 





TeEL LL. 





Price, $1.00 











We have six salesmen covering the country always ready 
to call on you. They will gladly help you select your 
stone needs. It you’re not being regularly called on by 
one of our men, write us. We will have one visit you 


on his next trip to your territory. Joven Puliltdhing Cavp. 
° . a . . 239 West 39th St. - New York 
Diamonds, Pearls, Precious, Synthetic & Imitation Stones 


7" 


S. NATHAN CF 6 6 INC. St. Louis Watchmaking School 


ESTABLISHED OVER THIRTY YEARS 
If you really knew how thoroughly we 
pare you to fill a geod podition in & arm cls 


Jewelry Store, to Sod ame 0 on OO 
’ must be done 








Importers and Cutters 





71-73 NASSAU STREET, NEW YORK and learn the practical work as 
in a first clase Jewelry Store. 
for our Catalog at once. 



































Ce a 


SP oro cet mM ee ee £ 


7 


ola Oe linea | | 











January 3, 1929 


Holiday Business Exceeds Expectations 


THE JEWELERS’ CIRCULAR 





71 


Reports from Various Cities Indicate That Christmas Trade and in Many Cases Year's 
Business Was Ahead of 1927—Fine Jewels, Silverware, Watches 
and Costume Jewelry Strongest in Demand 


SURVEY of the business done by 

jewelers in some of the larger cities 
throughout the country during 1928 in- 
dicates that the trade enjoyed a reason- 
able measure of prosperity and that the 
outlook for 1929 is considered satis- 
factory. At the beginning of 1928 
jewelers in many _ imstances were 
not very hopeful about the year’s 
business due to the fact that they were 
laboring under the time worn impres- 
sion that Presidential years are never 
good for business. As 1928 closed they 
were gladdened by the fact that their 
pessimism was unfounded, and that busi- 
ness instead of being handicapped by 
the national election showed a gain. 

From the observations of some of the 
members of the trade, it is indicated 
that business was lagging a little the 
latter part of November, but with the 
approaching holidays the public showed 
an inclination to loosen its purse strings 
with the result that many firms were 
carried “over the top” by the 11th hour 
rush. 

It is being realized more, however, by 
every progressive manufacturer, retailer 
and wholesaler that the man who wants 
to enjoy prosperity in 1929 must be wide 
awake to the fact that the buying public 
is constantly demanding new creations 
and that to get the business he must go 
after it with snappy up-to-date mer- 
chandise. 

In the opinion of many jewelers some 
of the staple articles in the jewelry store 
are losing ground with the public. 
Engagement and wedding rings, silver- 
ware and some other merchandise are 
always in demand but every jeweler 
must be awake to the fact that color and 
fast changing styles are just at this 
time two important factors in the trade. 

Generally speaking the trade did not 
enjoy a phenomenal business in 1928 but, 
it is indicated by the reports from 
various sections that sales were 
better than expected. Fine jewelry and 
costume jewelry led in the sales field, 
silverware showing the steady improve- 
ment it has developed in the past few 
years. 





Business in New York Shows 
Improvement in 1928 


AMONG the retailers, wholesalers and 

_manufacturers in Greater New York 
business for the year just past appears 
to have been satisfactory. The recent 
sharp break in the stock market had its 
temporary effect of slowing up business, 
but as the market recovered from the set- 
back business benefited, and that many 
houses did better than in 1927. 

Retailers on Fifth Avenue appear par- 


ticularly pleased, many reporting that 
business, especially during the holiday 
season, was well above the average of 
other years. The demand for large, un- 
usual and expensive items of jewelry was 
very marked on the “avenue” this year, 
according to one well known retailer. 
One house, it is understood, sold a neck- 
lace said to be worth $175,000. While 
very few sales of this kind were made, it 
is known that many other expensive ar- 
ticles were sold. 


In Brooklyn the retailers did unusual- 
ly well, in many stores the receipts for 
1928 passing by a good margin those of 
the preceding year. It was noted by 
many that the sale of novelties fell off 
and that a greater call was made for 
the better class of goods. Comparative- 
ly speaking, it was found among most of 
the retailers in Brooklyn that it was far 
easier to sell a $50 or $100 article of 
jewelry during the past Christmas sea- 
son than it was to dispose of a $10 item 
in 1927. One jeweler, it was learned, 
doubled his business in 1928. The re- 
tailers in Brooklyn are encouraged and 
feel highly optimistic for business in 
1929. ; 

Generally speaking, retailers in the 
Bronx did fairly well and feel satisfied 
with business done in 1928. As usual 
in this section of the city where most of 
the trade is done with people living in 
the neighborhood, some retailers passed 
their 1927 figures, while others just about 
broke even and some fell slightly behind. 

Manufacturing jewelers report an un- 
usual demand in 1928 for the better class 
of merchandise. Costume jewelry, they 
also admit sold exceptionally well, but 
medium priced merchandise seemed to 
suffer. 


It appears to be the consensus of 
opinion among manufacturers that they 
realize that they must be prepared to 
create new things and be ever alert for 
new ideas and changing modes. Hand 
to mouth buying on the part of the re- 
tailer, many manufacturers seem to feel 
is here to stay. As a whole, the manu- 
facturers seem well satisfied in 1928 and 
look to 1929 as another good year. 


Speaking for the wholesalers, one well 
known member of that branch of the in- 
dustry voiced the opinion that as a whole 
they did extremely well. His house did 
a better business in 1928 than during the 
previous year, and taking this as a cri- 
terion he feels that the wholesalers, gen- 
erally speaking, were satisfied. 

From these observations, every branch 
of the industry is apparently well pleased 
with the past year’s business, and all 
look with encouragement on the pros- 
pects for 1929. 


Philadelphia Jewelers Are Optimistic 


for 1929 
PHILADELPHIA, Dec. 28.—Philadel- 
phia jewelers, manufacturers, whole- 


salers and retailers, are in the main 
fairly well satisfied with 1928 in a busi- 
ness and financial sense and all are 
optimistic over the prospects for the 
trade in 1929. However, leaders here 
season their optimism for the new year 
with the advice that there will be no suc- 
cess for the individual retailer unless he 
wakes up to the fact that people are 
demanding new things and new ways 
of selling them and that he cannot suc- 
ceed unless he joins the procession of 
up-to-date merchants and takes his place 
at or near the lead and not in the rear 
of the line. 

Fred J. Cooper, president of the 
Pennsylvania Retail Jewelers Associa- 
tion and one of the city’s most success- 
ful retailers said to a reporter for THE 
JEWELERS’ CIRCULAR: 

“We have had our most successful 
year but it has been the result of hard 
work and the study of what our cus- 
tomers wanted. I can see nothing but 
success and prosperity ahead for the 
jeweler who will educate himself and 
also his customers to the beauties and 
desirability of the finer jewelry. Let 
other men or stores sell the ‘gim-cracks.’ 
It is the mission of the jeweler, worthy 
of the name, to sell real jewelry, articles 
that will educate himself and his patrons 
to the finer things in the craft. There 
is a steadily increasing call for this 
kind of jewelry and the retailer who 
meets it will be successful.” 

At H. O. Hurlburt & Sons, a repre- 
sentative stated that they anticipated a 
very successful year ahead. In general, 
it was stated that 1928 was somewhat 
better than in 1927 both in sales and 
collections and that prospects for 1929 
appear even brighter. 


Abraham Sickles of M. Sickles & Sons 
remarked that his firm had every reason 
to be satisfied with its 1928 business but 
looked forward to even better things in 
1929. “Much” Mr. Sickles said, “de- 
pends upon the individual jeweler. He 
must make up his mind that his trade 
demands the newest and best that mod- 
ern jewelry affords and he must clean 
his shelves and get the best there is to 
offer his clients.” Mr. Sickles added 
that generally he felt business men 
looked forward to the next four years 
with more confidence as they would have 
a business and not an altogether poli- 
tical administration in the White House. 

Michael Ballen, diamond dealer, 730 
Sansom St., said: “With us 1928 was 
fully as good as 1927 for business. 
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More larger pieces were called for and 
in general better merchandise was in 
demand. I am optimistic over 1929 
prospects for diamond jewelry and be- 
lieve it will exceed that of either 1927 
or 1928.” 

Byard F. Brogan, mountings manu- 
facturer, in speaking remarked: “Busi- 
ness was very satisfactory with us in 
1928, showing a large increase in sales 
over 1927, which was a good year, but 
this year was ‘spotty,’ some months being 
rather poor while the good ones carried 
things along to a successful end. We 
found ourselves ahead of last year up 
to Dec. 1 and then December put us 
well over the top. As to 1929 pros- 
pects, I see nothing but good omens 
ahead and I believe firmly that the 
jewelry trade will prosper during that 
year.” 

C. H. Hambly, Chestnut St., retailer, 
said: “I am satisfied with business in 
1928 and look forward to an even better 
business in 1929 with Hoover in at 
Washington and prosperity general 
throughout the country: as now seems 
assured. When business is good and 
every one is making money, more fine 
jewelry is bought and our experience 
has been that the finest goods are what 
please the public.” 

David Atlas, Sansom St., diamond 
dealer, said: “In general we cannot say 
that 1928 was as good as 1927 in the 
sale of large pieces of diamond jewelry. 
Small pieces were more in demand. 
The year, however, will, we expect when 
the December business is totalled, be 
slightly ahead of last year. The out- 
look for 1929 is brighter than was that 
for this year when it opened. The busi- 
ness horizon is clear and _ prosperity 
should be reflected in sales of jewelry.” 

Joseph Goodman, another Sansom St., 
diamond merchant, remarked: “We 
found the demand for large stones and 
pieces better toward the end of 1928 
than at the beginning. It looks like a 
good year for us when the returns are 
all in and the outlook for increased busi- 
ness in 1929 is excellent with general in- 
dustry and business in better shape than 
for some time.” 

Charles I. Clegg, president of Hoover 
& Smith, said: “We are very optimistic 
over 1929 prospects and believe the 
jewelry business will share in the in- 
dicated prosperity of the nation during 
the next four years. . While our busi- 
hess was somewhat spotty during part 
of this year, there will be no red ink 
on the ledger when the totals are made.” 

From Bailey, Banks & Biddle, comes 
the following comment: “We cannot 
complain of the jewelry business volume 
this year. We have been kept busy and 
expect to be even more so for the next 
four years, now that the people have 
decided against a change at Washing- 
ton. We have found during the year 
that people want the best in diamonds 
and other jewelry and indications are 
that with continuous prosperity this 
feeling will increase.” 

A representative of J. E. Caldwell & 
Co. stated that while exact figures for 
1928 would not be available for a few 
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days, there was no doubt of its being 
ahead of 1927 in general as far as fine 
jewelry is concerned. The demand for 
that class of jewelry shows a steady in- 
crease indicating a better appreciation 
of the finer things by the American 
people. As for 1929 members of the 
firm are decidedly optimistic over the 
prospects. 

At the establishment of I. S. Sagorsky 
& Co., wholesale jewelers, Jefferson 
building, it was stated: “In general this 
year’s business was good but principally 
in small pieces so that while the volume 
was larger the net results were not quite 
as good as in 1927. There should be a 
good spring business next year for the 
reason that the average retailer has 
bought mostly from hand to mouth and 
will need to replenish his stocks exten- 
sively.” 

J. J. Cohen, diamond merchant, Vic- 
tory building, said: “In general diamond 
sales have been more numerous than 
last year but at lower prices and with 
big propositions fewer than in 1927. I 
have every reason to believe that busi- 
ness will be decidedly better. It can 
be stated, however, that prices are 
staple on diamonds and pearls and even 
show a higher tendency. A general de- 
mand for higher quality and higher 
priced goods is —- for 1929.” 

* ¢ 


Good Business Enjoyed in Pittsburgh 
During 1928 Holiday Season 


PITTSBURGH, Dee. 29.—Business in 
Pittsburgh was especially good this 
Christmas and the probabilities are that 
the year will end, as far as December 
is concerned with business as.good for 
this month, if not better than for the 
same period one year ago. Some splen- 
did merchandise was sold, it was stated 
at such stores as the Grogan Co., Hardy 
& Hayes Co., W. W. Wattles & Sons, 
John M. Roberts & Son Co., Sam F. 
Sipe, Terheyden Co. and other houses. 

In the wholesale section the same 
story was told at such establishments 
as the Heeren Bros. Co., Grafner Bros., 
the Weinhaus Co., Landaw Bros., in 
fact all of them reporting a very fair 
business. One of the interesting things 
about this year’s business was the many 
fine pieces that were sold by the high 
grade stores, with trade starting earlier 
as a general rule than for a long period 
of time. 

At some of the houses for instance it 
was stated that new clerks were success- 
ful in ridding the stores of a great deal 
of merchandise which the owners did not 
want to carry over. Old and odd pieces 
of many things apparently sold readily. 
There was an especially good demand 
in some stores for diamond studded 
watches, one large concern reporting 
that their stock had been virtually de- 
pleted of this class of merchandise, 
which is just an indication of the quality 
of the business that was done. 

* * »® 
Trade Good in Baltimore with High 
Hopes for 1929 


BALTIMORE, Dec. 29.—Considering the 
various angles of trade, the unemploy- 
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ment of the year, and the general un- 
settled conditions following a presi- 
dential campaign, the Christmas trade 
in this city has been a little above the 
average, but, of course it did not equal 
the years when money flowed in plenti- 
ful streams, when war workers took to 
buying silverware of sterling quality. 
All in all the holiday trade has been 
satisfactory and many of the leading 
jewelers are somewhat elated over their 
respective holiday sales. 

While some jewelers reported a slight 
falling off in their Christmas business 
in some lines the fact developed this 
year that the largest amount of sales 
came through nationally advertised 
articles, such as strap watches, for in- 
stance. The trade here in wrist watches 
probably eclipsed similar trade of any 
previous year. In the silver lines there 
was a steady trade for a month before 
Christmas, but the general rush at the 
jewelry stores came 10 days before the 
holiday and maintained itself until 
Christmas Eve. The instalment houses, 
spending large sums in advertising, re- 
ported a greater volume of business than 
for several years, but the tendency was 
not toward buying the higher priced 
articles, it was reported. Here is how 
Baltimore jewelers regarded the Christ- 
mas business: 

C. Howard Millikin: “I am happy to 
say that the business this Christmas 
has been fine. Eliminating exceptional 
years, I can say that the trade this sea- 
son was more than we actually expected. 
We have enjoyed a steady business, but 
of course the real rush came two weeks 
before Christmas and continued right up 
to Christmas Eve. I believe there will 
be a general increase in business next 
year.” 

S. Judson Mealy: “Business with our 
house has been a little better than fair. 
For two weeks before Christmas we 
were kept busy but I think there could 
be some improvement in the jewelry 
business in general.” 

Jacob Engel: “In our trade we did 
about the same business this Christmas 
as we did the year before. Although I 
believe the jewelry trade is feeling the 
effects of money which is being diverted 
to other channels I am convinced that 
1929 will be a better year for the 


jeweler.” 
* * * 


Christmas Business in Reading, Pa., 
Largest in the History of City 


READING, PA., Dec. 28.— That the 
Christmas business in the stores of 
Reading was particularly good, and that 
an increase of from 10 to 20 per cent 
over 1927 was generally noted, was the 
high note of a statement prepared by 
Charles A. Mills, president of the Mer- 
chants’ Bureau of the Reading Chamber 
of Commerce. This indicates that it was 
the best year in the history of the city. 
The year 1926 brought forth the largest 
figures up to that time and those of 
last year compared favorably with them. 

In 1927 the business was estimated 
at between $4,000,000 and $5,000,000, 
and this year at between $5,000,000 and 
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$6,000,000. The industrial situation has 
been steadily improving during the past 
few months and today some of the pay- 
rolls of Reading’s large industrial plants 
are at a higher figure than at any time 
during the last five years. This condi- 
tion is reflected in the retail business of 
the city. 

The Monday business was unexpectedly 
heavy. Whereas it was expected prin- 
cipally to be limited to the purchase of 
articles that had almost been forgotten 
or the buying that could not very well 
be done until the last minute it in reality 
resembled a Saturday, and turned out 
to be one of the best shopping days of 
the season. The briskness it is assumed 
was due primarily to several big wage 
distributions. 

Reading jewelers are looking forward 
to 1929 with a great deal of optimism, 
and are already making preparations to 
give the buying public better stores, bet- 
ter merchandise and better service. 

* * * 


Feeling of Optimisim for 1929 Pre- 
vails Among Allentown, Pa., 
Jewelers 


ALLENTOWN, PA., Dec. 28. — Local 
jewelers are not overly enthusiastic in 
claiming that the holiday business was 
better this year than it was last. Jewelry 
sales in a number of stores showed a 
falling off in December, which can partly 
be accounted for by the fact that there 
was some unemployment among the 
working classes which in a measure pre- 
vented them from buying jewelry in any 
considerable quantity for Christmas 
gifts. The Saturday and Monday before 
Christmas, however, brought forth in- 
creased activity among last minute 
shoppers and sales of jewelry increased 
somewhat. 

Jewelry sales in the main seemed to 
have been confined to the less expensive 
items, such as watches, rings, silver- 
ware, trinkets and the like, there being 
little buying of costly diamond set 
pieces. What the year 1929 has in store 
for local jewelers can only be conjec- 
tured but, nevertheless, a feeling of 
optimism prevails on all sides. The 
continuance of a policy of making the 
public jewelry conscious is the one best 
bet for jewelers, taking into considera- 
tion the competition with which they 
are obliged to contend by reason of the 
steadily increasing demand for radio 
outfits, automobiles, electric household 
appliances, etc., on the part of the gen- 


eral public. 
* * * 


Business of 1928 Below Expectations 
of Buffalo Wholesale and 
Retail Jewelers 


BUFFALO, Dec. 29.—With few excep- 
tions the past year fell below the expec- 
tations of both wholesalers and retail- 
ers in this city. The holiday business, 
on which many jewelers depended to 
bring their volume of business up to 
1927 proportions, was disappointing. 
That applies to both the so-called cash 
jewelers and installment houses. 

As a matter of fact there -is practi- 
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cally no strictly “cash” jeweler left. 
Practically every jeweler is doing some 
installment business, the only dividing 
line remaining being the discrimination 
exercised by the legitimate jeweler in 
comparison with the freely extended 
credit of the installment dealers. 

Thus the “cream” of the installment 
sales went to the smaller jewelers scat- 
tered all over the city, while the down- 
town “dollar-down” houses, despite their 
large advertising appropriations, failed 
to pull the business anticipated. 

Watches were the outstanding item in 
the holiday trade, though sales of this 
commodity were confined to those of 
moderate price. Next in line were dia- 
monds, which also enjoyed a good sale 
in the moderate priced items. 

The reason for the slump in jewelry 
sales during the year is attributed in 
part to the unemployment situation. In- 
dustrial conditions improved during the 
last quarter of the year but workers 
were confronted with obligations in- 
curred during periods of idleness and 
had little money to spend for jewelry. 

There were more failures in the local 
jewelry trade during the past year than 
any other year since 1919, when the 
post-war slump hit retail business gen- 
erally a severe blow. Unless business 
shows a decided improvement during 
1929 there will be other failures. 

On the other hand, the trade has 
every reason to look for better times. 
The political horizon has been cleared 
and the stock market has returned to 
normal. The outlook in the basic indus- 
tries is hopeful and there is every prom- 
ise that 1929 will be a year above the 
average. 

* + * 
New Orleans Jewelers Look for 
Better Business in 1929 


NEW ORLEANS, Dec. 27.—With no in- 
crease and some depreciation reported, 
the New Orleans trade still managed to 
hold its own fairly well and carry on a 
busy Christmas season. The jewelry 
business in New Orleans suffered as 
much or more than any other industry 
from the depression caused by the Mis- 
sissippi River overflow of two years ago. 

In addition to the usual damaging 
competition of radios and automobiles, 
the local trade has another problem in 
the increasing numbers of gift shops 
which are appearing 1n New Orleans. 
Yet a prosperous trade has been carried 
on and the usual rush during the latter 
part of December prevailed. The con- 
census of opinion among the more 
prominent New Orleans jewelers looks 
forward to a brighter future in 1929. 

There has been a most commendable 
trend to quality in goods bought. This 
was especially mentioned by Coleman E. 
Adler. “All lines of goods have been 
selling well,” said Mr. Coleman. “I am 
as yet, however, unable to say definitely 
whether or not last year’s record has 
been exceeded. I have noticed that cus- 
tomers sought more than usually after 
a better class of goods.” 

Despite the trend away from card 
goods the White Bros. Co. has managed 
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to keep up a fair sale in scarf pins ang 
diamond bar pins. Diamond sales did not 
reach expectations. Sales in aqua. 
marines, topaz, amethysts, and other 
semi-precious - stones maintained 4g 


steady level. 
* * a 


Reports from Louisville, Ky., Jewelers 
Indicate Business for 1928 Exceeded 
the Previous Year 


LOUISVILLE, Ky., Dec. 28.—Reports 
from the local jewelry trade were to the 
effect that holiday sales had been ex. 
tremely good, and that business was ex. 
pected to run well ahead of that of last 
year. General conditions in Louisville 
have been good, with the result that 
banks have been active in passing 
bonuses to their employes, as have many 
business houses. 

Rural Kentucky and southern Indiana 
found business excellent due to Novem- 
ber and December tobacco sales bring- 
ing the highest prices in nine years, and 
flooding the country with ready cash, 
Country bankers report material reduc. 
tions in loans, and merchants report 
greatly improved collections, along witb 
heavy volume of business. 

Geiger & Ament, in the Starks build- 
ing, were ahead early in the month, and 
have maintained a steadily increasing 
lead in volume of merchandise sold. 
Lemon & Son have been doing well over 
the past two months. William Ken- 
drick’s Sons, reported good volume, 
somewhat larger than that of last year, 
the season having started early and re- 
mained good. M. M. Lorch, of the Letz- 
ler Lorch Co., reported a very satisfac- 
tory volume of business, with indications 
that the season would close well ahead. 


* * * 


Birmingham Jewelers Report That 
Unemployment Caused Decrease 
in Business 


BIRMINGHAM, ALA., Dec. 28.—While 
the retail jewelers enjoyed a very good 
Christmas trade this year, business was 
not so good as it was last year. This 
Christmas, business with the retail 
jewelry stores was off perhaps 20 per 
cent from what it was during Christmas 
of last year, according to several jewel- 
ers. 

The decline in business was not due to 
a lack of desire on the part of the peo 
ple to purchase jewelry for Christmas 
presents, but a lack of the money t 
spend. Stores in all lines report less 
business than last year. This is due to 
many men being out of employment for 
several months past. 

The year 1929 gives promise of being 
a much better business year than was 
1928. 

* * @ 
Business Shows Big Increase in 
Louisiana Farming Center 


LAFAYETTE, LA., Dec. 27.—A_ consid- 
erable increase in volume and excellent 
prospects for the coming year are Tf 
ported by jewelers of Lafayette, one of 
the principal cities of southwester? 
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Louisiana, and a center for a large farm- 
ing area. 

Much of the Lafayette trade is derived 
from the smaller, outlying towns. Since 
these are largely dependent on the con- 
dition of farmers, the business of the 
jewelers and other industries varies 
with the condition of crops. During the 
past year there has been a slight alle- 
viation of the blight which has hitherto 
for some years afflicted sugar cane, the 
chief product of the district, and sales 
have risen accordingly. 

“We have had an increase of about 20 
per cent over last year,” said P. Krauss, 
proprietor of one of the leading stores. 
“In fact, sales have been better than 
any year since 1919.” 

Costume jewelry is steadily increasing 
in sales, according to Mr. Krauss. 

* * 2 


Business Fair in Detroit with Good 
Prospects for the New Year 


DetroIT, MicuH., Dec. 29.—The jewel- 
ry business in Detroit has experienced 
a fairly successful year. It is true there 
have been periods when sales were 
not up to expectations but taking every- 
thing into consideration the average 
jeweler has much to make him happy 
and optimistic for the new year. 

Friedberg’s, one of the larger local re- 
tail organizations, has had a successful 
year with business averaging high at 
all its branch stores in different parts 
of the city. 

Favorable reports also come from the 
Gilbert Miller organization. This store 
has had a good year with a substantial 
increase in holiday trade. 

“Moe” Ehrlich, who operates a num- 
ber of branch retail jewelry stores in 
Detroit and suburbs, reports a success- 
ful year. 

Favorable reports also come from the 
wholesalers, including E. H. Pudrith & 
Co., Scribner & Loehr, W. F. Broer and 
others. 

Manufacturing jewelers also experi- 
enced a good year. Edward R. Roehm, 
Charles A. Berkey, Muehlke Craftsman- 
ship Shop and others, have been busy 
the greater part of the year and are 
anticipating still better things for 1929. 


Atlanta Jewelers Encouraged by 
Christmas Business 


ATLANTA, GA., Dec. 27.—Although 
business early in the holiday season was 
somewhat quiet, owing to the epidemic 
of influenza, it opened with a rush two 
Saturdays before Christmas, and, from 
all indications business equalled if not 
exceeded that done last year. 

Jewelers report that their stores were 
crowded for several days before Christ- 
mas, forcing many of them to put on 
extra salesmen. So far as Atlanta is 
concerned, it was a “jewelry Christmas” 
with a vengeance. 

* * oa 


Milwaukee Jewelers Report Gain in 
Business and Are Optimistic 


for the New Year 
MILWAUKEE, WIS., Dec. 29.—Excel- 
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lent business has been reported by Mil- 
waukee retail jewelers, especially dur- 
ing the last few days before Christmas. 
Jewelers claim that the break in the 
stock market had been a decided advan- 
tage as many persons had handsome 
profits and the break served as a warn- 
ing to take their profits, which were im- 
mediately converted into fine jewelry. 

Some extremely high priced jewelry 
was sold this season. One jeweler re- 
marked that he had had the largest 
number of individual sales this season 
in the 37 years he has been in business, 
and some out of town jewelers claim 
that they have had as much as a 200 
per cent gain. 

Jewelers in towns in Wisconsin of 
5000 population or less did a better busi- 
ness this year than has been the case 
for some years, judging from the num- 
ber of mail orders which came to local 
wholesale houses. Local and national 
cooperative advertising has done much 
to stimulate business, jewelers agree, 
and they see no reason why business 
should not be equally as good next year. 

Sam Dalin, a prominent Milwaukee 
jeweler and secretary of the Milwau- 
kee District Jewelers’ Club, looks for a 
continued good business during 1928. 
“There is much more ready cash than 
formerly,” said Mr. Dalin. “All the 
manufacturing plants in this district 
are working and there is no reason why 
business should not be good if we work 
hard for it.” 

A. C. Hentschel, president of the Wis- 
consin Retail Jewelers’ Association, re- 
ports a gain of about 10 per cent over 
1927. 
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Last Minute Rush of Business Re- 
ported by Kansas City, Mo., 
Jewelers 


KANSAS City, Mo., Dec. 28.—Despite 
all the efforts of individuals and organi- 
zations to make early shopping a reality 
the real buying for Christmas was later 
this year than usual. The shopping 
started after Thanksgiving, which was 
a week later than a year ago, but it was 
only shopping. Many persons began to 
look around a little but there was not 
much enthusiasm displayed in this even, 
until the second week in December. Very 
little merchandise was sold that week. 
The week of Dec. 17 brought many more 
persons into the stores, and a few days 
before Christmas all of the jewelry 
stores and all other places of business, 
were rushed. 

Wholesale jewelers were busy all of 
this month, and their entire forces 
worked every night. Almost without ex- 
ception the customers who came to buy 
goods reported late holiday buying in 
their shops. 

The opinion expressed by all of the 
wholesalers is that this year’s business 
will be fully as good as last year’s and 
some say that it has already exceeded 
last year’s figure and they expect the 
month as a whole to show very much 
better than December, 1927. 
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Optimism Among St. Louis Jewelers 
as to Business in 1929 


St. Louis, Dec. 29.— The holiday 
trade with local jewelers is reported to 
have been satisfactory. Most of the con- 
cerns interviewed stated that the buy- 
ing was up to last year, but none were 
prepared to consider the volume larger. 
Considering current business conditions 
most of the year, the parties seen ap- 
peared well satisfied with their business 
for the passing year. As for the new 
year most of them seemed to feel that 
the outlook is satisfactory and expressed 
themselves as well pleased if 1929 shows 
as good a result in sales as did 1928. 


With wholesalers the story is much 
the same, although some report collec- 
tions have been slow during the latter 
months of the year. With them the 
volume for the year has equalled that 
of the previous year, although the pass- 
ing year started somewhat slow, and the 
falling off in the demand was made up 
during the last half of the year. Some 
experts feel that the collection situation 
is in a measure a reflex of the recent 
stock market speculations that have been 
so widespread as to get down to indi- 
viduals in the small towns. This it is 
felt has had some influence on the spend- 
ing of money by the consumer, the 
jeweler and the wholesaler. 


As for the coming year, the feeling 
seems current that the outlook is good, 
and while no boom times, as of several 
years ago may be expected, 1929 gives 
promise of being like the passing year, 
likely to produce a fair volume of busi- 
ness in jewelry lines and in a way get 
back to normalcy. 


* & 


Jewelers in Cleveland and Through- 
out Ohio Report Excellent 
Business 


CLEVELAND, O., Dec. 28.—Retail jewel- 
ers of Greater Cleveland, which includes 
the suburbs, report a very satisfactory 
business for Christmas. In some cases 
the volume was greater than that of a 
year ago. The public, however, put off 
buying until the last moment. This was 
probably caused by the influenza epi- 
demic. However the epidemic increased 
as Christmas approached compelling last 
minute shopping. 

The Cowell & Hubbard Co. reported 
the largest strap watch business in its 
history. Scribner & Loehr reported a 
surprisingly large volume of business in 
Sterling flatware. The Webb C. Ball 
Co. was satisfied with business in all 
departments. The Sigler Bach concern 
received many orders for special work, 
and did a good business in strap watches 
and costume jewelry. Other jewelers 
downtown reported plenty of business 
in small items. Wholesalers stated that 
their customers in small Ohio towns re- 
ported generally that business had been 
good. There was no unusal demand for 
diamonds reported, although these were 
featured in newspaper advertising and 
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on ninety billboards throughout the city. 
The general opinion of the trade is 
that 1929 should be a good business 
year. 
% °° & 
Los Angeles Jewelers Satisfied with 
Business in 1928 and Are 
Optimistic for the New Year 


Los ANGELES, Dec. 29.—Jewelers of 
Los Angeles and vicinity have enjoyed 
one of the most prosperous seasons this 
Christmas in many years. According to 
leading retailers and wholesalers, the 
peak year of 1925 was equaled by nearly 
all and in many instances that banner 
year was excelled in 1928. While the 
volume of business might not have been 
as great as in 1927, the fact that a bet- 
ter grade of merchandise was purchased 
by the consumers more than offset the 
loss in sales by an added gross revenue. 


Rings and general lines of jewelry 
had first call and American watches 
were practically sold out, several lead- 
ing retailers saying that they could 
have sold more if they could have re- 
plenished their stocks. Diamonds as a 
whole held their own, but the retailers 
outside of brokers and gem dealers did 
not sell as many. Some of the larger 
retailers, however, had very satisfactory 
sales. Costume jewelry, especially beads, 
comprising semi-precious stones and 
crystals, were liberally purchased and 
in these lines the department and gift 
stores led in sales. Plated silverware, 
including the modernistic types, found 
generous patronage and novelty and gift 
lines were nearly depleted. 

Following is a synopsis of what jewel- 
ers had to say: 

Montgomery Bros.; “Our _ business 
compared favorably for Christmas, 1928 
with that of 1927, and we found a call 
for better classes of merchandise.” 

Sunderland & Miller: “We had a won- 
derful fall and Christmas patronage 
and we should say that it will run ap- 
proximately 25 per cent over last year. 
It may run heavier, but we cannot give 
exact figures until after our books are 
checked up and that will take another 
month.” 

Donavan & Seamans: “Our business 
was better than the average Christmas. 
In fact we were agreeably surprised be- 
cause our 1927 business was so great 
that we had not looked for much of an 
We should estimate that the 


increase. 
business increase will show about 17 
per cent. Toward the end of the sea- 


son we made several important diamond 
sales to which we attribute most of the 
increase.” 

I. Behrstock: “We enjoyed a good 
business for the Christmas season and I 
am more than pleased at the increase 
shown in sales. A better class of mer- 
chandise was sought, which of course 
makes our net profits that much greater 
as it takes the same overhead to sell 
small articles as it does the more expen- 
sive ones.” 

M. Reingold: “We certainly have 
nothing to complain about in our Christ- 
mas business. 
age among the cinema people and their 


We have quite a patron- . 
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demands are always for the best. Our 
gem and diamond business was all we 
could have desired.” 

A. I. Hall & Son, Inec.: “Christmas 
business was excellent. The outlook is 
bright for the immediate future and for 
the remainder of 1929. Reports from 
dealers throughout Southern California 
and contiguous territory show that there 
was an absolute sell-out on American 
watches. Under the circumstances the 
early months of 1929 we believe will be 
favorable for the selling of American 
wrist and strap watches.” 

E. Bastheim Co.: “Our Christmas 
trade was so good in 1927 that we did 
not think we would equal let alone ex- 
ceed it this Christmas. Imagine our 
surprise and gratification when we 
found just before the Christmas rush 
that we were actually exceeding 1927. 
Better quality of jewelry was demanded 
but there was an inadequate supply of 
wrist watches. Nearly all the leading 
jewelers learned this when it was too 
late to replenish stocks although we 
filled many orders on telegraphic notice. 
We look for trade to come up to normal 
in 1929 and it may exceed it.” 

* * * 
Holiday Business Good Among 
Jewelers in San Francisco 


SAN FRANCISCO, Dec. 26.— Holiday 
shoppers were late in buying Christmas 
goods in volume. For the most part, 
retailers said they were very busy for 
the last 10 days, and in some cases for 
the last week before Christmas. This 
late shopping was reflected in the pur- 
chasing done from wholesalers. 

Speaking of the holiday trade, A. W. 
Huggins of A. I. Hall & Son, said: ‘‘The 
trade seems to have adopted a hand-to- 
mouth policy. Dealers are using air 
mail and telegrams more than ever be- 
fore and wholesalers who carry stock 
have been very busy with late orders 
by air mail or telegram. We have been 
so busy with retail dealers’ late holiday 
demands for goods that on some days 
our place of business has looked like a 
retail store.” 

At the office of S. J. Hammond & Co. 
it was said that the special holiday rush 
came during the last 10 days and that 
in that time business had been very 
good indeed. 

* * * 

Reports from Cincinnati Indicate 
Business in 1928 was on Par 
with 1927 

CINCINNATI, OHIO, Dec. 28.—To strike 
a mean average after a canvas of some 
of the larger firms in Cincinnati, it 
would be proper to conclude that ali 
companies did as much business this 
year as they did in 1927. All of the 
wholesale houses were busy during the 
Christmas holiday period and many of 
them worked far into the night to take 
care of rush orders. One firm, how- 
ever, can look back at 1927 with satis- 
faction as it has done 10 per cent more 
business this year than during the pre- 
ceding 12 months. An increase in busi- 
ness was also noted by local dealers in 
novelty jewelry. 
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Complaints Settled 





Federal Trade Commission Disposes of 
Several Cases Involving Jewelry 


WASHINGTON, Dec. 31.—Several com. 
plaints of unfair practices in the adver. 
tisement and sale of jewelry and related 
merchandise have been settled during 
the past year under the Federal Trade 
Commission’s_ stipulation rule, thus 
avoiding formal complaint proceedings, 
while at the same time causing abandon- 
ment of such practices by the offenders, 


An interesting feature of the year’s 
work was the offensive taken by the 
Commission against the misrepresenta- 
tion of jewelry given as compensation 
for the sale of other products. In one 
stipulation the Commission condemned, 
in connection with the sale of a washing 
bluine, descriptions such as “gold filled,” 
“10-karat solid gold filled,” “ivory finish,” 
“platinum finish,” etc., to the articles 
“given free.” In another instance, the 
Commission called a halt on the ex. 
travagant representation as_ rubies, 
opals, and emeralds of cheap jewelry 
“given” in connection with the sale of 
so called rheumatic plasters. 

The degradation to which jewelry is 
subjected by reason of the “free” dis- 
tribution of worthless trinkets as com- 
pensation for selling quack remedies and 
a wide variety of other merchandise of 
little or no intrinsic value is an evil 
that demands eradication. The jewelry 
industry appears to be more susceptible 
to attack by this form of commercial 
fungus than any other. 

Stipulation agreements were effective 
in causing offenders against whom con- 
plaint was made to the Commission to 
cease and desist from several other un- 
fair trade practices. Typical cases 
covered the following: 

Plated ware and metal goods.—Mis- 
use of the word “silver” in advertising 
and on brands or labels. 

Fountain pens.—Misuse of the word 
“manufacturing” in a trade name, and 
of the word “iridium” in advertising; 
fictitious price marking. 

Knife and chain combinations—Ficti- 
tious price marking. 

Manicuring specialties.—Misuse in ad- 
vertising of the words “ivory,” “amber,” 
“shell,” “pearl,” “platinum” and “plati- 
num finish.” 

The procedure by stipulation, in the 
opinion of the Commission, has resulted 
in gradually establishing and perfecting 
precedents that in the future will great- 
ly facilitate procedure and at the same 
time eliminate from the channels of 
trade many unfair business methods 
that to a large extent have become prev- 
alent. 

The Commission’s policy affording Tr 
spondents an opportunity to dispose of 
the charges made against them by 
stipulation of the facts and agree 
ment to cease and desist has 1 
sulted in a _ substantial saving ™ 
time and money to both parties and 4 
the same time has immediately elim’ 
nated such unfair methods and practices. 
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Claims for Insurance Upheld 





New York Court of Appeals Decides Interesting Point in Suit by 
L. Lewitt & Co. Against the Jewelers’ Safety Fund Society 


A case of unusual interest, both to 
members of the jewelry trade and in 
general to holders of policies of insur- 
ance covering burglary and theft, was 
recently decided by the Court of Appeals 
of the State of New York in an action 
brought by L. Lewitt & Co. Inc. against 
the Jewelers Safety Fund Society. 

On April 10, 1925, L. Lewitt & Co., Inc., 
had a policy with the Society expiring 
on May 1 which covered against loss of 
goods in the custody of two salesmen 
named in the policy, William Grimes and 
Jack Lewitt. On April 13, 1925, a form 
of application for renewal was received 
from the Society which was filled in by 
the insured, the application specifying 
that the new policy was to cover the two 
salesmen, Grimes and Lewitt. On 
April 15, Lewitt & Co. having employed 
a third salesman, Ernest Strauss, ap- 
plied to the Society to include his name 
as one of the salesmen covered by the 
existing or current policy. Nothing, 
however, was said in the application 
with regard to the new policy which was 
to be issued on May 1. 

The Society wrote Lewitt & Co. on 
April 17, 1925, acknowledging receipt 
of the application “for renewed insur- 
ance covering merchandise in the cus- 
tody of two salesmen or agents.” This 
form of acknowledgment the _ court 
found was not read by the insured. On 
April 20 a rider was issued and sent to 
the insured to be attached to the current 
policy amending it so as to cover the 
three salesmen instead of two. 

The new policy was mailed to Lewitt 
& Co. on May 7 and was received by 
them the following day. The office man- 
ager of Lewitt & Co. testified that she 
was busy and put the policy in the safe 
without looking at it. The new policy 
in accordance with the application 
therefore made on April 13 covered 
goods in the names of only two salesmen, 
Jack Lewitt and William Grimes. 

In addition to the policy with the 
Jewelers Safety Fund Society, Lewitt 
& Co. had a block policy with Lloyds of 
London covering their stock in the cus- 
tody of all their salesmen. 

Suit was brought by Lewitt & Co. 
through their attorneys Seligsberg & 
lewis, of 43 Cedar St., New York, to 
reform the policy so as to include the 
name of Strauss as one of the salesmen 
covered and to recover on the reformed 
Policy for the entire amount of their loss 
of a sample case not covered by the policy 
that had been stolen. The Jewelers 
Safety Fund Society was represented by 
Putney, Twombly & Putney, attorneys, 
165 Broadway, New York city. 

The suit was tried in 1926 before 
Judge Nathan Bijur who directed a re- 
formation of the policy and gave judg- 
ment for the plaintiff for one-half the 


amount of the loss, holding that the 
Lloyds policy was contributing insur- 
ance. This decision was unanimously re- 
versed by the Appellate Division upon 
appeal to that court and the complaint 
dismissed on the ground that there had 
been no mutual mistake which would 
justify a reformation and that the 
Jewelers Safetv Fund Society in issuing 
the policy had followed the instructions 
given them by Lewitt & Co. The court 
in its opinion also intimated that the 
mistake, if any. was due to inexcusable 
negligence on the part of the insured in 
failing to read the acknowledgment of 
the renewal application or the policy. 

An appeal was taken by Lewitt & Co. 
to the Court of Avpeals which unani- 
mously reversed the judgment of the 
Appellate Division and reinstated the 
judgment of the trial court. The Court 
of Appeals held that the application be- 
ing for a renewal necessarily called for 
the new policy to be in the form in 
which the old policy stood on the date 
of expiration and that as the old policy 
then covered three salesmen the new 
policy should have done likewise. They 
also held that the failure of the insured 
to read the acknowledgment and policy 
did not foreclose it from applying for a 
reformation or prevent the court from 
granting the relief asked. 








Workshop Notes 
(Continued from page 117) 








without taking them apart? Another 
thing I have trouble with, is the main- 
spring. You have to let it down to 
clean it. I put it in the movement, fas- 
ten to the pillar posts, then wind and 
clamp it. Is there a better way?—F. P. 

ANSWER.—There is only one good 
way to clean clocks of any kind and that 
is to take them apart, scrub with ben- 
zine, peg each pivot hole thoroughly, 
polish the pivots if thev need it, then 
put the clock together and oil it with a 
good clock oil. When you use benzine 
or gasoline, there is always a slight 
film of paraffine left on the plates and 
wheels. You cannot remove this entirely, 
unless the clock is apart. 

You can buy a clock mainspring from 
any supply house, for winding clocke 
springs after cleaning them. Usually, 
the best method is to wind the spring up 
tight and put a ring on it, then release 
the click and allow the spring to unwind 
against the ring. Then take the clock 
apart and clean in the regular manner. 
After the clock is put together, then 
throw the click out and unwind the 
spring. If the clock frame is held se- 
curely in a vise, the spring may be 
pulled out and thoroughly cleaned with 
a cloth which is wet with benzine. It is 
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then wiped dry with a clean cloth, wound 
in place again and properly oiled. 

Of course, a clock mainspring that is 
enclosed in a barrel cannot be handled 
in this manner, but it can be removed 
from the barrel with the aid of the 
winder, cleaned properly and wound into 
the barrel again. Much of the trouble 
with clocks is in gummy mainsprings. 








Business Records 





An involuntary petition in bankruptcy 
has been filed against Glenn Fennel, Fre- 
mont, Nebr. 

An involuntary petition in bankruptcy 
has been filed against Friedman Bros., 
Pittsburgh, Pa. 

An involuntary petition in bankruptcy 
has been filed against Harry Cramer, 
Cleveland, Ohio. 

An involuntary petition in bankruptcy 
has been filed against the Trousseau 
Shop, Los Angeles, Cal. 

A petition in bankruptcy has been filed 
against Morris Gerol, Perth Amboy, 
N. J., and a receiver appointed. 


Morris G. Caplan, Seattle, Wash., has 
assigned for the benefit of creditors. 
Assets are reported to be about $15,000, 
and liabilities about $30,000. 

Car] Rubin, Boston, Mass., has assigned 
to S. N. Rabinow and Julius Leventhal. 
Assets are reported to be about $1,700, 
with liabilities of $5,000. He is offering 
25 cents on the dollar. 

Thomas J. Adams, Longview, Wash., 
has made an assignment for the benefit 
of his creditors. His assets in merchan- 
dise are valued at about $2,000, while 
his liabilities total more than $2,000. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ended Dec. 27, 1928 
The U. S. Assay Office reports: 


Gold bars exchanged for gold 
coin 


$418,361.15 
23,310.00 


Total $441,671.15 
Of this gold bars exchanged for gold 
coins are reported as follows: 


Date Exchange 
gt | SEP rn ete Reagan ee $5,277.91 
Wr yp SMM Calaiia eXdhel ws ecziargns hare: aie sie tors 78,438.19 
eee A ree Sener ee 67,140.87 
NS Mees acer ats: eb drain tea ee 246,846.42 

Boo heveutas ues dS aee wale 20,657.76 

i ceo bic wi israedie aioe tee $418,361.15 








Market Prices for Silver Bars 


The following are the quotations for 
silver bars in London and New York as 
reported for the past week: 

Selling Price 


London U. 8. Gov’t New York 
Date Official Assay Bars Official 
Dee. 25.... Holiday Holiday Holiday 
“« 26.... Holiday 59% 57% 
a i ta 59% 57% 
- 233.... Se 59% 57% 
“« 29.... 26% o3% 57% 
© 23.6. Ieee 59 57% 
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ne Hundreds of Jewelry Merchants opened their first bank 




















N — account here and are among our best friends today. 
ATlon AL vy Cite OOO 
TRUstcompANY We Welcome New Business 
— Main Office—149 Broadway 
Capital, Surplus and Branches—Battery to the Bronx 
Undivided Profits over 
Twenty-five ont 
Millinn Dellare 4 Resources Over a Quarter of a Billion Dollars 
IN THE HEART OF THE JEWELRY TO SUBLET: 
TRADE 
. aacat , Finely equipped office especially suited to 
JEWELERS in steadily increasing diamond importer. Situated in one of new- 
numbers are finding our location est and best buildings, 580 5th Ave., New 
most convenient and our serv- - York. Immediate occupancy. 
ice very satisfactory. 
Inquire 
MORSE BROS. 
64 West 48th St. New York 








TRADE MARKS 
of the Jewelry and Kindred 





FipELiry TRUST Trades 
ComMPANY Fourth Edition 
of New York, Illustrates the trade marks, registered and unregistered 
Tn used by manufacturers, wholesalers and importers in the 
110 William St., cor. John St. jewelry and allied industries. 
N York . 
7 Price $5.00 


Express Charges Paid 


JEWELERS PUBLISHING CORPORATION 
239 W. 39th St. New York, N. Y. 


Safe Deposit Baults 


























Banking for the Jewelry Trade 


\ \ 7E offer to jewelers the special facilities developed through years of 
intimate association with their business, together with all] the 
financial and service resources of a great banking institution. 


MARKET AND FULTON OFFICE 


- AMERICAN EXCHANGE IRVING TRUST COMPANY 
81 Fulton Street. New York 
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New York Notes 





Bernard Landau, 527 Fifth Ave., 
sailed last Saturday on the Majestic for 
a purchasing trip abroad. 

Benj. H. de Jong of Rifkin & de Jong, 
Inc., 10 W. 47th St., will sail on the 
Berengaria tomorrow (Friday) for a 
purchasing trip to the European dia- 
mond markets. 


Henri Mandelbaum, diamond  im- 
porter, 580 Fifth Ave., returned on the 
Berengaria yesterday (Wednesday) 


from a six weeks’ purchasing trip to the 
European diamond markets. 

Herbert Cockshaw, Jr., manufactur- 
ing jeweler, 64 W. 48th St., is sending 
announcements to the trade calling at- 
tention to the fact that William S. Frink 
has become a partner in the firm. 


Edward Ansen of Ansen & Co., im- 
porters of diamonds, 527 Fifth Ave. will 
return from Europe on the Ile de France 
next Tuesday, after an extended pur- 
chasing tour of the foreign diamond 
markets. 

Ben De Frece Bernstein, president of 
De Frece Bernstein, Inc., importers and 
manufacturers of watches, with offices at 
48 W. 48th St., sailed last Thursday on 
the Caronia for a nine-day pleasure trip 
to Havana. 

M. Aisenstein, president of the firm 
of Aisenstein-Woronock & Sons, Inc., 20 
Eldridge St., left on Dec. 24 for his 
annual sojourn in southern California. 
Mr. Aisenstein will remain in the West 
until about June 15. 

L. B. Hall, vice-president of the Inter- 
national Silver Co., and general man- 
ager of the Maiden Lane store has re- 
covered sufficiently from his recent ill- 
ness to be back at his desk again. Mr. 
Hall returned to the store on Christmas 
Eve after an absence of about three 
weeks. 

The meeting of the Board of Educa- 
tion which was to have been held last 
week for the purpose of giving its official 
consent to the opening of the Jewelry 
Trade Apprentice School, was postponed 
to some future date. There is some 
possibility that the school will be opened 
in a building other than the one ex- 
pected. 

On Jan. 15 the William L. Gilbert 
Clock Co., Winsted, Conn., will open a 


New York office and display room in the 
Fifth Avenue building, 200 Fifth Ave. 
Norman L. Stevens, sales manager, will 
spend considerable time at the local 
showroom, but his permanent headquar- 
ters still continues to be at the Gilbert 
factory in Winsted. 

An involuntary petition in bankruptcy 
was filed last Thursday against Joseph 
Bearg, retail jeweler, 2752 Broadway, in 
the United States District Court. The 
petitioning creditors were: Farkas 
Roman, $789; Arnold Kleinhause, $244, 
and A. E. Tasch, $1,049. Alice H. 
Morgan was appointed receiver by Judge 
Mack, under bond of $2,000. 

A. W. Seeler, representative of Fac- 
tory J, of the International Silver Co., is 
recovering from a number of cuts and 
bruises he recently received in an auto- 
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mobile accident while driving on Long 
Island. Mr. Seeler was sitting next to 


‘his wife who was driving, and was 


thrown against the broken windshield as 
another car crashed into them. 

Edward Zimmerman, jeweler, 1776 
Bedford Ave., Brooklyn, was petitioned 
into bankruptcy in the United States 
District Court last Thursday. The 
action was started for creditors by Gold- 
man & Frier, attorneys, 15 Maiden Lane, 
and Louis Horowitz appears as attorney- 
in-fact for each petitioning creditor. 
These creditors are: Baer & Wilde Co., 
with a claim for $541; Bates & Bacon, 
$298, and Louis Stern Co., $508. Judge 
Mack has appointed George Hourwich 
as receiver under a bond of $2,000. 

Samuel Lenkowsky of Samuel Len- 
kowsky & Sons, importers of diamonds, 
10 W. 47th St., who returned on Christ- 
mas Eve from the European diamond 
markets reports a great scarcity of 
large sizes; and in certain classes of 
large fancies the markets are absolutely 
bare of choice goods. This was Mr. 
Lenkowsky’s third trip last year and he 
states that the prices of both roughs 
and finished goods showed a tendency 
to become firmer with each trip. Good 
méleé, especially the full cuts, are very 
firm and show no tendency to decrease 
in price. Mr. Lenkowsky reports an un- 
usually satisfactory business for the 
past year and looks for a greater volume 
of sales during the coming year. 

Schedules in bankruptcy were filed in 
the United States District Court last 
week by the L. D. Manufacturing Co., 
Inc., wholesale jeweler, 68 Nassau St., 
against which bankruptcy proceedings 
instituted Nov. 20, 1928. The 


were 
assets total $9,363 and include: bills, 
promissory note and securities, $721; 


stock in trade, $3,417; machinery, tools, 
ete., $711; other personal property, 
$100; debts due on open accounts $3,090; 
and deposits in banks and elsewhere, 
$1,322. The liabilities amount to $22,- 
359; and consist of: debts preferred by 
law, $272; unsecured claims, $17,211; 
and notes and bills, $4,875. Among the 
largest unsecured creditors are: J. 
Gottlieb, $644; H. Hailparn, $208; the 
Franco-American Corp., $1,412; Berger 
& Wax, $390; L. Friedlander, $251; H. 
Streicher, $679; L. D’Elia, $200; Boro- 
kove Bros., $366; P. R. K. Jewelry Co., 
$234; Arnold Ochs Co., $330; F. Carote- 
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nuto, $208; B. Friedberg, $4,740, and the 
Roosevelt Credit Association, $240. 

Next Saturday the Timology hikers 
will enjoy a walk along the shore path 
under the Palisades. The hiking watch- 
makers and jewelers will meet at Fort 
Lee ferry, foot of 125th St., at 2 P. M. 

According to papers filed recently at 
the office of the Secretary of State at 
Albany, N. Y., the Blitz Jewelry Mfg. 
Co., this city, has changed its name to 
the Best Watch Co. 

Leo R. Straus & Co., manufacturers 
of diamond platinum jewelry, 20 W. 
47th St., have announced to the trade 
that James J. Doll is now connected 
with them and will represent them ex- 
clusively in the South. 

Ben Lewis, formerly with Bernard 
West, is now connected with Freedman 
& Levy, manufacturing jewelers, 100 
Fulton St., and will represent this con- 
cern in the Middle West, calling on the 
jobbing trade with his line. 

Leonard S. Katz of Katz Bros. & Aul, 
Inc., diamond importers, 20 W. 47th St., 
was a passenger on the Majestic which 
docked in this city on Christmas day. 
Mr. Katz had been on a purchasing trip 
to the European markets in the interest 
of his concern. 

Maxwell R. Maybaum of Maybaum 
Bros., Inc., 48 W. 48th St., sailed for 
Europe last Saturday on the Majestic. 
Mr. Maybaum has gone abroad on an 
extended purchasing trip to visit the 
pearl and diamond markets in Paris, 
Amsterdam, Antwerp and London. 

Harry C. McKay is now representing 
Moore Bros., of Attleboro, Mass., and 
Gartner & Skoob of Providence, R. I. 
Mr. McKay has opened an office at 366 
Fifth Ave., this city, and the latter part 
of the week will leave for a trip over 
his territory in the East, going as far 
as Pittsburgh, Pa. 

The Jewelers Square Club will hold 
its regular monthly meeting next Mon- 
day evening at which time the newly 
elected officers will be installed. The 
affair will be held at the Cafe Boule- 
vard, 4ist St. east of Broadway, and 
Louis Greenwald will be in charge of 
the installation ceremonies. 

An involuntary petition in bankruptcy 
was filed last Friday against Judah 
Hurwitz, retail jeweler, 87 East Broad- 
way. The petitioning creditors are: Jo- 
seph Rosenblatt, $600; Max A. Rosen- 
blatt, $300, and the Triangle Jewelry 
Co., $200. Judge Mack has appointed 
Harry Starr receiver under a $5,000 
bond. 

An involuntary petition in bankruptcy 
was filed last Friday against the Le 
Bijou Jewelry Co., Inc., 65 Nassau St., 
jewelry and novelties. The Ambrust 
Chain Co., with a claim for $200; A. 
Micallef & Co., $353; and Weiner & 
Woolf, $200, are the creditors who filed 
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the petition. Albert Lustig has been 
appointed receiver under bond of $2,500 
by Judge Mack. 

The Brooklyn Retail Jewelers Asso- 
ciation will install its newly elected offi- 
cers at fitting ceremonies to be held on 
Sunday evening, Jan. 20, at the St. 
George Hotel. Many officers and mem- 
bers of the executive committee of the 
A. N. R. J. A., including among others 
President William Frasier, have prom- 
ised to be on hand and participate in 
the activities of the evening. 

Announcement was made this week 
of the formation of the corporation of 
Hugo Oppenheim & Co., Inc., 20 W. 
47th St. Mr. Oppenheim was formerly 
of Oppenheim & Strauss. The officers 
of the new corporation are: Hugo Op- 
penheim, Irwin A. Levis and Herbert 
V. Oppenheim. The corporation further 
announces that Josh Crohn and Albert 
Shire are now connected with the or- 
ganization. 

The trade was grieved to learn, sev- 
eral days ago, of the death in West 
Orange, N. J., of Mrs. Eleanor B. Inger- 
soll, wife of Charles H. Ingersoll, for- 
mer president of the National Jewelers 
Board of Trade. Mrs. Ingersoll died 
after a six weeks’ illness at the home 
of her daughter, where funeral services 
were held last Saturday afternoon. De- 
ceased is survived by her husband, four 
daughters, two brothers and_ three 
sisters. : 

An involuntary petition in bankruptcy 
was filed last Saturday against Bernard 
Gordon and Benjamin Kravit, trading as 
Gordon & Kravit, wholesale and retail 
jewelers, 94 Canal St. The concern, it 
is alleged, has liabilities approximating 
$27,000 and assets, including merchan- 
dise, furniture and fixtures, of about 
$5,000. Judge Mack has appointed 
Harris Berlach as receiver under bond 
of $2,500. The petitioning creditors are: 
Flyer Bros., $200; Max Kramer, $200; 
and R. Ackerman, $300. 

Among the local jewelry concerns re- 
ceiving charters of incorporation during 
the past week authorizing them to do 
business in this city, were the Superfine 
Watch Corp., capitalized with 1,000 
shares of common stock; the Frank C. 
Osmers Co., with a preferred capital of 
$25,000, and 100 shares of common 
stock; Hirsch & Newman, Watch Crystal 
Co., with a capital of $5,000, the 
Futuristic Novelty Co., dealing in rhine- 
stone novelties, with a capital of 100 
shares of common stock, and Phillips & 
Raphael, with $10,000 capital. 

With liabilities approximating $17,000, 
and assets composed of stock and fix- 
tures valued at about $5,000, an invol- 
untary petition in bankruptcy was filed 
last Saturday against Morris Schaeffer, 
trading as the Riverside Novelty & 
Jewelry Co., retail jeweler, 356 Sixth 
Ave. and 70 W. 23rd St. The three 
petitioning creditors were: Nassau Mfg. 
Co., $100; Weisbro Watch, Inc., $400, 
and the Metropolitan Watch Co., $100. 
A meeting of creditors was held last 
Friday at which time the alleged bank- 
rupt made two offers of settlement, one 
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of 15 cents, five in cash and 10 cents in 
endorsed notes; the other 20 cents on 
the dollar, 10 cents in cash and 10 cents 
in endorsed notes. Both offers were 
unanimously rejected by the creditors. 
A committee was appointed and the 
firm of Goldman & Frier, 15 Maiden 
Lane, retained as counsel to the com- 
mittee. This committee is composed of 
E. S. Feinstein, L. Cohn and S. Schien- 
berg of the Bulova Watch Co. 

S. Borten & Sons. Inc., manufacturers 
of rhinestone novelties, 317 Broadway, 
filed a voluntary petition in bankruptcy 
with schedules on Dec. 26, listing liabil- 
ities at $15,411, composed of secured 
claims, $1,692 and unsecured claims at 
$13,718. The assets amount to $14,463, 
and include bills, promissory notes, se- 
curities, etc., $21; stock in trade, $1,000; 
machinery, tools, etc., $9,000; debts due 
on open accounts, $2,963; insurance pol- 
icies, $87; unliquidated claims, $1,200; 
and deposits of money in banks or else- 
where, $190. Charles Schongood was 
appointed custodian under bond of $500. 
Among the largest unsecured creditors 
are: Columbia Smelting, $1,782; Fed- 
erated Metals, $348; Albert Lorsch & 
Co., $293; the National Lead Co., $428; 
317 Broadway Corp., $330; Mrs. Samuel 
Borten, $2,705; Irving Borten, $1,200; 
Samuel Borten, $2,351; Oval Mfg. Co., 
$441; D. Bram’s Sons, $763; Leo Popper, 
$258; A. Mescini, $483; Joseph Landes- 
burg Importing Co., $293; D. Bram, 
$220; and the Mammoth Loan Corp., 
$400. At a meeting of creditors held 
last Friday it was voted that five pe 
cent of the claims be used to retain an 
accountant. 

For the purpose of completing his 
training before entering the firm of 
Mappin & Webb, well known English sil- 
versmiths and jewelers, Harold F. Map- 
pin is in this country on a two months’ 
visit. Mr. Mappin, who is a nephew of 
one of the directors of the company, ar- 
rived here Dec. 12th, after passing a few 
days in Montreal, where he landed, with 
his brother, K. G. Mappin, who is in 
charge of the company’s store there. Mr. 
Mappin in the near future will enter 
one of the London stores, of which 
there are three. During his stay in New 


‘York city Mr. Mappin is calling on a 


number of members of the trade, many 
of whom have been friends of the Eng- 
lish firm for years. About Jan. 9 he 
leaves for a survey of the silver factories 
in Meriden, Providence, and other 
neighboring towns, and then will pro- 
ceed to Toronto, Can., for a brief visit. 
Business conditions in England, espe- 
cially in the jewelry trade, according to 
Mr. Mappin, are very good, with pros- 
pects bright for the future. While in 
this city, Mr. Mappin is stopping at the 
Hotel Pennsylvania. He plans to sail 
from Montreal to England the latter 
part of January. 

The National Silver Co. announces the 
formation of a merger between Samuel 
E. Bernstein, Inc., Nasco Silver Co., Inc., 
and the National Silver Co. under the 
name of the National Silver Co. These 
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three companies have been active in the 
silverware and cutlery business, supply- 
ing department and chain stores, and the 
drug, jewelry and hardware trades 
throughout the country since 1890. 
Samuel E. Bernstein will continue as the 
president and active head of this con- 
solidated company. Mr. Bernstein start- 
ed this business 39 years ago. The Na- 
tional Silver Co. further announces the 
opening of a branch in Los Angeles, Cal., 
where Morton Bernstein, one of the 
vice-presidents of the company, will be 
in charge. The Chicago offices of this 
company are now enlarged. The Berlin 
and London offices of the company like- 
wise have been enlarged. The main 
office and show room of the company 
will continue to be in the Bernstein 
building, 61 W. 28rd St., this city. The 
organization, with the exception of a 
few additions, will remain practically 
the same. The following are the officers: 
Samuel E. Bernstein, president; Philip 
J. Bernstein, first vice-president and 
chairman of the board; Morton Bern- 
stein, second vice-president; Milton 
Bernstein, treasurer; Harry Berk, secre- 
tary. The Foreign Department is in 
charge of Harry Berk. The branch at 
Los Angeles is in charge of Morton 
Bernstein, vice-president, assisted by 
Murray Kreiss. The Chicago office 
is in charge of M. I. Lee, assisted 
by Ben Steuben. The New York execu- 
tive staff will consist of the Sales Man- 
ager, W. G. Kusmaul, and the following 
executives: Harry Greenberg, Samuel 
Saresky, J. J. Ludwig, Samuel Marks, 
Arthur Miller. The manufacturing de- 
partment will be under the supervision 
of Sam Novatt. Mr. Kusmaul, sales 
manager, will be in charge of a greatly 
enlarged sales force consisting of about 
60 men. 

Jaques Bienenfeld, importer of pearls, 
62 Rue Lafayette, Paris, and 527 Fifth 
Ave., New York, announces that Edgar 
Hume has joined his organization as of 
Jan. 1. 

Jan W. Paris, Inc., importers of pearls 
and precious stones, 527 Fifth Ave., are 


announcing to the trade that the firm. 


name has been changed to Paris, Arthur 
& Co., Inc. 

Louis Gurfein, 68 Nassau St., is leav- 
ing for Europe on a buying trip, next 
Friday, on the Berengaria. While abroad 
he will visit the diamond markets of 
Antwerp, Amsterdam and Paris. The 
business will be conducted as usual dur- 
ing his absence by his son, Sidney B. 
Gurfein. 

An involuntary petition in bankruptcy 
was filed against Harry Newborn, retail 
jeweler, 578 Prospect Ave., the Bronx, 
late last Monday, giving liabilities at 
about $11,000 and assets about $2,500, 
consisting of stock and fixtures. The 
creditors petitioning are: Pickoff Bros.., 
$1,048; J. M. Weissman, $275; and 
Henry Demarest, $300. On Dec. 28, 
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1928, Newborn had assigned to Louis 
Horowitz of Goldman & Frier, 15 Maiden 
Lane, for benefit of creditors. 

Philip Phoel of Phoel & Schaller, man- 
ufacturer of platinum mountings, has 
taken in his two sons, Philip, Jr., and 
William, who have been under his prac- 
tical training for the past five years. 
The firm will do business under the name 
of Phoel & Sons. This change has been 
necessitated by the recent death of 
Frank Schaller. The new firm will re- 
tain the old quarters located at 71 
Nassau St. 


Philadelphia 


The display window of the store of 
M. Rosenbaum at 222 N. Eighth St., 
was recently smashed by thieves using 
a brick and jewelry valued at about 
$200, consisting mostly of small articles, 
was stolen. The thieves got away before 
residents of the neighborhood gave the 
alarm to the police.. 

A thief who evidently had his mind 
on one certain watch in the display win- 
dow of the jewelry store of William 
R. Welisch in Pottstown, Pa., obtained 
it by smashing the window and taking 
the timepiece, valued at $30. The thief 
also took a beaded bag. Mr. Welisch 
told the police he believes the thief to 
have been one of two men who entered 
his store that same day and voiced their 
admiration of the missing watch. One 
man tried to make a trade with the 
jeweler, offering an old watch in part 
payment and, when his offer was re- 
fused, left indignantly. 

Practically every retail jewelry store 
in the city is being reached in the credit 
survey conducted by the United States 
Department of Commerce, through the 
medium of questionnaires sent out here 
by the Chamber of Commerce and a com- 
mercial credit agency. More than 8,000 
of the questionnaires are being issued in 
this city and it is expected that the 
greater portion will be filled in and re- 
turned. Chamber officials say that when 
the returns are complete they will give 
the most complete and comprehensive 
record of credit operations in Philadel- 
phia ever shown. Much interest is be- 
ing taken in the work by leading retail 
jewelers and jobbing houses here. 

Things are back to normal in the 
wholesale jewelry district after the holi- 
day rush and the great majority of 
such establishments are again on their 
regular schedule, although there was 
a heavy call for goods during this week. 
With very few exceptions all concerned 
agree the rush, while belated, put De- 
cember business up to a higher notch 
than some had anticipated and that as 
a result the month will make a better 
showing than December, 1927, although 
at one time it looked as if the reverse 
would be the case. Until the results of 
December business are tabulated, how- 
ever, there is still doubt as to whether 
the year was as good as a whole as 
1927. 

The last word in an artistic jewelry 
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establishment ‘has been uttered in. the 
new studio of J. J. Cohen on the seventh 
floor of the Fidelity-Trust building, the 
city’s newest and largest skyscraper at 
Broad; Sansom and Walnut Sts. Mr. 
Cohen, who is interested in both art and 
diamonds, was for 28 years in the Vic- 
tory building at 1011 Chestnut St., is 
the first and thus far the only jeweler 
in the Fidelity building and has one 
of the most desirable locations in the 
huge structure. His offices are on the 
Broad and Sansom Sts. sides, taking in 
that wing. The artistic influence is felt 
on entering the first room, or general 
office, the walls being done in light 
green, which accentuates the high 
beamed ceiling and mahogany wood- 
work, while the floor, tiled in black and 
white squares, adds another tone. Sep- 
arating this room from the large display 
room fronting on Broad St. is a beau- 
tiful wrought iron grille with a medal- 
lion of the “Arrow Maker” and showing 
the influence of Samuel Yellin, Phila- 
delphia’s master iron worker and recip- 
ient of the $10,000 Bok Philadelphia 
award. Under the grille the mahogany 
is inlaid with bird’s-eye maple. Off the 
display room is Mr. Cohen’s private 
office and artistic treasure room where 
the choicest gems and other features of 
his collections are on view to clients. 
A large Marvin-Herring safe, encased 
in Circassian walnut and lined with the 
same wood and the drawers with satin, 
occupies a corner, while Oriental rugs 
and costly paintings aid the general 
effect. Off this room is the bookkeeping 
and clerical department, done in the 
same style as the reception room. Large 
windows afford fine daylight while the 
electric lights are artistic and mellow. 
Mr. Cohen is now welcoming his clients 
and friends, the terms being synony- 
mous, to his new diamond atelier. 








Newark 





Many of the jewelry factories are 
closed down for the present two weeks 
in order to make inventories. 

John J. Baxter who has been affiliated 
with the Carter, Gough & Co., of Park 
and Mulberry Sts., is now connected as 
salesman for Eckfeldt & Ackley, manu- 
facturing jewelers, 102 Murray St. 

K. Burns, Inc., recently leased a sec- 
tion in the new L. Bamberger & Co. 
building at 143 Market St., in which 
they are planning to establish another 
link in their chain of jewelry and repair 
stores in Newark. Early in the week 
Mr. Burns returned from his store in 
Boston. 

Louis V. Aronson, president of the 
Art Metal Works, 7 Mulberry St. took 
part in a double celebration on Christ- 
mas Day which was his 59th birthday 
as well. The usual bonus was dis- 
tributed to the plant employes. At his 
home a family celebration took place for 
both the holiday and birthday, with 22 
members, including children and grand- 
children. 
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...the Greatest 
Book in Jewelry. 
For fill-in business 
after the Christ- 
mas havoc, it is 
worth its weight 
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Providence 





The Conley Jewelry Co., now located 
in the Drury block, Bristol, will remove 
to the Y. M. C. A. building about the 
middle of the month. 

The Admiral Hard Enameling Co. has 
started in business at 162 Chestnut St., 
doing enameling on gold, silver and 
brass. §. Chatalian is proprietor. 

The Gaspee Jewelry & Novelty Co., 
156 Congdon St., is being conducted by 
Alphonse E. Guertin, according to his 
statement filed at the city clerk’s office. 

Notice has been filed at the office of 
the Secretary of State that the Thorn- 
ton Loan Co. of Cranston has increased 
its capital stock from $25,000 to 
$100,000. 

The business men of lower Weybosset 
St. have formed an association for the 
booming of business in that section of 
the business centre. Samuel Steiner, of 
The Outlet Co., has been elected one of 
the directors. 

The annual meeting of the Manufac- 
turing Jewelers’ Board of Trade will be 
held at the Turks Head building on Fri- 
day, Jan. 25 when eight directors will 
be elected, reports received and other 
business transacted. 

The annual dinner of the New Eng- 
land members of the National Jewelers’ 
Board of Trade will be held at the Nar- 
ragansett Hotel on Thursday evening, 
Jan. 10, at 6:30 o’clock, to be followed 
by an evening of music and addresses. 

The case of the Sterling Diamond & 
Watch Co. against Anthony Caruolo 
was heard before Judge Rueckert in 
civil session of Sixth District Court last 
week on a disputed book account. On 
motion judgment was entered for the 
plaintiff for $34.50 and costs. 

A hearing on supplementary proceed- 
ings was given before Judge Rueckert 
in civil session of Sixth District Court 
last week in the case of the Washington 
Jewelry Co. against Joseph Montecalvo 
at the conclusion of which the defendant 
was ordered to make weekly payments 
from and after Jan. 2, until the plain- 
tiff’s judgment is fully paid. 

G. Klein & Son, Ince., this city, has 
been granted a charter under the laws 
of Rhode Island to deal in ecclesiastical 
goods with a capital stock of $10,000 
consisting of 100 shares of common 
stock at $100 each. The incorporators 
are: Emil Klein, New York City, and 
Alphonse L. Belmont, Sigmund Eckstein 
and John M. Howard of this city. 

Williams & Lang, Inc., manufacturing 
jewelers of this city, have been incor- 
porated under the laws of Rhode Island 
with an authorized capital stock of 
$3,500 consisting of 35 shares of pre- 
ferred stock at $100 each and 100 shares 
of common stock, no par stock. The 
incorporators are Alfred Williams, Rob- 
ert R. Lang and Percy W. Gardner. 

Early the other morning, Patrick 
Doyle, a night watchman in the building 
at 43 Sabin St., while in the shipping 
room of the plant of Blacher Bros., man- 
ufacturing jewelers, frightened away 
an apparently armed intruder. Doyle, 
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who was sitting in the shipping depart- 
ment on the third floor just before 7 
o’clock, heard a noise of someone stealth- 
ily moving about in an adjoining room 
and started to investigate. As he stepped 
into the dimly lighted corridor he was 
met by a man who pointed at him “some 
kind of an instrument covered by a 
black cloth.” Perfectly willing to be- 
lieve that the hidden instrument was 
a gun, Doyle obeyed the orders of the 
intruder and backed down the stairway 
into the yard, followed by the man, who 
effected his escape as soon as the yard 
was reached. Doyle at once notified the 
police and word was sent to Harry 
Blacher, president of the concern. The 
police made a search of the vicinity but 
were unable to discover any trace of 
the intruder, and Mr. Blacher stated 
that there appeared to be nothing miss- 


ing. 








Attleboros 


The Apco-Mossberg Co. stockholders 
have voted to increase the outstanding 
Class A stock from 35,000 to 50,000 
shares. This stock is listed on the New 
York curb. 

Tuesday, Jan. 1, will mark a big event 
in the life of August L. Blumenthal, 
factory foreman of the R. F. Simmons 
Co., who will on that date have. com- 
pleted 50 years in the employ of that 
concern and the anniversary will be the 
principal feature of the annual get- 
together of the Simmons employees. 

Joseph Carmali, 19 years of age, an 
employee with the Larson Tool and 
Stamping Co., narrowly escaped fatal 
burns at the company’s factory the other 
afternoon when, with his hands soaked 
in gasoline with which he had been 
cleaning machinery, he lighted a match. 
The flame ignited the gasoline which 
severely burned both hands and _ neck. 
Fellow workmen assisted in smothering 
the flames and Dr. White was called to 
treat the burned man. 

Announcement has gone out to the 
jewelry trade that the J. L. Cobb Co. 
will succeed F. M. & J. L. Cobb, manu- 
facturing jewelers at Mansfield with the 
New Year. With this change Justin 
L. Cobb, Jr., becomes a partner in the 
concern with his father, having been 
associated with the old firm as its trav- 
eling representative throughout the 
country for the past eight years. For- 
merly the late Frank M. Cobb and 
Justin L. Cobb conducted the concern, 
but with the recent death of the senior 
partner comes the reorganization of the 
business. 











Tom Hannah, who operates a jewelry 
shop in Great Falls, Mont., recently suf- 
fered a loss by fire amounting to about 
$2,000. The blaze, which started in a 
nearby bank building, did damage to the 
business section of Great Falls estimated 
at $500,000. Mr. Hannah moved into 
temporary quarters where he is now con- 
tinuing his business. 
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' Boston 





The death is announced of Samuel E. 
Ullian. His business has been taken 
over by Harold Ullian. 

Al. Holman, one of the old-time jewel- 
ers of Marlboro, has sold out his busi- 
ness at auction and has retired. 

Max Elkon of the Jewelers’ building 
is on his way to Europe where he will 
visit the diamond markets to secure new 
supplies for the coming year. He ex- 
pects to be on the other side for five or 
six weeks. 

K. E. Orstedt, 48 Bromfield St., has 
taken a new store into which he planned 
to move Jan. 1. The present store is 
one of the smallest in town. The new 
premises are across the street at 55 
Bromfield St. 

Boston jewelers are taking part in the 
drive for the Jewish Community Charity 
Chest to raise $900,000. A. S. Hirsh- 
berg is captain of the committee of 
jewelers and he is assisted by George 
Moses of the Thomas Long Co.; Hyman 
Freeman, the Lenox Jewelry Co.; 
Nathan Alberts, I. Alberts & Sons; 
William Weiler, Henry G. Morris, 
Sydney deYoung, H. Erhlich, David 
Nemser and Ralph Cohen. 


Pittsburgh 


McKeesport jewelers are signing up 
for membership in the Retail Credit 
Men’s Association and the Pittsburgh 
Credit Bureau, the name of the latter 
organization to be changed to the Credit 
Bureau, Inc. 

Nearly every jewelry concern is 
crippled because of the presence of the 
“flu” in Pittsburgh. There is not a lead- 
ing jewelry house in the downtown 
section that is not affected. The disease 
also has left its imprint on business and 
as a result trade has dropped off. En- 
tire families are down with it and pneu- 
monia is prevalent in all sections of the 
city. 

The Pittsburgh police have been work- 
ing on several important leads as to 
who perpetrated the diamond robbery in 
the store of Max Unger recently. De- 
scriptions of the stolen property have 
been sent out and the police and pawn 
shops notified to be on the lookout, but 
the police have nothing definite as yet 
as to the identity of the robbers. Out- 
side of this one particular robbery, the 
city, as far as could be learned was 
fairly free from the operations of 
“pennyweighters” and other thieves dur- 
ing the holiday rush. 

















A burglar was caught in the jewelry 
store of A. Davidson, 224 W. Fayette 
St., Syracuse, N. Y., at 2 o’clock on the 
morning of Dec. 25. He had some pen- 
cils and pens in his hand. Patrolman 
John Fitzgibbons caught the man after 
following four men who were acting sus- 
piciously. He was held in $500 bail 
pending a hearing. 
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Another Improvement in Marco Service 


By the establishment of a branch house in your neighborhood. This house is for your 
convenience—please make full use of it. 
The following companies beginning January Ist, 1929 have been consolidated with 


the C. & E. Marshall Company and operated as one company. They will be ready to 
serve you with better facilities and better stocks, including all our popular specialties. 


C. & E. MARSHALL CO. 


DALLAS, TEXAS H. V. DENVER, Mer. Siete gies th: 


SANTA FE BLDG. 


C. & E. MARSHALL CO. 


DETROIT, MICH. C. W. HIRT, Mer sie neath tie 


METROPOLITAN BLDG. 


C. & E. MARSHALL CO. 


COLUMBUS, OHIO *: &. pause, mer Rpg al 


80 E. LONG ST. 


C. & E. MARSHALL CO. 


PAUL H. DUNN, Mgr. Formerly The 
Los ANGELES, CAL, ccasanree "rites — 
5th and BROADWAY 
Cc. &E. MARSHALL CO. Mallers Bidg., 
CHICAGO, ILL. (CITY SALES HOUSE), 5 S. Wabash Ave. 
Cc. & E. MARSHALL CO. 
CHICAGO, ILL. ee. tein Onees. 
AND GENERAL OFFICES) 1445 W. Jackson Blvd. 
Cc. & E. MARSHALL CO. 
CHICAGO, mul., (FACTORY AND WAREHOUSE), 519 S. Laflin St. 


All One Organization—All Working for You 


This combination is made with one end in view—the betterment of service to all their 
customers in all parts of the country. 


The personnel of each branch remains the same as formerly. 


The thanks of each firm is tendered to its many friends who have helped to build to- 
ward this bigger and better House of Marshall. 


With Our Immense Stocks, Our Tremendous Purchasing Power, Our Large and Ef- 
ficient Organization, We Can Serve You Better and SAVE YOU MONEY. 


EVERYTHING NEEDED IN JEWELERS SUPPLIES ? 
W hy Chance Sending Elsewhere; 























Chicago Notes 


L. M. Nystrom, of the American 
Silver Co., left this week for his south- 
ern territory and will be away for many 
weeks. 

Ed. Craft, of the Craft Co., Indian- 
apolis, Ind., called on the trade in Chi- 
cago last week, and while here visited 
with many of his friends. 

A. Rainsburg, of the C. A. Kiger Co., 
Kansas City, Mo., looked over the mar- 
kets in Chicago last week and extended 
New Year greetings to his many friends. 

Henry Snyder, of the Louis Esser Co., 
Milwaukee, Wis., called on the markets 
last week making purchases and re- 
plenishing his stock. 

Otto Lieberman, of the Stein & EIl- 
bogen Co., left last week for the East 
where he will spend about two weeks 
looking over the spring markets. 

R. Shuttle, of Shuttle Bros. & Lewis, 
Dallas, Tex., stopped off in Chicago last 
week to spend a few days here visiting 
with friends on his way to New York 
and the East to look over the markets. 

Joseph Stein, of Stein & Ellbogen Co., 
is leaving this week for New York and 
the East, to be gone for about 10 days. 
Mr. Stein will look over the market and 
attend to special business. 

S. Kahn, of S. Kahn & Co., wholesale 
jeweler of Petersburg, IIl., spent the 
past week in Chicago, looking over new 
spring merchandise. Mr. Kahn visits 
the trade in Chicago about twice a year. 

E. B. Richards, representing Smith & 
Crosby of Attleboro, Mass., spent sev- 
eral days of the past week in Chicago 
calling on his friends in the wholesale 
trade. 

George Moore, Chicago representative 
for the R. F. Simmons Co., returned last 
Saturday from the North West where 
he called on the wholesale trade for 10 
days. 

Dan Childs, manufacturers’ represen- 
tative, traveling out of Providence, re- 
turned to Chicago last week to visit 
with the wholesale trade. Mr. Childs is 
making an extended trip through the 
Middle West. 

The second and final dividend of 5% 
per cent was paid to creditors of Read & 
Dahir, last week by Louis Goldman, of 
Goldman, Allshouse & Healy. This 
makes a total of 15% per cent paid to 
creditors. : 

Fred C. Emerson, manager of the Chi- 
cago office of the Eisenstadt Mfg. Co., 














is confined at his home in Oak Park, 
seriously ill with pneumonia. Mr. 
Emerson had an attack of the influenza 
which developed into pneumonia. 

Howard Houston, of the Houston, Gil- 
more Co., San Francisco, Cal., stopped 
off in Chicago last week for a few days 
to visit with his many friends here. Mr. 
Houston just completed a business trip 
to New York and the East and was en 
route home. 

Nathan Kramer, bankrupt, has made 
a modified settlement offer to his credi- 
tors. His offer is 30 per cent, 25 per 
cent in cash, and five per cent in a note 
due one year from date of composition. 
Creditors interested are being repre- 


‘ sented by Goldman, Allshouse & Healy. 


George H. Thomas, Chicago represen- 
tative for the Saart Mfg. Co., Attleboro, 
Mass., is spending a few weeks in the 
East, visiting at the home of his daugh- 
ter at Hanover, Pa., and calling at the 
home offices getting his new spring line 
in shape. 

Morris W. Silverberg of the Stein & 
Ellbogen Co., accompanied by Mrs. 
Silverberg, left last week for Florida, 
on account of Mrs. Silverberg’s health 
and expect to be gone from four to six 
weeks. Mr. Silverberg will return in 
time to make his spring trip. 

W. F. Foley, of the Correct Time 
Watch & Clock Co., recently removed 
his business from 947 Rush St., into 
more spacious quarters at 1148 N. State 
St. Mr. Foley is well known on the 
north side, as a jeweler, as well as the 
operator of the famous Jack & Jill 
Theater. 

Walter T. Campbell is now associated 
with the Chicago offices of the Eisen- 
stadt Mfg. Co., as a representative. Mr. 
Campbell will assist in calling on the 
trade in Chicago. For the past four 
years, Mr. Campbell was connected with 
Emil Braude & Sons, and prior to that 
time was with the Hart Jewelry Co. 

Clifford Whiting, of the Whiting & 


Davis Co., will leave this week on an. 


extended business trip through the West 
to the Pacific Coast and the South. 
Frank Whiting, also of this concern, is 
making a trip to Cincinnati and the 
Middle West returning home about 
Jan. 15. 

“The Pluggers,” the Illinois Jewelry 
Travelers Association, will hold their 
first meeting of the new year, on 
Wednesday, Jan. 16, in one of the pri- 
vate rooms at the Palmer House. Presi- 
dent Alvin Long will call the meeting to 








order promptly at 7.30 p.m. The prin- 
cipal speaker of the evening will be 
Bartley J. Doyle. ' 


Arthur L. Fuller, manager of the 
Chicago office of the Towle Mfg. Co., 
accompanied by Charles A. Bartling, 
Frank J. Spellman, O. F: Samuelson, 
Harry F. Hillman, Charles M. Simpson, 
and John A. Irons, all representatives, 
traveling out of the Chicago offices, re- 
turned on Sunday from Newburyport, 
Mass., where they spent a week at the 
home offices attending the annual sales 
conference. Mr. Simpson, upon his re- 
turn left for his home at Nashville, 
Tenn., and Mr. Irons went to his home 
at Minneapolis to spend a few days 
there before leaving for their territory. 

The remains of Gustav Johnson were 
laid to rest last Friday afternoon at 
Mount Olivett Cemetery. Mr. Johnson, 
who for 25 years was associated with 
the Chicago office of the Towle Mfg. 
Co., and had charge of their shipping 
department, resigned his position with 
his firm last June, and was put on the 
pension list. He was taken sick with a 
cancer about a month ago and passed 
away at the Swedish Covenant Hospital 
on Tuesday. He is the father of Harold 
Johnson, who is connected with the Chi- 
cago office of the R. Wallace & Sons 
Mfg. Co. 

Col. Matt J. Winn, of 5455 Sheridan 
Road, announced the engagement of his 
daughter, Helen Dunn Winn, to Henry 
John Kirchberg, son of Mr. and Mrs. 
Edward J. Kirchberg, of Chicago and 
Crystal Lake, Ill. Miss Winn is a 
graduate of Marymount School. Mr. 
Kirchberg is one of the popular young 
men in the jewelry field. He became 
associated with his father in the retail 
jewelry business, of Edward Kirchberg, 
Inc., 104 N. State St., about four years 
ago. Miss Winn is leaving shortly on a 
trip to Europe, and upon her return in 
April the wedding date will be set, 
which will be some time in June. 

Thomas Nikodem, who for the past 
23 years, was associated with C. D. Pea- 
cock, Inc., resigned his position with 
this concern as buyer of gold jewelry 
and novelties, on Dec. 26. Mr. Nikodem, 
accompanied by his wife, left imme- 
diately for New York, where he remains 
for a few days. He has booked passage 
for himself and wife on the Berengaria, 
and will sail for Europe tomorrow (Jan. 
4), to be gone for about six weeks. It 
is Mr. Nikodem’s intention upon his 





(Continued on page 90) 
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return to engage in business for him- 
self in the wholesale and importing end 
of the jewelry business. Mr. Nikodem, 
first started to work for C. D. Peacock, 
Inc., in 1905. He worked his way from 
an errand boy to salesman, and in 1912 
won the position as buyer for his effi- 
cient and conscientious work. 

Ben Kuhn, southern representative for 
the J. R. Wood & Sons Co., returned to 
Chicago last Wednesday from Dallas, 
Tex., and the South, where he called on 
the retail trade for the past six months. 

W. A. Harnisch, George C. Maier and 
Fred B. Clark, of the Alvin Corp., are 
leaving this week for their respective 
territories, after remaining at the Chi- 
cago office since the middle of December. 

“Billy” Little, manager of the New 
York ‘office of the George H. Fuller & 
Sons Co., is spending the holidays in 
Chicago visiting at the home of Mrs. 
Little’s parents, and calling on many old 
acquaintances. 

Howard C. Rowbotham, manufac- 
turers’ representative, left Chicago last 
Thursday night on his spring trip 
through the Middle West. He will cal] 
on the wholesale trade and return home 
about Jan. 17. 

Van Feltus, manager of the Chicago 
office for the J. R. Wood & Sons Co., 
left Chicago last Wednesday for the 
home offices at New York, where he 
will remain for about a week attending 
to business. 

R. E. Aiken, who traveled out of the 
Chicago office of the Oneida Community, 
Ltd., for the past six months, calling on 
the trade in Milwaukee, and vicinity, 
has returned to the home offices at 
Oneida, N. Y., where he will again make 
his headquarters. 

H. A. Arens, manager of the Chicago 
office of the American Silver Co., re- 
turned last week from Bristol, Conn., 
where he spent a week attending sales 
conferences. Upon his return to Chi- 
cago Mr. Arens left on his spring trip 
through the North West. 

Robert S. Hulbert, Chicago manager 
of the Oneida Community, Ltd., accom- 
panied by A. J. Ledwith, N. P. Mason, 
and E. P. Clark, representatives, left 
here on Monday for Oneida, where they 
will attend an annual sales conference 
at the home offices and factory. They 
will be gone for about a week. 

Ernest Block, manufacturers’ repre- 
sentative, with Chicago headquarters in 
Suite 1104, Heyworth building, an- 
nounces that he has made arrangements 
with Carter, Qvarnstrom & Remington, 
Providence, R. I., to handle their line 
in connection with his other lines 
through the Middle West, and South, 
and is leaving shortly for his spring 
trip. 


Samuel Pearlman is now associated 


with the Chicago office of the Louis 
Stern Co., Providence, R. I., as its rep- 
resentative. 


Mr. Pearlman will repre- 
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sent the concern in the Middle West, 
South and on the Pacific Coast, and will 
make his headquarters on the 12th floor 
of the Heyworth building. He had been 
identified with the jewelry business for 


many years, being formerly connected © 


with the K. K. Crystal Co., New York. 


Funeral services were held Monday 
afternoon, Dec. 24,.at two o’clock, for 
Norma Kemnitz, daughter of Mr. and 
Mrs. Herbert O. Kemnitz, 4533 N. Ked- 
zie Ave., and interment was at St. Lucas 
cemetery. Norma was 10 years old, and 
passed away very suddenly. Besides her 
father and mother she is survived by 
one brother, Herbert, Jr. Mr. Kemnitz 
is a retail jeweler and optometrist 
located at 4533 N. Kedzie Ave. 








Cincinnati 





The annual party of Frohman & Co., 
Mills building, was held in the company 
offices Thursday night. There were 30 
guests at the table which marked one 
of the largest groups assembled for the 
company. Frank Whiting of the Whit- 
ing & Davis Co., was the guest of John 
E. Gerwe, head of the firm, who presided 
at the dinner. Bonuses to employes of 
the company were distributed on Christ- 
mas Eve. 

For the third time within a year the 
show window in the store of Simon 
Immerman, jeweler, 1221 Main St., was 
broken by robbers. This was one of 
three store windows crashed by thieves 
early Sunday morning. The last effort 
netted loot valued at $100 and included 
only compact sets. Mr. Immerman’s 
store window was smashed about six 
weeks ago and it also gave way before 
a heavy missile earlier in the year. 

The large ballroom of the Hotel Gib- 
son will be turned into a huge Spanish 
garden or patio for the annual dinner 
dance to be held there, Saturday, Jan. 5, 
by the Cincinnati Wholesale Jewelers 
and Manufacturers Association. An 
attempt will be made to create the most 
elaborate system of decoration ever 
tried by the association for its annual 
party. The stage at the west end of 
the room will be converted into a wide 
balcony where one of Henry Theis’ 
orchestras will dispense music during 
the entire evening. Over each entrance 
to the center will be an awning and 
standards such as are found on true 
Spanish residences and the entire set- 
ting will be heightened by a system of 
flood lighting. The entertainment com- 
mittee composed of Clarence Loeb, Eli 
Gutmann, Arno Dorst, Edgar Noterman 
and Arthur C. Jacobs, decided upon the 
decorations and also decided to have but 
one or two acts for special entertain- 
ment. The dinner will mark the final 
affair over which William W. Oskamp 
will preside, as he is finishing his second 
term as president of the association. He 
will be succeeded by James W. Farrell 
of the Homan Mfg. Co. who is to be 
installed within a few days after the 
annual banquet. 
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Indianapolis 


A. E. Kiewitt formerly at 232 Massa- 
chusetts Ave. has moved to 220 Massa- 
chusetts Ave., with new appointments 
and enlarged space. 

Burglars threw a brick through the 
display window of the E. Lawall jewelry 
store, 2871 Clifton St., on the night of 
Dec. 23 and escaped with jewelry valued 
at $60. 

The firm of Harry A. Sebel, Inc., im- 
porters and wholesalers, 420 Illinois 
building, recently went into the hands of 
a receiver. Oscar L. Pond, this city, has 
been appointed receiver of this company. 

Carter’s Jewelry Shop formerly lo- 
cated at 524 State Life building, was 
removed to 3775 Rockville Road, Jan. 1. 
M. J. Groene, recently associated witn 
Mr. Carter in the shop, is now engaged 
in the jewelry enameling business at 409 
Century building. 


Detroit 


The Maiden Lane Jewelry Co. has 
recently taken out articles of incorpo- 
ration. Its capital stock is $25,000. 
The owners are Daniel Weinstock, 
Arnold Neiss and Mabel Holly, all of 
Detroit. 

L. Sandoz-Vuille, Inc., is the name 
of a new Detroit corporation. Accord- 
ing to its articles it will manufacture 
and deal in watches, clocks and works 
and ‘parts thereof. The stockholders are 
Richard Sandoz, 270 General Motors 
building; Roy Hood and Alfred L. Mere- 
dith, all of Detroit. 

Heyn’s, Detroit, announces it is clos- 
ing out its jewelry department consist- 
ing of a $20,000 stock of novelty jewelry, 
which will be discontinued after the 
season is over, according to its printed 
advertising. Lind’s, 9660 Grand River 
Ave., also announces, publicly it is going 
out of the retail jewelry business. It 
is closing out a _ stock of. diamonds, 
watches, jewelry, etc. The Astor Jewel- 
ry Shop, 15202 Livernois Ave., adver- 
tises an auction sale which will be con- 
tinued, it is announced, until the en- 
tire stock is sold. 

Louis Goldman, 19 years old, sen- 
tenced to serve from 15 to 25 years in 
the Michigan Reformatory at Ionia 
here on April 15 last when found guilty 
with two other men of holding up Al- 
bert Ginsburg, New York jewelry sales- 
man at Woodward and Victor Aves. in 
Highland Park, near the plant of the 
Ford Motor Co., it was discovered on 
Dec. 21 had been released on Oct. 19 
on an appeal order. The first the De- 
troit and Highland Park police knew 
about it was when the Chicago police 
asked if the man still was wanted here. 
Goldman, according to the information 
sent to the Highland Park police, is 
under arrest in Chicago on a charge of 
conspiring to rob a jewelry salesman. 
The appeal which has given Goldman 
his freedom is scheduled for the January 
term. 
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Cleveland 


An involuntary petition in bankruptcy 
was filed on Dec. 22 in United States 
District Court against Margaret Rug- 
gles, retail jeweler and pawnbroker, 
1707 E. Ninth St., Cleveland, by the La 
France Pearl Co., Inc., New York, D. 
Jacobs & Sons, Inc., and High & Zublek. 
The three creditors’ claims amount to 
$3,896. Of this amount $3,285 is owing 
to High & Zublek. Margaret Ruggles is 
the widow of Nate Ruggles who died 
about a year ago and who was in busi- 
ness in Cleveland for many years. 

There was only one robbery in greater 
Cleveland Christmas week and that 
occurred at the store of Jules Ratzhow- 
ski, 10007 Euclid Ave., where thieves 
stole antiques, including jewel cases, 
toilet sets, ivories, and tapestries. The 
loot was estimated at $25,000. Police 
were puzzled as to how the thief gained 
entrance and were inclined to believe 
that it was through a rear window al- 
though no marks of a jimmy could be 
found. The show case containing rare 
jewel cases and ivories was locked, but 
the thief pried off the glass top to reach 
the contents. No insurance was car- 
ried. Mr. Ratzhowski 
quarters in Paris and is a newcomer to 
Cleveland. 











‘St. Louis 





A. F. Eisenbeiss, vice-president and 
in charge of the diamond department of 
the Eisenstadt Mfg. Co., ‘wholesalers, 
left Dec. 26, for the East, planning to 
sail on the Majestic for Europe. With 
him went Mrs. Eisenbeiss and they will 
be gone about six weeks, during which 
time he will visit the various markets in 
Amsterdam, London and Paris. 


Members of the local retail and whole- 
sale trade were guests at the wedding of 
Miss Elizabeth Gambrill to John Ham- 
mond McBride, of Highland Park, III. 
The bride is the daughter of George G. 
Gambrill, president of the Eisenstadt 
Mfg. Co., and widely known in the west- 
ern jewelry trade. The ceremony was 
held at St. John’s Methodist Episcopal 
Church on Dee. 22. 


The retail jewelry store of Phil H. 
Oswald, 2721 Sutton Ave., was robbed 
one evening last week, when a brick was 
hurled through the plate glass window 
and six diamond rings valued at $1,000 
were taken. Witnesses stated that three 
young men were involved, one of them 
throwing the brick and the others grab- 
bing the rings. Paul Stauefel, who was 
in the store, pursued them with a re- 
volver, firing several shots but the 
thieves made good their escape. 

Refusing to hold up his hands when 
ordered by two bandits who visited his 
jewelry store at 4228 N. 20th St., one 
morning last week, the proprietor, Chris 
L. Stamel, managed to secure a loaded 


has his head- — 
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pistol from under the counter. Firing 
at the would-be robbers they promptly 
fled without getting any loot. He fol- 
lowed them into the street and in an in- 
terchange of shots with the thieves the 
jeweler was wounded in the arm but the 
robbers made good their escape. They 
entered, asking to see some watches and 
when Mr. Stamel placed a tray on the 
counter he was ordered to “stick ’em up” 
with the above results. One suspect was 
arrested but could not be identified. 








Evansville 





T. C. Bayse, pioneer jeweler dealer at 
Rockport, Ind., who was a recent busi- 
ness visitor in Evansville, reported that 
trade conditions in his section have been 
quite satisfactory. 

Retail jewelers of Evansville regard 
the trade outlook as one of promise and 
the general opinion is that 1929 is going 
to be a better’ trade year than 1928. 
General business conditions in Evans- 
ville have been steadily improving for 
some time past. Reports from the rural 
communities are to the effect that the 
outlook appears bright. 








Milwaukee 





Peter Moller, jeweler at Waupaca, 
Wis., is selling out his business at auc- 
tion. 


A. Wuillenmeier & Son, Madison, 
Wis., are conducting a selling-out sale 
and are planning to discontinue busi- 
ness. 


Herman A. Class is reported to have 
discontinued the jewelry business which 
he formerly conducted at Milwaukee, 
Wis. 

Irvine’s Jewelry Store at La Crosse, 
Wis., has closed its auction sale and is 
selling its fixtures and cases. The busi- 
ness is being discontinued. 


Jewelers of Wisconsin are interested 
in a bill which will be advocated at the 
next session of the legislature by Sena- 
tor Ben Gettelman, and which is de- 
signated to protect neighborhood mer- 
chants from chain stores. The bill will 
be similar to the tariff wall erected by 
the federal government to protect 
domestic industry from foreign competi- 


tion. 


Jewelry worth $210 was obtained from 
the jewelry store of Willy H. Hartfeldt, 
Milwaukee, when a “padded brick” bur- 
glar broke into the place. A passerby 
found the window broken and a check-up 
by police showed that the thief had 
obtained several watches and rings. A 
portion of the brick, wrapped in paper 
to deaden the sound, was found inside. 


A substantial increase in business 


during the past year has been reported 
by Milwaukee jewelers and by jewelers 
in the Fox River Valley. Jewelers in 
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the potato farming area say that busi- 
ness has been poor, due to the poor 
potato crop this year. Some of the 
jewelers in Wisconsin have reported 
gains in business amounting to as much 
as 331/3 per cent. 

Among retail jewelers in the state 
who called at local wholesale houses 
during the past week were: L. I. Stark, 
Chilton; George Reddel, Jr., Pelkofer’s, 
Inc., Sheboygan; Mrs. William Liule- 
vich, Racine; J. L. Sieger, Racine; Mr. 
and Mrs. E. Wegener, Beaver. Dam; H. 
Junueau; Thomas Bruhy, 
West Bend; J. O. Cox, Fort Atkinson; 
F. L. Niesen, Port Washington; R. Hille, 
Menomonee Falls; and E. A. Eichstadt, 
Random Lake. 








Denver 





Real winter weather prevailed through- 
out the holiday buying season, but the 
shopping district was thronged. All of 
the jewelry houses found it necessary to 
place most of their employes at the sell- 
ing counters. From early morning until 
late at night there was a steady stream 
of buyers going in and coming out of 
local jewelry stores. 

Just before daylight on Dec. 26, three 
men were seen prowling in the vicinity 
of the Hansen & Hansen jewelry store, 
616 16th St. Later it was discovered 
that the big plate glass window had 
been broken and five watches valued at 
about $350 were taken. A padded ham- 
mer was used to break the show-window. 


Michigan Notes 


F. C. Peterson, Menominee, Mich., sold 
out to C. O. Beardsley. 

Shuman H. Mills, formerly of Oxford, 
Mich., has moved to Detroit, Mich. 

C. E. Johnson, formerly of Kalkaska, 
Mich., has moved to Champaign, Mich. 

T. H. Scattergood, Battle Creek, Mich., 
has succeeded to the business formerly 
conducted by Hicks & Scattergood. 

















Perhaps no other single civic project 
has received more local interest or more 
national notice and commendation than 
the annual award by Linz Bros., jewel- 
ers, of a loving cup to that Dallas, Tex., 
citizen who, during the preceding 12 
months rendered the community the most 
outstanding unselfish service. Since the 
inauguration of the award five years 
ago the plan has been adopted in other 
states. The trophy, a silver cup, val- 
ued at $500, was presented this year to 
J. J. Simmons on Dec. 27, at a luncheon. 
The presentation was made by Bishop 
Harry T. Moore, chairman, who received 
the cup from Simon Linz, president of 
Linz Bros. The reason for the selection 
of Mr. Simmons was given as his special 
services to Dallas in the furtherance of 
the Trinity River levee improvement 
work, as well as other activities in con- 
nection with city planning. 
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San Francisco 





Speaking of the holiday demand for 
gems, J. E. Lewis of the J. E. Lewis 
Co., said that zircons and Ceylon sap- 
phires were extremely popular this sea- 
son. 

A. I. Hall & Son celebrates its golden 
anniversary in 1929. A. W. Huggins, 
president, has been with the firm all but 
four of the 50 years and his policies 
have done much to keep the firm in the 
forefront of wholesale establishments of 
the Pacific Coast. 

Robert Myers, for the past 35 years 
in the watchmaking tool and supply busi- 
ness and for the past 20 years president 
of the R. & L. Myers Co. of 717 Market 
St., has sold his interest in the business 
to his brother and business partner, Le- 
land S. Myers who will continue the 
business as before, under the same lines 
and policies. 

Many out-of-town jewelers took ad- 
vantage of wholesalers being open for 
business on Dec. 23 and came in for 
their last-minute needs. Among those 
calling on the trade during the last few 
days before the holidays were: Mrs. 
Herbert Rappe, Watsonville; C. Man- 
tele, Stockton; J. D. Bennett, San 
Rafael; Earle Bothwell, San Jose; A. 
Gott, Alameda; Frank Marvin, Santa 
Rosa; J. G. Heermance, Modesto; A. J. 
Wilkinson, Tracy; Arthur Burke, Ber- 
keley; H. L. Whitehead, Crockett; 
George Benoit, San Mateo; J. J. Baker, 
Palo Alto and many others. 


Los Angeles 


Marcel E. Schmid, Los Angeles, Cal., 
is reported to have sold out to C. E. 
Mattson. 

Paul Wienpahl, formerly of Rock 
Springs, Wyo., is now located in Los 
Angeles, Cal. 

The business of the Los Angeles Jewel- 
ry Co., Los Angeles, Cal., is now owned 
by Joseph Zimmelman, who will conduct 
it without change of style. 

Oscar Fresard, who conducts a jewel 
shop at 696 E. Colorado St., in the Ar- 
cade building, Pasadena, Cal., has re- 
turned from Lucerne, Switzerland. 

St. Elmo Coombs, former vice-presi- 
dent of Sunderland & Miller, has severed 
his connections with the house and will 
rest up for a long period. He has been 
quite ill. 

W. B. Wilson, for a considerable time 
with Ambrecht Bros., Jewelers Ex- 
change building, wholesale jewelers, and 
gem setters, has left the firm’s employ 
and is seeking another location. 

Sam Rothstein, manager of the Los 
Angeles branch of Whitelaw Bros., dia- 
mond dealers, New York, has been com- 
pelled to add to his quarters in the Title 
Guarantee building, and has doubled his 
space at Room 604A, in the same build- 
ing. 

Holstein & Blank, who a few months 
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ago moved into 604A Title Guarantee 
building, again have been compelled to 
take more spacious quarters and so have 
removed to 804 Title Guarantee build- 
ing. Here is being added new equip- 
ment and appointments and additions 
will be made to the sales force. 

Among those seen in the jewelry cen- 
ters from out-of-town, last week, are: 
L. T. Lailey, El Monte; Barker Smith, 
Torrance; Henry Roberts, of the Rob- 
erts Jewelry Co., Riverside; Arthur 
Cohn, San Bernardino; E. B. Lang, 
Venice; Nate Baranov, San Diego; M. 
Hall, Pasadena; C. C. Churchill, Long 
Beach. 

Armor & Brown, one of the oldest 
supply and material houses in Los An- 
geles, has been merged into the C. & 
E. Marshall Co., of Chicago. The house 
will retain the same staff and quarters 
of Armor & Brown, Title Guarantee 
building, and P. H. Dunn, president of 
the former company, will remain as 
Mr. Dunn is rearranging the 


manager. 
stock and will enlarge all his lines. 
Jewelry stocks have been somewhat 


lessened but watches will still be car- 
ried in larger quantities. Mr. Dunn 
leaves next week for Chicago where he 
will attend a conference of branch man- 
agers to be held at the parent company’s 
quarters. 

United States Marshal Albert Sitte! 
is arranging for the sale of 29 diamonds 
which were ordered condemned by Fed- 
eral Judge McCormick, last week, fol- 
lowing their seizure by the government 
agents on the charge of having been 
smuggled into the country through the 
aid or assistance of a man or his wife of 
Los Angeles. Judge McCormick found 
after a trial of two weeks that the gov- 
ernment had properly libeled the dia- 
monds. The sale, however, will not take 
place until the latter part of March, 
as the court ruled that the sale should 
be put off for 90 days after entry of 
decree so as to give any innocent pur- 
chasers the right to reclaim the stones 
on payment of a fine equal to what the 
duty would have been. 








Canada Notes 


Naegle’s jewelry store, Dundas St. E.. 
London, Ont., was entered during the 
night of Dec. 25 by burglars who opened 
the rear door, and stole a quantity of 
jewelry including eight wrist watches. 

The jewelry store of J. Cochenthaler, 
728 St. Catharine St. W., Montreal, was 
entered by burglars one morning recent- 
ly. They broke the display window with 
a crowbar making a hole large enough 
for a man to enter, and secured a num- 
ber of gem set articles including rings, 
necklets, watches and bracelets to the 
value of between $1,000 and $1,500. The 
theft was first noticed by the constable 
on the beat, who found no trace of the 
thieves. 











Edgar A. Shetter, manager of the 
Shetter’s Jewelry Store, De Kalb, IIl., 
died recently. 
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Federal Notes 





Application has been made in Argen- 
tina for the registration as a _ trade- 
mark of the word “Monocraft” to cover 
watchmaking and chronometry; jewels, 
precious metals and all precious stones. 
The name of the applicant is given as 
Ditlevsen, according to a report received 
by the Department of Commerce from 
Commercial Attache Alexander V. Dye. 
at Buenos Aires. Under the Argentin> 
trade-mark law, the registrant of a 
mark is entitled to its exclusive use. 


The Hungarian luxury tax of 10 per 
cent on the retail selling value applies 
to fountain pens only if they are made 
of precious metals such as gold, silver 
and platinum; ivory, tortoise-shell or 
mother-of-pearl, if adorned with such 
materials or if covered with gems, pearls, 
or any of the previously mentioned ma- 
terials, under a government decree effec- 
tive Dec. 8, Commercial Attache W. A. 
Hodgman, at Budapest, reports to the 
Department of Commerce. A gold nib 
to be used exclusively for fountain pens 
is not considered an article of luxury 
and no luxury tax is levied if such gold 
nibs are sold separately. 

The Interstate Commerce Commission 
has approved applications made by four 
railroad companies to establish, in offi- 
cial classification territory, rates on 
jewelers’ sweepings and clock watches, 
dependent upon the value declared in 
writing by the shipper or agreed upon 
in writing as the released value of the 
property. The released rates orders 
were issued on applications of the Penn- 
sylvania Railroad, the Cleveland, Cin- 
cinnati, Chicago & St. Louis Railway, 
the Boston & Albany Railroad and the 
Michigan Central Railroad. Rates are 
subject to complaint filed by shippers 
or to suspension by the Interstate Com- 
merce Commission upon receipt of pro- 
test. 








Florida 


William J. Adler, Inc., has reopened 
its jewelry store at 301 E. Flagler St., 
Miami, Fla., for the winter season. 


George Hooper, jeweler, Ocala, Fla., 
was burned to death last week when 
his home was destroyed by fire. He 
had been a resident of Ocala for many 
years and is survived by his widow and 
one son, George, Jr. 

A charter has been issued to the 
Florida Jewelers’ Exchange, Miami. 
Fla.; with a capital stock of $5,000 
divided into 50 shares, par value $100. 
The directors are John Meyer, Bessie 
Carlin and B. Meyer. 

A charter has been granted to the 
Leslie-Baird Co., jeweler, Lake Wales, 
Fla. The business was capitalized with 
50 shares stock of no par value. The 
directors are Emmett Donnelly, J. H. 
Beal and Mildred Brown. 
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(‘upid Scores 


Suggestions for a Novel St. Valentine’s Day Display Window Featuring the 
Diminutive “King of Hearts” 


By MARY HOLM LEA 


good to keep in mind when planning window dis- 

plays or almost anything else. Remember, too, that 
a window with a “smile” in it, or an advertisement that 
puts a twinkle in the eye, often goes a long way in 
making sales when more serious ones would never gain 
attention. 

As the center of attraction for a special gift department 
display for St. Valentine’s Day, get the best possible rep- 
resentation of a jolly, laughing Cupid. If nothing better 
can be discovered, get a large sized chubby baby doll of the 
kind that looks so surprisingly lifelike, add a good pair 
of wings and a quiver full of arrows to give it a more 
orthodox appearance, and then set the little chap as 
though busily at work at a 20th century desk, with tele- 
phone at hand, but working with a colorful quill pen at an 
up-to-the-minute desk set—getting out his own amorous 
greetings for the fourteenth of February. 


7 HERE’S always attraction in novelty—which it is 


HE desk, of course, can be a toy desk, the telephone 

a toy ’phone, little Danny Cupid—dressed in nothing 
but his wings—might be seated in an honest-to-goodness 
swivel chair; and around about the chair, and all over the 
desk, let there be a scattering of spoiled sheets and partly 
written verses to suggest how busily the little fellow has 
been at work. A bold calendar hung above the desk might 
have the date of Feb. 14 prominently ringed, while in the 
form of a framed motto such as busy business men are 
supposed to hang where they can frequently see them 
throughout the day, put a hand-lettered copy of that quaint 
old Valentine verselet: 


“T'll be yours, if you'll be mine, 
So please to give me a Valentine.” 


N addition to a brave showing of Feb. 14 greetings, 
which can be arranged most effectively in the back- 


ground, at the sides and around the edges of the window, 
make as varied and tatractive a selection of not too costly 
gifts as the stock of the department will afford. Of the 
smaller individual articles shown, each might well be 
placed on a heart-shaped cut-out of pink or dark red 
material; and remember especially that the day is a great 
day among the young folk, to whom many of the gift 
things on display should particularly appeal. 


T is not necessary, however, to leave the grown-ups en- 
tirely out of the picture. Instead, why not put the idea 
into the minds of the sweethearts of years gone by that 
they prove to one another that they are sweethearts still? 
A show-card with this suggestion might be lettered to 
read: 
“St. Valentine’s day is never outgrown. 
Let your remembrance show that it is 
not forgotten.” 


N connection with such a card, let there then be grouped 

a number of gift things especially appropriate as Val- 
entine tokens for those of maturer years. These gifts are 
easy to select when the stock of the department is at all 
varied, and such a selection carefully arranged in the win- 
dow display will be sure to attract its full share of atten- 
tion from the older folk. 


F there is available window space, it would also be a 

good idea to obtain a photograph of an old couple 
which should be placed in a fine silver frame and dis- 
played with the gifts. A suitable placard reading “Sweet- 
hearts through all the years” can be used to carry out the 
idea that Mr. Cupid is a friend to both young and old and 
that he is as dear to the old folk today as he was in their 
youth when they started out on life’s voyage down the 
years. 
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world will be exhibited for the try visit this Exhibit.. Ask the 
first time in every room buyer who has been there 


t4 Thousands of Buyers Can’t Be Wrong i 
4 When millions of people make up their minds =, 


people demand new art merchandise, new sen- 
sations, new results—there are only two things 
an industry or business can do: Meet the wish or 
look for the nearest exit. 


That’s Why Thousands of Buyers Visit This Exhibit 


Business today is not a localized matter, and the 
buyer who succeeds must have a broad under- 
standing, if not a deep understanding of the en- 
tire world and not, as formerly, of his particular- 
ized neighborhood only. It is quite essential that 
he know something of the markets a thousand 
miles away and why his next door competitors 
are buying and selling certain articles. 


The Whole World Today Is One Big Town 


EASTERN MANUFACTURERS 
AND IMPORTERS EXHIBIT 


Palmer House, Chicago 
February 4th to 15th, 1929 


Is That One Big Exhibit of World’s 
Gift and Art Furnishings 
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Plan Your Gift Show Trip Now 


Exhibits of Various Associations Afford Best Opportunity to Buy Latest Offerings 


ARLY in the new year the annual spring gift shows 
Ee will be held in various parts of the country, and 

this year the list is larger and the exhibits more 
striking than ever before. These shows offer buyers 
remarkable opportunities for viewing the latest crea- 
tions of domestic and foreign manufacturers who cater 
to the gift trade and jewelers will miss a splendid op- 
portunity to get in touch with the latest offerings in 
this field, if they do not attend at least one of these 
shows. Gift manufacturers are bringing out new offer- 
ings all of the time and the displays which will be seen 
at the various shows will be a revelation to those who 
attend. 


* Pittsburgh Pottery and Glass Show 


The spring shows start off, this year, with the Pitts- 
burgh Pottery and Glass Show, which opens Jan. 7 at 
the Fort Pitt and William Penn, and continues over a 
period of two weeks. 
The exhibit will be 


exhibit has been held for a number of seasons, always 
with increasing success and this year’s display prom- 
ises to rival all previous attempts. Nearly 175 impor- 
ters and manufacturing concerns have already been 
booked to exhibit at this time. 


National Gift and Art Association 


Following closely after the exhibit of the Eastern 
Manufacturers and Importers and that of the China, 
Glass and Gift Show, will come the National Gift and 
Art Association buying week at the Hotel Adelphia in 
Philadelphia, which is one of the big opportunities of 
the year for retail jewelers to see the latest gift offer- 
ings. As usual, the exhibits will be shown in rooms on 
four floors of the hotel and the offerings will repre- 
sent the buyers’ selections of gift products from Europe, 
Asia and America. In addition, the association is ar- 
ranging a program helpful to gift retailers that in 
itself will more than 
repay attendance at 





of particular interest 
to china and glass 
buyers since manu- 
facturers will pre- 
sent both domestic 
and foreign designs 
in tableware as well 
as in lamps 
vases. It will be the 
first opportunity for 
dealers to see the 
new lines of import- 
ed domestic pottery 
and glass. 


and . 


Schedule for Gift Shoes 


Pittsburgh Pottery and Glass Show 
Fort Pitt and William Penn Hotels, Jan. 7-19 


Cinieaad Tasiies SROW soos ison cscs 0 50 Palmer House, Jan. 14-25 
Chicago China, Glass and Gift Show......... Hotel Stevens, Feb. 4-9 
Eastern Mfrs. and Imptrs. Exhibit......... Palmer House, Feb. 4-15 


National Gift and Art Assn., Philadelphia. .Hotel Adelphia, Feb. 18-23 
Int. China, Lamp, Jewelry and Gift Show, Philadelphia 
Benjamin Franklin Hotel, Feb. 18-23 
Associated Eastern Exhibitors, Atlantic City 
Hotel Ambassador, Feb. 20-27 
Boston National Show, Boston............ Parker House, March 4-9 


the show. In this, 
cooperation of the 
national government 
through its Depart- 
ment of Commerce 
and other _ trade 
agencies has_ been 
enlisted. Experts in 
gift selling and mer- 
chandising will be 
on hand to advise 
and to aid in solving 
problems that come 
up in the experience 





Chicago Lamp Show 





Associated Eastern Exhibitors, Boston...... Hotel Statler, March 4-8 


New York National Show............. Hotel Imperial, March 11-16 


of every gift depart- 
ment owner, no mat- 








Following the 
Pittsburgh show will 
come the Chicago Lamp Show on Jan. 14-25, at the 
Palmer House. This exhibit wil! include domestic and 
imported lamps in a wide range and also novelty fur- 
niture of wood and metal suitable for gift department 
stock. 


Chicago China, Glass and Gift Show 


On Feb. 4-9, the Chicago China, Glass and Gift Show 
will be staged at the Hotel Stevens and preparations 
are now well under way to justify the prediction that 
this show will be the best that the association has ever 
held. : . 


Eastern Manufacturers and Importers Exhibit 


The Eastern Manufacturers and Importers have se- 
lected Feb. 4-15 as the dates for their great show, 
which will be held at the Palmer House in Chicago. 
Merchandise from all over the world will be exhibited 
and buyers who have attended this exhibit in previous 
years know that the opportunity afforded them to make 
selections from remarkably varied stocks, is one of the 
best that is offered. The show will cover several floors 
of the Palmer House, and is announced as “one big 
exhibit of the world’s gift and art furnishings.” The 


ter how large or 
small the establish- 
Both formal and informal conferences will be held. 


International China, Lamp, Jewelry and Gift Show 

On the same dates selected by the National Gift and 
Art Association for its exhibit, the International China, 
Lamp, Jewelry and Gift Show will be held at the Ben- 
jamin Franklin Hotel, Philadelphia. 


Associated Eastern Exhibitors 
The Associated Eastern Exhibitors will hold their gift 
show at Atlantic City, N. J. The dates for this show 
overlap the Philadelphia show, the ones being selected 
are Feb. 20-26. The display wi:]l be held at the Ambassa- 
dor Hotel. 


ment. 


New York National Show 


The National Show under the direction of the Na- 
tional Gift and Art Association enters upon its second 
year of activity with the opening of the exhibit at the 
Hotel Imperial in New York city, March 11-16. 


The Boston Shows 
The Associated Eastern Exhibitors Show in Boston 
at the Hotel Statler will take place on March 4-8. The 
Boston National Show will also be held that week with 
exhibit rooms at the Parker House. 
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For your very best clientele 


HAWKES 
ROCK 
CRYSTAL 


MART hostesses .. . 

your most fashionable 

patrons, will take to 
this crystal. Evident proof 
in the constantly growing 
popularity of HAWKES 
ROCK. CRYSTAL among 
fashionable jewelers’ pa- 
trons. Meet this new de- 
mand of your best patrons. 
Goblets up from $14.50 per 
dozen net. Other items, 
other prices . . . covering 
a wide selection both ways. 


T. G. HAWKES & CO. 
Glass Manufacturers 


CORNING, N. Y. 


Pacific Coast Office 
140 Geary St. 
San Francisco 


“DuBarry” Goblet 
4091 
$600.00 per dozen Net 








New York Office 
542 Fifth Avenue a 














Producers of 
Rock Crystal t 
for Nearly Half i 4 
a Century HAWKES 











Grand Prize—Gold Medal Paris 





Stemware 
for 
Jewelers 


A most profitable line 
The New 
“URBINO”’ 
Shape in the 
Famous 
“‘Theresienthal”’ 
Glass 


Made in a Complete 
Line 
For the Trade’s 
Protection: 


This New Creation Is 
Fully Covered by 
U. S. Patent No. 75526 








China in ex- 


Dresden 
quisite design and ere- 
cution. English, French 
‘ and German China in 
great variety. 


Fred. C. Reimer Co., Inc. “v7. 73r 
On Exhibition at the bape age Penn —, carats Pa., 





Room 452-454, Jan. 7th to 1 
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sion of the very popular colored ware is poor policy, 

and if the article in THE JEWELERS’ CIRCULAR in the 
issue of Nov. 15 gave that impression it was an erroneous 
one. There is a large demand for colored glassware, and 
jewelers should make every effort to get as much of this 
business as possible. 

A recent letter received by THE JEWELERS’ CIRCULAR 
stated that a prominent jeweler in one of the large middle 
western cities, concluded a year ago that he would cut 
out color entirely and confine himself to crystal. “He 
did, and as a consequence our business with him this year 
has been cut off one half; while his competitor, another 
jeweler who continued to stock colors, has more than 
doubled his business with us,” says the letter. 

This seems conclusive proof of the advisability of always 
having colored glassware of quality on hand. This same 
correspondent gives some advice to the jewelry trade: 
“In our humble opinion,” he says, “what the jeweler 
should do would be to stock items on which he can. get 
resales like the department stores do.” 

In this he endorses the sentiment expressed in this de- 
partment in the issue of Nov. 15 of THE JEWELERS’ CIRCU- 
LAR, when it was stated that to establish recurring sales 
in any line is the aim of the man or woman in business. 
If this can be done by the means of stocking colored glass, 
then by all means stock colored glass. 

In an interview with the president of a company im- 
porting a well known line of glassware, who had just re- 
turned from a trip covering a large part of the United 
States, he said that wherever he went he found the demand 
for colored glassware. He did not say this with the desire 
to influence the trade toward colors since it makes no 
difference to him. He has all the shapes in crystalware 
and would as soon sell crystal as colored glass, but he 


Fic a jeweler to sell crystal glassware to the exclu- 








On this artistic shape is shown a popular decoration. 





and the bowls are in crystal 
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Glassware 


Cocktail sets made in solid colors or 
with colored stems and bases 
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found the demand was for colors and his chief salesman 
also reported the same condition in the South. 
While there is a great demand for crystal, colored glass- 


ware also has a wide and popular vogue. The demand 
for both is increasing because of the fact that the country 
was never more prosperous, the wage earners never mak- 
ing steadier money, and the stability of the white collar 
men’s job never firmer than now. Another important 
reason for the increased sale of articles appealing to the 
zsthetic taste is the higher education being given to the 
rising generation. More girls and boys now go through 
high school and the attendance at colleges is greater than 
it was ever before. A desire for artistic creations has 
been developed and the influence of these young people is 
so great that parents who also love pretty things, purchase 
table requisites which are of finer quality and more pleas- 
ing to the eye than ever heretofore. 

We learn that at the annual Pittsburgh show to be held 
by the Associated Glass and Pottery Manufacturers’ As- 
sociation, novelty colored glassware is to be stressed. Rose 
and green colored ware, which has already become popular, 
will continue to hold its place in public favor with ruby 
and old royal blue also popular. 


HE Pittsburgh exhibit should be visited by as many 
jewelers as possible. It is to be held in the Fort Pitt 
and William Penn Hotels principally, although the other 
hotels will also have some exhibits. The show starts Jan. 
7 and continues until Jan. 19. Here will be seen house- 
hold glassware in all its forms and the opportunity 
to view the exhibits will offer a liberal education to a per- 
son who is not familiar with the wonderful and marvelous 
items to be displayed, many of which are distinctly suitable 
for a jeweler’s stock. 
It is evident that jewelers are purchasing more glass- 








The stems and feet are in green, amber, dark blue and amethyst, 
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ware than hitherto and 
that the cut glass manu- 
facturers are awakening 
to this fact. This is 
evidenced by the fact 
that at the annual meet- 
ing of the National As- 
sociation of Cut Glass 
Manufacturers held in 
Philadelphia early in 
December a committee 
was appointed to call on 
THE JEWELERS’ CIRCU- 
LAR to discuss the present trend of that industry. 

The illustration at the head of this article shows glass- 
ware made by one of the oldest glass factories in the 
country, which was founded in 1850. 
In spite of its hoary age, it-has not 





Diamond shaped plateau ix 
futuristic design with bright 
permanent colors 
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tion. The second generation of the family, who have had 
its affairs in hand for many years, are to the fore-front in 
presenting merchandise that is the equal of any in the 
market. The designs show that the makers of this glass- 
ware are in touch with the present trend and the quality 
of the glass indicates the class of trade they prefer. 
Quality has always been their first consideration and 
jewelers who are thinking of going thoroughly into the 
glassware business should see the display of these samples. 
Old rose, a beautiful olive green, blue and amber are all 
colors used in the making of this ware. 


HILE these articles so far have stressed stemware, 

it has been primarily because stemware is the foun- 

dation of a glass supply and is the basis upon which a 
housewife builds her other equipment. 

Another reason is because of its 

ready sale. It is a staple which every 





only kept abreast of the times but 
has always maintained its standard 
of high quality. The cocktail sets 
bear appropriate designs of roosters 
in various poses from the defiant 
crowing cockerel, to the combative 
pair of fighting cocks with heads 
lowered, ready for the fray. These 


Variety . 


display. 





in stock, designs and colors 
will attract more attention and 
interest more people in your 


householder needs and uses daily, 
and because of its constant use and 
the fragile nature of the ware, 
breakages are of common occurrence 
and consequently reorders for re- 
placement are of periodic frequency. 

To aid in the sale of glassware a 
small table set for one cover, with 
a complete set of glass, with silver 








sets are made in green, amber, ruby, 
dark blue and amethyst and also in 
combinations of crystal bowls and colored bases. 

The stemware depicted with the futuristic background 
is very popular among jewelers who handle glassware. 
This line is made with crystal bowls and colored stems 
and feet, as well as in solid colors. 


HE two small pictures on this page show two very 
useful accessories to beverage sets. The plateaux or 
table reflector mirrors are of modernistic design and 
jewelers will find them easy to sell. There are colored 
decorations on these plateaux which form the futuristic 
designs, and the colors or enamels are applied so that they 
are permanent. The plateaux are made in all-Venetian, 
no frames, in various shapes, conventional, no color, 
engraved or in modernistic design, both plain and colored. 
The colors are bright and applied in rectangles, triangles, 
squares and other odd shapes. 
The stemware shown in the illustration below is made 
in solid colors by one of the well known glass factories of 
the country which was established during a past genera- 


and all the requisites, will help sug- 
gest to store visitors what is needed for a complete equip- 
ment. 

Add to this glass flower vases or center pieces that har- 
monize with the glassware. These may be in silver or glass 
as the taste dictates. In 
any event, if properly carried 
out, many stock items may 
be brought to the attention 
of a customer who might not 
notice them in the cases or 
on the shelves. 

THE JEWELERS’ CIRCULAR 
presents the illustrations on 
these pages through the co- 
operation of Bryce Brothers 
Company, Mount Pleasant, 
Pa.; Earl W. Newton and 
Associates, Chicago, IIl., and 
A. H. Heisey & Co., Newark, 
Ohio. 





shaped plateau 
decorated in futuristic mode 
with highly colored designs 


Octagonal 








Table glassware made in solid colors of delicate 








rose pink, a fine shade of green, amber or blue. 


Note the artistic shapes 
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© ELGIN 1929 


To our 


Retail Jewellers 


The end of 1928 has just passed around the corner. Looking 
backward we can all see where lots of improvement might 
have been made in many of our operations. That is experi- 
ence and places us in a stronger position to do better and 
finer work in 1929. 


If we have made errors they were of omission rather than 
commission. Our motives have been clean. Our enthusiasm 
has been from the heart—and great reward has come to us. 
Our sales in the past three months have been the largest in 
the history of our Company. And for this we sincerely thank 
you for the important part you played in this successful sell- 
ing campaign. 


The Retail Jeweller, loyal to Elgin Watches and alert to the 
recognition of constructive Elgin policy has made our 
past year a happy one. We hope that our sincere endeavor 
has contributed something lasting that will have had some 
part in making yours the same. 


ELGIN NATIONAL WATCH COMPANY 
U.S.A. 


ELGIN WATCHES ARE AMERICAN MADE 
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Successful retailing today re- 
quires constant study and at- 
tention. Wise storekeepers will 
be on the alert for ideas which 
help them succeed. 

Read the Storekeeping De- 
partment of the JEWELERS’ 
CIRCULAR every week for up to 
the minute selling suggestions. 


Sell ’em What They eAsk For 


Public’s Whims Must be Catered to 


By R. F. A. 









AST week I interviewed a man who has been an ob- 
serving traveling salesman in the jewelry trade for 

30 years. He is somewhat of a philosopher—a 
thinker and a prognostician, if you will. He has 

visited jewelers in every city in the Union, studied their 
business, advised them and helped them. He knows busi- 


“There is no denying the fact that every class of mer- 
chant is handling the line. That in itself should be proof 
enough for the skeptical that the goods are in demand, 
and if others are profiting by it why should the jeweler 
not make an effort to keep up his end? Such merchandise 
rightfully belongs in his store, being classed as jewelry, 


ness and the trend of business, 
as well as the vagaries of the 
public. His observations will be 
interesting—those of William 
Groedel, well known traveler. 
Here they are: 


Tt QUESTION of vital 
importance in the jewel- 
ry business is whether the trade 
in general will come to recog- 
nize the fact that adapting one’s 
self to conditions is a factor that 
must not and cannot be over- 
looked at the present time. We 
all agree that the jewelry store 
of days gone by was an institu- 
tion of individuality, catering to 
élasses rather than masses, but 
the inroads that have been made 
in the past few years have 
changed conditions materially, so 
much that they cannot be over- 
looked. Naturally, a jewelér 
prided himself on disposing of 
a piece of fine merchandise, and 
he can still do so and will do so. 








“You Can’t Do 
Like You ’Uster” 


HE hen that sassed that rooster 

was a chicken up to date. You 
can’t do like you ’uster. The brain 
must be awake, and even though it be 
awake we ever live and learn. De- 
pends upon the route we take to get 
that early worm. The road may be 
one hard to climb. But listen, old- 
time rooster! Just one thing you 
must bear in mind—You can’t do like 
you ’uster. There’s more worms and 
fat worms. 
—From William Groedel, with Jonas Koch, in 


reply to the “Hen Letter” sent out by a watch 
manufacturer. 








On the other hand, is he 


up-to-date and much sought for. 


66 O not misconstrue my 

meaning. I do not wish 
to convey that the jeweler should 
give up his regular stock. Let 
him keep it up to the mark as 
usual, but feature that which is 
in demand also, not a smattering 
here and there, but a representa- 
tive showing. Let the customer 
see that the jeweler himself has 
confidence in the line. It will at 
least bring people into a store 


who may be interested in other 


merchandise. The average jewel- 
er’s greatest anxiety seems to be 
centered in the idea that his 
reputation will be damaged by 
putting out merchandise as above 
described. If he is truthful this 
will not be the case, even though 
articles are sold as low as $1.00. 

“The public does not expect 
the old-time byword of “guaran- 
tee.” They know what the mer- 


chandise is, and instead of buying one piece a year they 


doing justice to himself in losing a customer who demands 
a cheaper article? I speak of that class of goods that he 
usually is prone to shun and which he classes as ‘cheaper 
store merchandise’ and which others class as costume 
jewelry—that line which is being immensely patronized at 
the present time and will be for some time to come. 





buy five or six pieces. Prestige is a heritage everyone 
would like to maintain, but one must put one’s pride in 
one’s pocket when others are not interested in §#it. 


66 FAIR example of this is illustrated when a few 
years ago a certain five-and-ten-cent store opened 
(Continued on page 107) 
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give such lasting cheer as 1 beautiful Clock : 
chimes? Or one of many. other models, 


This design, following the lines i a Gothic 
tower, gives dignity to any. mantel. | 


Height 1534 inches. 8 Day’ Pen am 
Chime Movement, cast sash, beveled convex — 
crystal, silvered dial with Raised Baro ad 
Solid Bitesty: Antique Finish, = 


cast ‘sash, Beveled convex crystal. 
_ Carved. Case. Hand FS naiap 


cae HAVEN CLOCKS 


Made by the makers of Good Clocks for more thaw five generations 








January 3, 1929 


THE JEWELERS’ 


CIRCULAR 105 


Ffandling the Exchange ‘Problem 


Seasoned Salesman’s Serto-Comic Suggestions 


By HuGH Woop 


FTER enjoying the nectar of Christmas pros- 

perity, all jewelers must drain the dregs of after- 

Christmas exchanges—and cash refunds. There 
is always some bitter with the sweet, and our chosen busi- 
ness offers no exception to this rule of natural compensa- 
tion. Our business, being such as it is, and human nature 
being as perverse and as whimsical as it is, there is noth- 
ing we can do but put the best face possible on the situa- 
tion and “let ’er ride!” 

When our bright young sales gentlemen hypnotize young 
men gift-givers at the Christmas season, and load them 
down with baubles and gim-cracks for the “only girl in the 
world,” there are often qualms and misgivings in their 
hearts—both of them—salesman and customer, for the 
customer is wondering if he 


to an old maid on a sinking ship. 

“Oh what, oh what, shall I give to this female?” he en- 
treats. 

Naturally, our bright salesmen suggest what they would 
give, themselves (if they had the money), and they make 
it plenty high in price, believe me. Then ensues the well- 
known process of consumer-indifference, creating con- 
sumer-desire and closing-the-sale. The salesman hopes it 
will “stick”—the buyer hopes the “gal” won’t throw him 
over on account of it. In most cases she does like it—or 
at least we don’t hear anything to the contrary. But 
occasionally she doesn’t—and that situation helps to make 
what is gloomily referred to as “Christmas exchanges.” 

Then there is the problem of changing ring-sizes; cor- 
recting wrongly spelled or 
initialed engraving; duplica- 





has guessed right and if she 
will be pleased, and the sales- 
man is hoping against hope 
that she will. 

In the case of the hard- 
boiled married man, suffering 
from no romantic illusions or 
moonshine—he is quite posi- 
tive, when he picks out that 
$35 costume necklace, that she 
will say it doesn’t match her 
eyes, or won’t go well with 
her cerise dinner frock. 
“Well, what’s the diff?” he 
muses. Most, anything he 
picks will be wrong, anyhow, 
so he might as well go wrong 
on a $35 item as on one for 


piece of merchandise. 


this article. 
enlightening suggestions. 





The Exchange Nuisance 


SOMETIMES wish,” says the author, “that 

a race of super-salesmen might be put in 
charge of this Christmas gift exchange business. 
They'd turn a liability into an asset. 
a splendid opportunity to turn a half angry ex- 
changer into a prospect for even a higher priced 
The progressive ones among 
us turn these problems to good account and make 
business getting opportunities out of them.” 
It contains some humor and many 


tion of gifts, delayed delivery 
and indignant demands for 
cash refunds; instances of 
where “the darned thing won’t 
work” in reference to pocket- 
lighters or watches, and “I 
want my money back.” 

Then, if ever, there is need 
for tact and diplomacy on the 
part of salesmen. I sometimes 
wish that a race of super- | 
salesmen might be put in 
charge of this Christmas gift- 
exchange business. They’d 
turn a liability into an asset, 
I'll bet a cookie! For there 
really is a splendid oppor- 
tunity to turn a half-angry 


There is 


‘Read 








$74! 

And he finds out, usually, 
on Christmas morn, that he guessed right about choosing 
wrong, and the Mrs. hot-foots it down to the jeweler’s, 
bent on exchange, fair or foul—or e’en a cash refund! 

Thank heavens, it is not all as bad as this—but it’s 
plenty bad enough. But most of us are good sports enough 
to charge up these little incidents to the fortunes of the 
game, and to handle them as best we can. Goodness knows 
the Christmas season is good enough to our business, and 
if we can’t handle the little troubles that it brings along 
with its blessings, then we don’t deserve to be in such a 
good business and ought to get out of it. 


HE progressive ones among us—bless ’em—turn even 
these problems to good account. They make business- 
getting opportunities out of ’em. A shrewd merchandiser 
defined a “merchandiser” to be “a business man who finds 
an opportunity in every problem, and a backward mer- 
chant is one who finds a problem in every opportunity.” 
When we sell during the hot pre-Christmas rush, we 
often do the gift-selecting ourselves. Our customers are, 
frankly, “up a tree”’—especially the men—and are badly 
frightened. They can’t think of what would be appro- 
priate for that marvelous female who has captured their 
fancy. Then the jewelry salesman looms like a beacon in 
a fog—a lifesaving station on a stern and rock-bound 
coast. His suggestions are as welcome as a breeches-buoy 


_ Christmas eve! 


exchanger into a prospect for 
an even higher priced piece of goods. For instance, it 
might not be hard to persuade a young woman to add $15 
to a $35 gold-filled gift watch and get a solid gold one—if 
you had the same design in solid gold. You must remem- 
ber, the gift-giver must never know the gift his very own 
hands have picked out has been exchanged! 


OU will encounter many unromantic wives who will 

want to turn hubby’s gift in for cash—they’d rather 
have the $75 in cash for bridge stakes than the gold vanity 
or lavalliere he bought in last-minute desperation on 
And some of them get away with it, too. 
Lord only knows what they tell hubby—maybe he never 
asks, or never even notices that she hasn’t still got it— 
who knows how a husband’s mind works? 

Many jewelers handle the Christmas gift exchange prob- 
lem in different ways—some good, some bad. I. know of 
one short-sighted jeweler who refused an outright re- 
fund of about $750 on a pearl necklace given by a good 
customer to friend wife. Suit was filed and newspaper 
publicity resulted. I believe the jeweler won, but he lost 
far more than the profit on that sale. The net result for 
the jeweler was a public impression that he must have 
made a fat profit that was worth fighting for, and that 
what was bought in his place was bought—and no bones 
about it. The buyer was “stuck.” The unreasoning and 
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unthinking public got the opinion that exchanges weren't 
even possible in his store, because the public only judged 
py the outstanding facts in the case—a good customer pur- 
chased a costly piece of goods from the jeweler and had to 
keep that piece of goods—whether he wanted it or not! 

What a poor piece of business policy! How short- 
sighted! How much better if some sort of compromise 
could have been effected—or an outright refund given, if 
nothing else would do? 

Can’t you just see this woman and her friends discuss- 
ing the incident and razzing that jeweler? 

In some stores the rule is that the salesman who made 
the sale must handle the exchange, and if he has to make 
a refund, he must lose his commission on it. There are 
a good many “bugs” in this arrangement. First, the 
salesman may be busy, or out to lunch, or hiding out from 
the exchanger, and the exchanger has to wait and wait, 
getting madder all the time, and less likely to accept an 
exchange and more likely to demand a refund. Then 
there’s lots of bookkeeping connected with running down 
the salesman’s commission account and charging off his 
commission on this specific sale, if he fails to get the cus- 
tomer to keep the article. If he exchanges it for another 
article for more or less cost, more bookkeeping results in 
making his commission agree. 


BETTER plan, it seems would be for the salesman 

whose turn it is, to wait on the exchange customer 
to handle the transaction. If he sells her an article of 
higher price, he gets the “gravy” of an added commission 
above the cost of the exchanged article. If he exchanges 
something of a lower price than the returned article, the 
store loses the difference in commission and profit. Of 
course, the theory of having the salesman who sold the 
article originally make the exchange is to inspire him to 
make the sale stick so the firm won’t lose out on its profit. 
The store management must weigh both plans carefully. 
It might be well to lose profits and commissions involved 
on some exchanges rather than to displease customers by 
making them deal with the salesman who originally sold 
the article. It is part of your job to find an answer for 
such questions. 

For the boorish, dyspeptic salesman who comes down 
with an “exchange complex” and a grouch—who greets 
exchangers with a frown and an insulting bearing, there 
is only one proper treatment—fire him! He’ll do you more 
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harm than he’s worth—and you’re in business for profit, 
remember. The treatment persons receive in your store 
often influences them for or against you forever. 

A good sport—a real man and a real firm—will stand 
the “gaff” and take their losses “standing up.” But these’ 
commission hounds who see “7 per cent” instead of a 
human being in every prospective customer, just simply 
have no place in the modern ways of business. They passed 
out with that well-known Latinism—“Caveat emptor,” “let 
the buyer beware.” 

How often does the pre-Christmas customer ask, when 
making a purchase which he is not sure will please: “Can 
this be exchanged if it’s not satisfactory?” And how 
many sales are closed for us by our being able to say: 
“Certainly. No sale is completed in this house until the 
customer is satisfied. Any purchase may be exchanged, or, 
if no immediate exchange is wanted, the article will be 
taken back and the owner will be given a credit memoran- 
dum that can be traded out for merchandise here later.” 

Leaves a good taste in the buyer’s mouth, doesn’t it? 

Many jewelers stress this credit memo feature rather 
than an outright cash refund. This is good, legitimate, 
sound business policy. Time and money have been spent 
in completing the original sale, and the jeweler has a right 
to retain the cash for the purchase, giving the customer 
the right to return the article and trade out the same 
amount in other goods. 


UT we must remember that, even though such a 

policy is eminently fair from the jeweler’s standpoint, 
there is an intangible equity involved in the situation. If 
in sticking to this technically sound contention the jeweler 
loses the good-will and future business of that customer, 
and perhaps of those friends that this customer can in- 
fluence, then it is poor business policy on the part of the 
jeweler to hold out for his rights. Vide the jeweler and 
pearl necklace incident cited above. 

We must never lose sight of the fact that our business 
patrons are bound to us by delicately intangible bonds of 
an ethereal character known as “good will.” Nothing 
that I know of is so hard to create and at the same time 
so easy to tear down as this same “good will.” It takes 
years to make it flourish, yet a word or a single act will 
destroy it and turn it into hostility. 

Handle the problem of exchanges gingerly—but always 
with a smile. 


Lhey Ask for 


(Continued from page 103) 


its store on Fifth Avenue, New York. Just think of it, 
the bon ton avenue of that city. People laughed at the 
idea and classed a five-and-ten-cent store as the poor 
people’s store. Today this store is patronized by the best 
clientele, and a few years later another store was opened 
on the same avenue and still another on 42d St. 

“It seems to be fear rather than dislike that the average 
jeweler entertains that he will lose his reputation by offer- 


ing merchandise for which he himself has an antipathy. 

“We must bear in mind that one does not crack nuts to 
eat the shells, and another fair example of what new fields 
and new facts constitute can be best explained in the letter 
I inclose, which was in answer to one issued by the Elgin 
National Watch Co. describing a rooster that always 
scratched for worms in the same place and laughed at the 
hen who looked for new ground.” 


To Stimulate the Sale of Clocks 


JEWELER has built up a success- 

ful clock business by offering a 
certain amount of free service for a 
limited time after the clocks are pur- 
chased. The jeweler may use his own 
judgment as to the length of time for 
Which he desires to give this service. 


One jeweler has an automobile con- 
structed to represent a large clock. His 
name is printed on the side and under 
this the inscription “Clock Expert.” He 
goes from house to house in his com- 
munity to repair the clocks and his 
many distant customers are consequently 


not obliged to go to the store at all. For’ 
a nominal fee he takes full charge of 
the clocks, winding them, oiling them and 
doing any other necessary work. Clocks 
for various purposes, should be featured 
in the show window and in the advertis- 


ing. 
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Se Stock Record System 


Tells the Jeweler What’s Selling or Not Selling 


hand is recognized by jewelers, more so today than 
ever. The system explained here is adaptable to the 
smallest store or the largest. It is elastic enough to fit any 
requirement. 
The records consist of two forms only, one for indi- 
vidual pieces and the other for goods bought and sold in 
“lots.” The forms are filed 


/ 7 HE importance of keeping strict records of stock on 


THER classifications may be made as necessity arises 
in any individual store. As, for instance, Cameras 
Musical Goods, etc. 

At the upper right-hand corner of the form is a place 
for entering the Kind of Stock—Diamonds, Watches, etc, 
—and the pattern. The key letter is the department letter 
or number. If the departments are classified as listed 
in the foregoing, key-letter 
“A” would indicate dia- 





in loose-leaf binders, making 
them compact enough to be 
stored in the safe when not 
in use. This system has 
taken care of the stock of a 
firm doing business into the 
hundreds of thousands an- 


Importance of Stock Records 


TOCK records are more important today 
than ever because it was never more 
necessary than now for the jeweler to know 


monds, the key-letter “B” 
would indicate watches, and 
so on down the list. 

It is possible to further 
subdivide any department as 
minutely as the jeweler may 


nually. the exact condition of his business. The form desire. In some cases it will 

The form illustrated in illustrated in Figure 1 is used for taking care be desirable, as, for instance, 
Fig. 1 is used for taking of individual pieces. Figure 2 takes care of in Sterling goods. One clas- 
care of individual pieces. An all goods sold by lot as well as when these sification will be “spoons,” 


examination of this form 
will give the jeweler a fair 
idea of how it is used, but a 
few words of explanation 
will assist in clearing up 
some of the more obscure 
uses to which it is put. 

It is necessary in any 
stock-keeping system to de- 
partmentize the stock. This 
may be roughly done by hav- 
ing a few divisions, or it may 


is always listed. 





lots are divided. In entering stock in this 
latter form the number of units in the lot 


For instance, a dozen spoons will be enter- 
ed as 12 spoons and these may be sold singly, 
in half dozens or as one lot and the sales may 
be easily checked from the inventory. 
study of the inventory records will indicate 
the stock that is not moving as rapidly as it 
should. Thus will the jeweler know what is 
selling and what is not selling. 


another, “tea services,” and 
so on. In such cases there 
will be an index tab for each 
subdivision, so that all the 
records will not have to be 
leafed over when looking for 
A a particular entry. In the 
first column, the date of the 
invoice is entered. Each in- 
voice is filed away in ac 
cordance with its date, mak- 
ing it easy to look up the 
invoice should that be neces- 








be more minute with many 
divisions. The average 
jeweler will find it possible to list his stock under the fol- 
lowing classifications: 

A—Diamonds. 

B—Watches. 

C—Jewelry. 

D—Sterling Silver. 

E—Plated Silver. 

F—Clocks. 

G—Novelties. 

H—China, Cut Glass, etc. 

I—Optical. 

J—Repairing. 


ONLY FOR GOODS STOCKED WITH 
INDIVIDUAL NUMBERS 


NUMBER TOTAL 
MOVEMENT cost 
gaACH 


CASE 
WEIGHTS 


STOCK RECORD 


FILE SHEETS ALPHABETICALLY 


sary at any time. 

Instead of using a wide column for entering the manu 
facturer’s name, it is easier to give each manufacturer 4 
number, and to enter the number. An index of firms can 
easily be kept for reference, with numbers allotted to each. 

The next column is used for a description of the goods. 
This must be specific, in order that no uncertainty may 
ever arise over the article in question. Sometimes it may 
be advisable to sketch in a rough picture of the article a8 
well as a description in words. 

In the next column two lines appear instead of one, in 
order that in the case of watches the case movement may 
be given together with the watch movement. In the case 
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of diamonds, weights and descriptions are also given. 
The next two columns are for total cost of each item 
and for the ticket number, each ticket being individually 
numbered. Thus, suppose a dozen watches identical in 
cage and movement are purchased at one time. It will be 
necessary to enter each watch on a line, taking up 12 lines 
of the record. , 


HE foregoing entries are made when merchandise is 

placed in stock, and forms a complete record of that 
stock. When a sale is made, it is checked off the inventory, 
and the date entered in the sold section of the record. 


These sales are checked from the daily sales slips turned 
in by the salesmen to the cashier at the time of sale. The 
cost price is entered on the sales slip in code. This is done 
so that the gross margin of gain over cost may be tabu- 
lated. 

We now come to a vital part of this system.. It will be 
noted that there are ten numbered columns at the right 
of the sheet. These columns are used for the purpose of 
checking the stock once a month. As this form takes care 
of the most. expensive items in the stock it is advisable to 
see that the stock corresponds with the inventory at least 
once a month. Before the stock is checked, a line or check 
mark is made in the column for each article that has al- 
ready been sold, as indicated in the record. Then a sales- 
man calls the articles from the stock and the checker 
places the price (also called) in its proper place in the 
column. After the stock is all called there should be no 
vacant “holes” in the column. If there are, the stock must 
be checked again, and if there are still missing items a 
rigid investigation must follow in order to clear up its 
disappearance. 

As there are only ten columns for inventory checkings 
it is necessary to make new sheets after that. But when 
this is done the article should be given particular atten- 
tion. Perhaps the price is too high (or too low) to make 
itsalable. Perhaps it is an undesirable item. At any rate 
some adjustment must be made in order that it may be 
cleared from stock, as by now it is beginning to eat up any 
possible profits that may have been expected from its sale. 
A means of selling it must be devised at once to prevent 
serious loss. 

There are many differences in the form illustrated in 
Fig. 2. This one takes care of all goods sold by lot, as well 
as when these lots are divided. In entering stock in this 
form the number of units in the lot are always listed, and 
not the original lot. For instance, a dozen spoons will be 
entered as 12 spoons, and these may be sold singly, in half 
dozens, or as one lot and the sales can be easily checked 
from the inventory. , 

The three divisions of this form are repeated three 
times in order to keep the record compact, and to prevent 
the necessity for making new records too often. 


FOR GOODS STOCKED BY LOT WITHOUT 
INDIVIDUAL NUMBER, COUNT IN UNITS. 


STOCKED SOLD 


DATE FROM NO. DATE NO. NO. Vau 
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HE three columns in the “Stocked” section are easily 

understood. Date of invoice, number of firm from 
whom purchased, and number of articles stocked are en- 
tered in these columns. In the “Sold” column the date 
and number sold are entered. In the “Balance” columns © 
the number and value of the remaining stock is entered. 
This is done so that without a moment’s figuring the 
amount on hand of any particular item may be found. 
The balance is secured by deducting the number sold from 
the number stocked. 

If a new lot of the same article is stocked it is entered 
on the same sheet and added to the former balance. 

From these records it is an easy matter to figure the 
stock on hand at any moment. They serve also as a check 
on the physical stock, and that is just as important to the 
jeweler. 

Goods purchased and sold by lots are among the least 
valuable in the stock and it is hardly necessary to take a 
physical inventory of these items to check with the stock 
sheets every month. It should be done at least twice a 
year, however, and occasionally it may be advisable to 
check the stock at odd times, a department at a time, thus 
verifying the records. 

A study of the inventory records will indicate the stock 
that is not moving with the rapidity it should. This may 
suggest the need of a different method of presenting the 
items, of bringing them forward in the stock, in placing 
premiums on them, and so on. Slow-moving stock is the 
death of profits. The jeweler who knows his stock move- 
ments is best prepared to kill the possibility of increased 
losses through slow stock-turns. 


STOCK record system of this nature is of great 

value to the jeweler for more reasons than just 
keeping track of the stock. It is a good guide in deciding 
what quantities and qualities should be bought of many 
lines handled. One of the greatest failings of all mer- 
chants is the tendency to buy too many of an article. Some- 
times he is tempted to do this because he receives a little 
better price, or more favorable terms. And this does not 
only apply where the articles are identical in design, but 
often where there is a variety of designs. 

The tendency in modern merchandising is to restrict 
purchases to quantities that can be sold within a limited 
period. There is no need today to purchase stock for a 
whole year in advance. This time is being shortened to a 
period of three or four months, and often less, by the most 
successful jewelers. In this way the stock turn is in- 
creased. 

If the jeweler will watch this phase of buying more 
closely there is no reason why he cannot increase his stock 
turn materially. It may not be possible to double the stock 
turns on every item in his stock, but by doing so with a 
great many lines his average stock turn will show a satis- 
factory increase. 
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| V.T.F.CRYSTALS 


V.T. F. Round Crystals, the World’s Standard. 





* 
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V. T. F. Mifans for Wrist Watches, approxi- 
mately 1200 sizes and shapes perfect in form, 
fit, and LASTING TRANSPARENCY. 





When you specify V. T. F. you are ordering 
the best. 


In Stock of Wholesalers everywhere — hence 
no delays in getting what you want as you 
want it. 


GRATIS—The new Mifan Catalog tells you 
at a glance what mumber is needed to fit 
the Wrist Watch Case. Can be had from your 
Wholesaler or the undersigned for the asking. 


~ HAMMEL, RIGLANDER & COMPANY 


Exclusive Wholesale Distributors 
NEW YORK CITY, U.S. A. 
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he Horological Questionnaire 


Written expressly for THE JEWELERS’ CIRCULAR, by Lester B. Pratt 


AutTHoR’s Notp—Realizing that there is a 
scarcity of competent watchmakers employed 
or engaged in the jewelry business, this 
article is written at the request of the tech- 
nical editor for the purpose of interesting the 
younger generation in the selection of watch- 
making as an occupation. Among the me- 
jhanical occupations, watchmaking stands 
pre-eminent as a clean, profitable business, 
eliminating the monotonous routine of many 
other lines. The watchmaker has invariably 
been honored as the highest exponent of hu- 
man mechanical skill, and delicate precision 
instruments of every description come within 
the scope of the watchmaker’s ability. It 
would be impossible to operate our vast in- 
dustrial system without the aid of accurate 
timepieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as watch- 
making generally comprises the manufacture 
of watch movements. However, the name, 
“watchmaker” in the jewelry business, is in- 
variably applied to one who repairs watches, 
and a competent watchmaker or watch re- 
pairer should be able to make practically 
any of the different kinds and. models of 
watches now in use. 

If the remarks contained in this article are 
“old stuff’ to the competent workman, we 
trust that it will be considered in the same 
spirit in which it is intended, viz.; that of 
interesting and imparting information to the 
beginner.—L. B. P. 





(Continued from Technical Issue of 
Dec. 6) 


QUESTION—How shall we proceed to 
obtain the exact linear measurements? 

ANSWER.—A special micrometer cali- 
per could be used for this purpose, but 
it is not essential in this case. A sim- 
ple comparative gage will answer the 
purpose fully as well and it is very 
easily made. Also, it will be useful for 
taking and transferring any linear 
measurements in turning staff or similar 
work. Fig. 145 illustrates the gage. A 
1s a piece of steel wire about two inches 
in length by 20 gage, which should be 
threaded and inserted into a_ small 
handle. B is a short collar of steel .125 
m diameter by .200 in length which 
should be threaded to fit the brass wire. 
A close fit is desirable, so that the gage 
may be set at any required point and not 
be easily moved. The steel collar should 
be drilled and tapped while the piece is 
held in a chuck, so that the hole will be 
true and centrally located. C is a short 


steel collar about .060 in diameter, 
which should be threaded to fit the wire 
and should be held securely in place. A 
V-shaped notch should be cut in C, as 
shown in the end view. B and C should 
be stoned flat and smooth on the ends. 
This may be easily done with an oil- 
stone slip while the parts are held in a 
chuck. -Of course if they are ground 
with the transverse grinder, we may 
produce a better surface. 

Fig. 146 illustrates the method of 
using the gage. It is assumed that the 








FIG. 146 


oil chamfer and pivot have been turned 
and the pivot lapped to fit the jewel and 
stoned off properly on the end. Our next 
step will be to turn the safety roller 
shoulder and also locate the seat for the 
safety roller. With the old staff at 
hand, we simply set the gage, so that C 
will rest against the safety roller seat, 
while B rests against the end of the 
pivot. This measurement may be very 
accurately gaged if we use the glass. 
Then we may turn the safety roller 
shoulder down sufficiently to obtain a 
seat. Frequent measurements may be 
taken with the gage until the correct 
distance from the end of the pivot is 
obtained as shown on the gage. The 
safety roller shoulder may then be 
turned to the required diameter, allow- 
ing from .02 to .03 mm. for lapping to 
accurate diameter. Our next step will 
be to turn the impulse roller shoulder 
and also locate the impulse roller seat 
from the end of the pivot as above de- 
scribed. Then the balance seat may be 
turned and this must be done very ac- 
curately if we wish the balance to seat 
properly. 

Our next step will be to lap the shoul- 
ders to the actual diameters as taken 
from the old staff. It will be assumed 


that the diameters taken at each end of 
a given shoulder will approximate a 1 
degree taper, so we may set the pivot 
polisher table at that angle and proceed 
to lap the shoulders to the required di- 
ameter. Frequent measurements with 
the micrometer will prove if this as- . 
sumption is correct, but special care 
must be observed in lapping the balance 
seat as this must be identical with the 
taper of the old staff in order to seat the 
balance properly. In lapping such work, 
we run the lathe at a low speed and 
the lap at a high speed in order to ob- 
tain the best results. 

To turn the upper end of the staff, we 
shall require a chuck that will take the 
impulse roller shoulder snugly at the 
smallest diameter as given in Fig. 144. 
When the staff is placed in this chuck 
with the impulse roller seat against the 
face of the chuck, the chuck will spread 
slightly to accommodate the taper of the 
shoulder. Then, previous to drawing the 
chuck in, we spin the staff true by means 
of the fine point on the end of the staff. 

The total length of the staff as given 
in Fig. 144 is .798. The end of the staff 
should be stoned off until the exact 
length is obtained. Then we are in a 
position to use our comparative gage 
in order to obtain correct shoulder 
lengths on the upper end of the staff. 
If the blank was made practically cor- 
rect as to length, very slight alteration 
will be required to obtain the exact 
length of the new staff. Then we may 
proceed to turn the upper pivot and oil 
chamfer and lap the pivot to fit the 
jewel properly. 

Our next step will be to turn the col- 
let shoulder and also obtain the correct 
length of the collet seat from the end 
of the upper pivot. The collet seat is 
also the top of the balance shoulder or 
what would correspond to the staking 
shoulder in a watch balance staff, so we 
must observe due care that these dimen- 
sions are accurately gaged. When the 
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proper length of the seat is obtained 
then we may proceed to turn the collet 
shoulder to the required diameter, and 
which will be approximately a 1 degree 
taper. The shoulder may then be lapped 
to exact diameter, which will complete 
the work on the staff. 

To insert the staff in the balance, we 
shall select a hole in the staking tool 
die that is slightly larger in diameter 
than the balance staff shoulder,. also 
select a hole punch that fits loosely 
around the lower end of the collet shoul- 
der, so it will fit squarely against the 
collet seat without binding in any man- 
ner. With the staking tool die hole 
properly centered, we may place the 
staff in the balance and drive it securely 
in place. The proper fitting of the bal- 
ance staff in the balance is a matter of 
experience, but we find that if the taper 
hole in the balance and taper of balance 
staff shoulder are identical, we may lap 
the shoulder to such diameter that the 
shoulder may be forced into the staff 
with the fingers only, for half its length. 


Cc B A 
@ 
Fig. 145 


Then, when we make a drive fit and 
force the staff to a full seat, we may be 
sure that it will fit securely and not 
work loose at any time. 

The impulse roller and the safety rol- 
ler may be driven in place in a similar 
manner by selecting punches and holes 
that fit properly. With the rollers, how- 
ever, it is advisable to select stumps 
that are slotted to relieve the jewels, 
so that the force of the blow in driving 
them on the staff will not break or 
loosen the jewels. It is a very good 
idea to make special stumps for this 
purpose, in case they are not contained 
in the regular outfit. The collet is driven 
in place last which completes assembling 
the balance. 

It will be observed that the gage 
shown in Fig. 145 has been used simply 
as a comparative gage. However, we 
may use this gage for transferring ex- 
act dimensions to any staff work or 
similar work. We will assume that we 
wish to turn a shoulder on a certain 
piece of work and it is required that 
the seat of such a shoulder must be ex- 
actly .028 from the end of the blank 
rod. As the block B on our gage meas- 
ures .200 in length, we simply set the 
gage so that a micrometer caliper meas- 
urement may be taken from the outer 
end of block B to the outer end of block 
C. As this measurement will read .228, 
then we deduct the length of block B, 
Which is .200 and place the inner end of 
block B against the seat for comparison. 
With due care, such measurements may 
be applied to many kinds of work where 
accurate dimensions are desired. 

(To be continued) 








An interesting article on “Diamond 
Setting” will be begun in the techni- 
cal issue of Feb. 7. 
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Results of Calendar Revision 


Improvements in Cost Accounting and Statistical 
Work Claimed by Advocates 


ALENDAR reform has aroused such 
widespread interest among _ scien- 
tific, industrial and commercial leaders 
that the proposal made by Representa- 
tive Porter, of Pennsylvania, that Pres- 
ident Coolidge call an international con- 
ference for the purpose of effecting sim- 
plification of the system has met with 
an immediate response. Hearings were 
held Dec. 20-21 on the resolution re- 
cently introduced in Congress by Repre- 
sentative Porter and several prominent 
men testified in support of the proposal. 
George G. Roberts, vice-president of 
the National City Bank of New York 
informed the House Committee on 
Foreign Relations that the Economic 
Policy Committee of the American 
Bankers’ Association had approved 
unanimously the resolution that the 
United States either should call an in- 
ternational conference or accept an invi- 
tation of the League of Nations to par- 
ticipate in such a conference. Mr. Rob- 
erts also stated that at the suggestion 
of George Eastman, chairman of the 
National Committee on Calendar Sim- 
plification appointed by President Cool- 
idge, he had appointed an auxiliary com- 
mittee composed of financial leaders 
from all over the United States. 


ALENDAR simplification was _in- 
dorsed by Mr. Roberts primarily be- 
cause of the improvements that would 
follow in cost accounting and statistical 
work. The irregularities in the present 
calendar system, he said, are a handicap 
that is hard to overcome. He expressed 
the opinion that the only obstacle in the 
way of instituting a simplified calendar 
is the long standing of the calendar now 
in use. Mr. Roberts described cost ac- 
counting and statistics as the tools 
which enable an executive to do business 
successfully. The first provides a knowl- 
edge of manufacturing costs; the second, 
a knowledge of business and market 
conditions fundamental to the intelligent 
conduct of any business, he said. 

“We really know few things absolute- 
ly,” said Mr. Roberts. “We measure 
things almost wholly by comparison. It 
is a serious fault with our statistics 
that comparisons from month to month 
with the corresponding months of pre- 
vious years are not accurate. A month 
may have five Sundays this year when 
it only had four last year. These dis- 
crepancies due to the eccentricities of 
the calendar must be borne in mind con- 
stantly and are a continuing cause of 
confusion and annoyance. 

Mr. Roberts quoted Gerald Swope, 
president of the General Electric Co., 
with respect to the importance that com- 
pilation and distribution of industrial 
statistics have assumed in the conduct 
of American business. In support of 


the proposal that calendar reform 
should be international in scope, Mr. 
Roberts explained that the United 
States is deeply interested not only in 
its own business life but in world eco- 
nomic affairs and that statistics for all 
countries should be on a comparable 
basis. 

George Eastman, chairman of the cal- 
endar simplification committee, declared 
that the international conference ought 
to be held during the coming year. A 
change in the present calendar is so in- 
evitable and opinion throughout the 
world and especially in the United 
States is crystallizing so rapidly in fa- 
vor of a simplified instrument for meas- 
uring time, said Mr. Eastman, that 
Representative Porter’s resolution for 
such a conference is a most timely and 
logical measure. 


R. EASTMAN related the history of 
the movement that led to the adop- 
tion in 1886 of standard time by all 
leading nations, with one exception. 
Establishment of the international stan- 
dard time system was preceded by an 
international conference, called by Pres- 
ident Arthur, similar to that now pro- 
posed to consider calendar simplifica- 
tion. There were 50 different clock 
times in the United States in the 
eighties but today the adherence to 
standard time is so universal that most 
people, said Mr. Eastman, have forgot- 
ten that any other time ever existed. 
“There is no doubt in my mind,” Mr. 
Eastman declared, “that the present 
movement to change the calendar is as 
certain to succeed as was the acceptance 
of standard time, because the world 
moves inevitably toward the practical. 
The world is realizing that as a time- 
measuring device our present calendar 
is not practical for modern use and that 
its reconstruction on a practical basis 
will be a material aid to progress.” 
Declaring that it is only a question of 
time until all nations meet in conference 
to agree upon a change, Mr. Eastman 
explained that the nearest convenient 
year for putting a new calendar into ef- 
fect is 1933, when January 1 falls on 
Sunday. He expressed the opinion that 
there ought to be an interval of three 
years to prepare for the change as rati- 
fication of the action that may be taken 
at an international conference will have 
to follow in some countries and in all of 
them laws will have to be enacted to 
legalize the new calendar and provide 
for the conversion of dates of the pres- 
ent calendar to those of the new. 


HE assistant to the vice-president of 
the New York Central Lines, Charles. 
R. Dugan, in charge of finance, ex- 
pressed the opinion that the railroads 
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Minneapolis = Minnesota 






































bs. A 

















I Saopebebbetcas aa t-bens 
317-319 East Ontario St. 











Careful 
Individual 
Preparation 
and Assaying 
by experts in precious 
metals, working with 
the most highly per- 
fected equipment. 





HANDY & HARMAN 
Us 
Silver 
Send your next lot to 
Service Plants 
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HANDY & HARMAN 
: Providence, R. I 


Send 
Gold, 
Platinum 
Bridgeport, Conn. 
Fulton and Gold Sts., New York City 


FRANCO AMERICAN 





Works: 
NEWARK, N. J. 


PRECIOUS METALS CORPORATION 


DEALERS AND REFINERS 


GOLD, SILVER AND PLATINUM METALS 


General Office 
62-72 West 47th Street, New York City 
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generally are in favor of a simplified 
ealendar, the benefits of which, he said, 
would be benefits in practical perform- 
ance. Representative Bloom, of New 
York City, inquired concerning the ef- 
fect that the simplification of the cal- 
endar would have upon the celebration 
of religious festivals. Dr. Charles F. 
Marvin, chief of the U. S. Weather Bu- 
yeau and a member of the President’s 
calendar simplification committee, re- 
plied that the proposed calendar does 
not meet with insuperable obstacles on 
that score and that delegations repre- 
senting the established churches of the 
world will be present at the proposed 
conference. 








Letter Sent to Watchmaker in 1849 


ERE is a letter which was received 
by a Boston watchmaker 79 years 
ago. Its quaint style is interesting: 


HEREWITH send thee my pocket 

clock which greatly standeth in 
need of thy friendly correction. The 
last time he was at thy friendly 
school, he was noways reformed, nor 
in the least benefited thereby; for I 
perceive by the index of his mind 
that he is a liar, and the truth is 
not in him; that his motions are 
waving and irregular and that his 
pulse is sometimes slow, which be- 
tokeneth not an even temper; at 
other times it waxeth sluggish, not- 
withstanding I frequently urge him; 
when he should be on his duty, as 
thou knowest his usual name de- 
noteth, I find him slumbering or 
sleeping or, as the vanity of human 
reason phrases it, I catch him nap- 
ping. 

Examine him, therefore, and prove 
him, I beseech thee, thoroughly, 
that thou mayest, by being well ac- 
quainted with his inward frame and 
disposition, draw him from the er- 
rors of his ways, and show him the 
path wherein he should go. 

It grieves me to think, and when I 
ponder thereon, I am verily of opin- 
ion that his body is foul and the 
whole mass is corrupted. 

Cleanse him, therefore, with thy 
charming physic from all pollution 
that he may vibrate and circulate 
according to the truth. And when 
thou layest thy correcting hand 
upon him, let it be without passion, 

. lest thou drive him to destruction. 

And when thou findest him con- 
verted from the errors of his ways 
and more comfortable to the above 
mentioned rules, then do thou send 
him home with a just bill of charges 
drawn out by the spirit of moder- 
ation, and it shall be sent to thee 
In the root of all evil. 








“When I saw her she was wearing 
her skirts four feet from the ground.” 
Say, where is—” 
‘Don’t get excited. She was standing 
on the porch steps.” 
—Northwestern Purple Parrot. 
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The Clock of Philippe-le-Bon, Duke 
of Burgundy 


THE clock, which was mysteriously hid- 

den in a private collection in Vienna, is 
today part of the Marfels collection, at 
Neckargemund (near Heidelberg). Much 
has been written with regard to this piece, 
but few mortals could boast of having seen 
it, as Mr. von Leber, of Vienna, was 
jealously and anxiously hiding this treasure. 
A few lovers of art and some chronologists, 
who, however, had never seen this clock, 
refused to consider it as being the only 
piece of that time (year. 1430) i. e, the 
first clock made with a spring. The writer, 
who had an opportunity to examine it at 
leisure 20 years ago, was strongly of the 
opinion to the contrary, toward which he 
henceforth directed his attention in spite 
of all the most discouraging doubts voiced 
mostly everywhere. 


The new owner generously invited various 
amateurs and historians to come and ex- 
amine the piece at his residence in Munich. 
Among others, he received the following: 
Dr. G. Lill, assistant director of the 
National Museum of Bavaria; Dr. Eber- 
hardt Hanfstangl, director of the Municipal 
Collections, and Mr. Anton Jageman, the 
watchmaker and collector, who is so well 
versed in the history of chronometric 
science. At Dresden, he had an opportunity 
to show it to the following persons, at the 
Mathematico-Physical Salon: The director 
of this institution, Prof. Werkmeister, and 
the curator, Max Engelmann, Prof. Hanel, 
director of the Griines Gewdlbe and the 
Johanneum; Dr. Giebel, director of the 
watchmakers’ school at Glashiitte,. members 
of the staff of teachers and many of their 
pupils; Pleissner and Tribold, two collectors 
and watchmakers of repute (at Dresden and 
Hanover, respectively); Loéske, of the 
Deutsche Uhrmacher-Zeitung of Berlin, and 
Naumann, of the review “Uhrmacher- 
Woche,” of Leipzig. In Berlin this piece 
was submitted, in succession, to the Secret 
Counsellor Falke, director-general of the 
National Museum, and his assistant, Dr. 
Claar; A. Kames, president of the Society 
for the Measure of Time, and a certain 
number of members of this society; the 
watchmaker-collector Vetterlein and many 
others. 


After an extensive study of the clock in 
question, all these gentlemen have unani- 
mously expressed the opinion that this piece 
with its train of wheels are in fact a piece 
of genuine workmanship of the epoch about 
1430, and, therefore, the first clock with a 
spring; it is, consequently, a historical piece 
in chronometry and an article of consider- 
able importance. 








Hole and Cap Jewels 


A subscriber asks: “Explain the dif- 
ference and the purpose of a hole jewel 
and a cap. jewel? A hole jewel is the 
hard bearing in which the pivot turns 
and such a jewel may be selected to ob- 
tain any required side shake. A cap 
jewel is used in conjunction with a hole 
jewel on a conical pivot to obtain any 
required end shake. 
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Technical Notes 


N selecting a new balance, it is im- 

portant, in order to disturb the posi- 
tion adjustment as little as possible, to 
have the pivots of the new staff of the 
same diameter as they were in the old 
staff, providing the pivots of the old staff 
fit the jewels properly. Select a staff, 
conforming as nearly as possible to these 
requirements but with pivots slightly 
larger rather than too small, so that you 
can reduce them to fit. You will find 
that ready made material seldom fits in 
every respect up to the requirements of 
the watchmaker who makes his watches 
keep time, even though it often does fit 
them well enough to enable the watch 
simply to run. For good timekeeping 
results it must generally be altered in 
some respects. The upper and lower 
balance hole jewels should be of equal 
hole diameter and the pivots should fit 
the holes with very little side shake. 
Whatever alterations are necessary to 
bring about these conditions should be 


made. 
* * 


It does not require very much careless 
handling to cause a hairspring to rust. 
Some workmen have a habit of handling 
the balance and hairspring with their 
fingers. Perspiration will quickly cause 
a spring to rust. Neglecting to dry the 
hairspring thoroughly after cleaning 
will cause it to rust, also, using a pair 
of tweezers that are used for “any old 
thing” is very poor practice: Every 
workman should have several pairs of 
fine pointed tweezers, that should be 
used for hairspring work and nothing 
else and they should be kept in an oiled 
leather tip when not in use. Some work- 
men after cleaning a watch, will hold it 
in their hands while observing the 
action; they may notice a particle of 
dust. Instead of using a soft brush, he 
will blow it away. A few days later he 
finds a rust spot and cannot account for 
it. We should never blow our breath 
on a balance or any part of a watch, 
as the slightest amount of moisture may 
cause it to rust. 

The conditions that an _ isochronal 
balance spring should satisfy are that 
its center of gravity must always be 
on the axis of the balance and that it 
must expand and contract in its vibra- 
tions concentrically with that axis. 
When these conditions are secured in a 
well-made spring it will possess the 
quality of isochronism. This means that 
its force will increase in proportion to 
the tension and it will not exert any 
lateral pressure on the pivots. 








Antique Dealer: Here it is—a genu- 
ine Chippendale cabinet! 

Gilded Lady: Lovely! 
part is the radio hidden in? 


And which 


* * * 


“A bird in the hand is worth two in 
the bush.” 
“T’d be careful if I were you. 
body might steal that idea.” 
—U: of S. Calif. Wampus. 


Some- 
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Add our Workshop to Your Business... 9 


--- and you will receive all the benefits of having your own repair department 
without the expense and responsibility of maintaining it. 


We make a specialty of out-of-town orders and the promptness of mail service makes 
our shop almost as convenient as though we were located in your own town. 





BECKER-HECKMAN COMPANY ssitywert sume CHICAGO 











? 
Don’t Guess the Answer! 
Let the Hoke Refining Instructions tell 
you how to do your own refining—and then 
aS you'll be doing it right. 
¢ Now is the time to make your semi-an- 


nual clean-up. Don’t let your books show 

® a slump during the summer months—re- 
cover all the value from your scrap metal, 
filings, old solutions, that have accumulated 
during the busy season. 


Ask for our free booklet R. C. 


asm Sam W. Hoke. Mgr, 


Jewelers’ Technical Advice Co. 


22 Albany Street, New York City 








for 50 years the Standard Lubricant 
for Watches and Clocks 


Buy of Your Jobber 
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ARTHUR T. HAGSTOZ 


PLATING T. B. HAGSTOZ & SON 








GOLD—SILVER—PLATINUM GOLD, SILVER and PLATINUM 
SILVERWARE Refiners and Assayers 
Repaired, Replated and Restored Like New 709 Sansom Street, Philadelphia 
MESH BAGS 
Repaired and Plated 


™Protection Ring Guard 
For thin rings get our num- 
ber 0. It is a new addition 
to our regular sizes. 


The Lion Safety Pin Clutch Co. 
Pat. Feb. 20,1917 20 W. 22nd St., New York pat, aray 36, 1930 


BEAD BAGS 
Repaired, Remounted and Relined 


Swartz @ Co. 


10 SOUTH WABASH AVE. CHICAGO 























_ One of the best known business men in the country has said: “Every man 
in business will have to go over a hard road and find out its turnings for him- 
self, but he need not go over this road in the dark, if he can take with him the 
light of other men’s experience.” 

So it is with Bradley students, who are possessed of the light of experience 
of the teachers under whose instructions they gain the knowledge of all the 
crooks and turns and short cuts to the goal for which they are aiming. 

Only a short time is required to complete the course—and common education 
will carry you through. 

Thousands have taken Watchwork, Jewelry and Engraving the Bradley way. 
It may be there is a Bradley student in your town, who will be glad to tell you 
— all a Ae anne pursued at Bradley ago eagres Institute. Get the Bradley 

way t will increase your earning capacity from one to two hundred per cent 
HOROLOGY HALL Address a post card to Bradley Horological, Dept. “C,” Peoria, Illinois, asking 
7 ae pene exclusively to for our latest catalogue. Make your arrangements to join your forces wi 
‘atchwork, Jewelry and Engraving Bradley Polytechnic Institute immediately after the Holidays. 


Equip Yourself by the Experience of Others 











Ee 








—— 












929 


— 


Jj 





January 3, 1929 


THE JEWELERS’ CIRCULAR 


117 























S 


OWN 


Ss 
SSNS 


ee 
q 


aS 


wy, 


















[Answers are also solicited from our readers to the questions published on this page.] 


QuESTION No. 4195—Painting Figures 
on Watch Dials. Last week, while clean- 
ing a watch dial, the numbers rubbed 
of and as the outline is still visible, I 
would like to know what kind of a brush 
and ink I can use to fill up. I have tried 
some printer’s ink and a small brush, 
but after I have cut the brush to a fine 
point, it would not leave the ink go.— 
F. R. 

ANSWER.—Go ton an artists’ supply 
store and obtain a small tube of Ivory 
Drop Black, about two ounces of Japan 
drier, the same amount of oil of Thyme 
and very small size camel hair or sable 
brushes. You will require the smallest 
size brush that is made for dial paint- 
ing. You cannot adapt a large brush 
to such use by cutting it down as this 
leaves the hair stubby and it is entirely 
unsuitable for the purpose. If you will 
take the trouble to examine a fine haired 
brush under a very strong glass, you 
will observe that each hair is tapered. 
When such a brush is wet with paint, 
the fine tapered ends of the hair will 
cling together at the point and spread 
the paint in a very fine line. If you try 
to trim the hair to produce a fine point, 
you will destroy the fine, tapered ends 
and your brush is useless for the pur- 
pose. 

Assuming that you have obtained a 
suitable brush, it should be set in a 
larger handle, as the large handle is 
much easier to hold steady while paint- 
ing. An ordinary lead pencil is about 
the right size; the metal part of the 
brush that holds the hair may be re- 
moved, then we will drill a hole in the 
end of the lead pencil and insert the 
brush, 

The dial should be attached to a small 
block to facilitate handling while paint- 
ing, then a hand rest should be provided 
that may be set about an inch above the 
dial. You will find that a three inch 
glass will be a decided advantage in dial 
painting. 

With the above outfit at hand, place a 
small amount of the Ivory Drop Black 
on a clean watch glass, then add a drop 
or two of oil of Thyme and the same of 
Japan drier and mix thoroughly with a 
clean spatula. If you will try this paint 
on a piece of flat metal you will soon be 
able to judge the proper consistency to 
mix, 

Dial painting is an art that requires a 
steady hand and careful work to obtain 
the best results, but with the above out- 


.fit, you should be able to do good work 


with the proper amount of practice. 


QUESTION No. 4196—Magnetism. We 
have a question on magnetism we wish 
to ask. We have a 16 size, 7 jewel—— 
watch in a nickel case that is magnet- 
ized badly and we have a regular de- 
magnetizer and have had good results 
with demagnetizing all our other 
watches until this one referred to. We 
have tried several times, but cannot get 
the magnetism out and the watch varies 
a lot when it is full of magnetism. Can 
you give us any information in regard 
to above?—F. K. J. 


ANSWER.—The majority of the above 
watches which we have observed have a 
brass, nickel plated balance and in such 
cases the steel hairspring would be the 
only part of the balance which would 
cause any trouble. The other steel parts 
of such watches would have to be mag- 
netized very strongly in order to exert 
any influence on the hairspring. Also, 
you must bear in mind that these 


‘watches are cheaply constructed and 


you must not expect them to compare 
with a high grade watch. We would 
suggest that you be sure that this watch 
is otherwise in first class condition, as 
we feel that the fault is not entirely due 
to the fact that it is magnetized. 

It is often rather difficult to remove 
magnetism from tempered steel, and 
when we have an especially stubborn 
proposition to contend with, we take 
the watch apart and handle each steel 
part as a separate piece. In this man- 
ner, the full power of the coil is con- 
centrated on a small piece of steel and 
quite often is effective. If the hair- 
spring is not readily demagnetized, try 
placing it on a flat piece of soft iron and 
passing it through the coil. If each 
steel part is handled separately, you 
should have no difficulty in removing the 
magnetism, at least well enough so it 
will not be a factor in the rate of the 
watch. 


QUESTION No. 4197—Case Hardening 
Iron. Will you please tell me of one or 
more methods that may be used for case- 
hardening soft cast iron or malleable 
iron, in such sizes as two to three inches 
in length by one-quarter to three-quar- 
ters in diameter?—H. P. K. 


ANSWER.—The most practical method 
of case-hardening small articles such as 
watchmakers or jewelers would use, 
where a very deep hardening is not re- 


quired, is to heat the article red hot, 
then apply potassium cyanide in powder 
form, until the article is well coated 
with the powdered cyanide. Then bring 
the heat up red again and quench the 
article in cold water, repeating this op- 
eration as often as necessary to obtain 
hardness of the desired depth. The sur- 
face of the metal will become quite hard, 
due to the carbon in the potassium cy- 
anide being absorbed into the surface 
of the iron and producing a thin skin 
of steel, that may be more or less uni- 
form in thickness. 

When larger pieces are to be case- 
hardened, they are usually placed in an 
iron pipe or box that is large enough to 
allow packing of bone dust or powdered 
charcoal around the article. The com- 
plete unit is then kept at a red heat 
for from six to twelve hours; it is im- 
portant that the heat should be uniform 
and that the article should be red all 
through previous to quenching in cold 
water. The chemical action is identical 
with either method; the object being to 
produce a thin skin of steel on the sur- 
face of the iron. 

QUESTION No. 4198—Bead Repairing. 
What is the best way to repair dumb- 
bell beads after they wear the bead and 
pull out?—H. K. 

ANSWER.—With a dapping block and 
die, make a little convex plate or cup to 
fit over the hole where the stem of the 
cuff link is broken or worn thin. Hard 
solder this cup to the bead, then hard 
solder the stem of the cuff link to the 
cup. It is very good practice to drill 
a small hole in the bead before soldering, 
as a precaution against the bursting of 
the bead by expansion of the air inside 
the bead when it is heated for soldering. 
Serious accidents have occurred, which 
could have been avoided by a vent. 


QUESTION No. 4199—Mantel Clocks. J 
would like to know the very best and 
quickest way to clean ordinary mantel 
clocks. I know you can put them in ben- 
zine or gasoline and let them run down 
and use brush and let them dry, but that 
is not a complete job in my estimation. 
In the pivot holes and on the pivot, just 
where they should be chemically clean, 
there is a coating left on, that I think 
spoils the oil. If you take them apart 
to wine off the pivots and peg out the 
holes that takes a lot of time and 
makes more repairs getting them back. 
Is there any way to do the work right 

(Continued on page 77) 
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For the Jewelers Engraving Department 


Device Showing How Letters Appear on Different Patterns 


been perforated to fit the various sizes 
of letters. The smaller aperture i is use ; 
on the one or two-letter size, the larger 
on the three-letter monograms only, ~ 

Place the aperture over the letter de 
sired and there will immdiately be rg 
vealed the style and how it will appear | 
on the silverware. There are three 
groups, plain, semi-decorative and op 
nate, each containing suggestions ty 
harmonize with all patterns. 4 

Jewelers will undoubtedly find the | 
chart very useful. i 


There are also shown the block, Roman, 
Italic, ete. 

The card will undoubtedly be of much 
help to retail jewelers desirous of hav- 
ing readily accessible the latest styles 
of lettering in plain as well as ornate 


monograms. 
A GROUP of cards illustrating the 

manufacturers’ sterling and plated 
ware patterns and intended to be used in 
connection with the engraving card is 
also sent to the jeweler. The cards have 


LLUSTRATED below is a card show- 

ing different styles of engraving. 
This card was devised through the cour- 
tesy of a well known silver manufac- 
turer. Styles of letter engraving are 
suggested for plain or Colonial designs, 
for semi-decorative designs and for 
renaissance or ornate designs. 

The lettering includes script, are two- 
letter and three-letter, old English in- 
dividual letters, two-letters, what is 
known as versals, and the Gothic style 
in one, two and three letter designs. 








STYLES #% ENGRAVING 


SUGGESTIONS FOR REED & BARTON STERLING OR SILVER PLATED DESIGNS 
OR PATTERNS OF SIMILAR CHARACTER AND FORM PRODUCED BY OTHER SILVERSMITHS 





STYLES PLAIN OR COLONIAL DESIGNS SEMI—DECORATIVE DESIGNS 


CRESTS 

SPECIAL DESIGNS 
SUBMITTED FOR 
r YOUR APPROVAL 








SCRIPT 


LU EMN OP DE 
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OLD ENGLISH 


TWO LETTER a 
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EREAE DI 


COPYRIGHTED 1928 REED « & Banton 





GOTHIC 


ABCDEFGH | 
620 RESRGS 


noel OV PRKTGOE OVEOS TOR ORG ORE 
HAH 1] ’ 
LEG eR a 


U 


TWO LETTER 


re. ‘Zain 





UNIQUE 
BLOCK 
ROMAN 
ITALIC 
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An engraving style card for the retail jeweler 





Twirl the pegwood, after having pres et 


Blackened - Pivots 


Blackened pivots found in a watch 
when taken apart for cleaning are no 
uncommon sight. These result from 
oxidization of the steel, due to the acid 
in the oil, which generally exists to a 


greater or lesser extent in most all oils. 


It may also be due to the drying up of 
the oil and the continuance of the wheels’ 
revolutions in a dry state, which would 
ultimately result in cut and _ rusted 
pivots. Pivots that are just blackened 
may be quickly polished by taking a 
pegwood and applying to its flat edges 
a very small amount of “red stuff.” 








it into the pivot, for a few seconds, ® 


newing its applicative surface by P! 


ing it inte the pivot in different Pp Ce 


The result will be very satisfe 
The pivots should be cleaned thorow 
by means of pith to remove any % 
of the “red stuff.” _ 





